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Or cocraBuUTes

3a [OBa-TpU MOCJEOHUMX I'ofa CJOBO "MapKeTUHD"
MPOYHO BOWJIO B_Hall JIEKCMKOH. PacuMpeHne BHEWHEDKOHO-
MUUECKUX cBfA3€ei CTpaHH, MpelocTaBlieHUe NpelnpUATUAM
npaBa CaMOCTOATENbHO BHXOOUTH Ha MUPOBOiIl DHHOK, pas-
BUTHE TaKUX QOPM MEXINYHAPOIHOI'O BKOHOMUUECKOI'0 CO-
TpyILHUUECTBa, KaK CO3JlaHUEe COBMECTHHX MPEINpUATUHA -
BCE€ BTO Tpeb6yeT OT COBPEMEHHOI'0 XO3AWCTBEHHOI'O) PyKO-
BOAMUTEJA W MPEINPUHMMATEJIA TIVIyOOKUX, OCHOBATEJbHHX
3HaAHWA O MUPOBOM OWU3HEce, ero CTPYKType ¥ MNpUHLMMAX.
BaxHeluyM 3BEHOM OU3Heca ABJAETCA MapPKETUHI, KOTOpHI
BcJiel 3a AMEpUMKaHCKO! accouuauveil MapKeTUHI'a MOXHO
ONpefesuTh Kak '"Mpouecc MJIaHMpOBaHUA M BOIUIOMEHUA B
XM3Hb pas3paboTKKU, YCTAHOBJICHWA LEHH, DEKJaMh U JOuC-
Tpubyuuu /pacnpegneiienus/ uneil, ToBapoB U yCIyr B le-
JAX OopraHusaluy o6MeHa, YIOBJETBOPANWEro MOTPe6HOCTU
OTIEeNbHHX UJieHOB ofmecTBa U opraHusauuit" /Cu.
Business. Second Edition, Boston, 1988,CcTp.317/.
B cooTBeTcTBMU C (POpMYJION MapKeTHHI'a - TOBap, LeHa,
IMCTpUOYyLUs, pekjiama - B MpeljaraeMoM BalleMy BHUMaHUIO
CJIOBHMKE MpencTaBjieHH aHIJIO-PYCCKUEe TEpPMUHH, OTHOCH-
uMecs KO BceM ueTHpem "cocraBiawumMm'. Tax, BH Hajimere
3J1eCb U XapaKTEepUCTMKM ToBapa ¥ Pas3JIMUHHX TOBAPHHX
KJaCCOB, ¥ TEpMMHH U3 06JacTH LieHOO6pasoBaHMA, CTPYK-
TypH OACTPUOYLMM U peKJaaMe. KpoMe Toro, cyuecTBEHHYH
yaCTb MApKETUHI'OBOH JAEATEJIbHOCTU COCTaBJIAKNT MApPKETUH-
FOBHE MCCHAENOBAHMA, MOBTOMY Clofila BKJIOUEHH U COOTBET-
CTByKWWE 3TO 06JIaCTU TEPMUHH.

CnefmyeT oco60 OTMETUTH, UTO B MOCHEAHUE OECATH-
JEeTUs aHDJUACKUA ASHK /MpUUEM B e€I'0 aMeprKaHCKOM Ba-
pvaHTe/ NPOUHO BaHAN MECTO BeLylWero cpelicTBa MexiyHa-
POIHOr'O [EJIOBOI'0 O6WEHUs, M B UACTHOCTU, MapKETHHIOBasd
TepMUHOJIOTUA, paspaboTaHHada B ClA, npuHATa B HacTodAwee
BpeMsl B GOJIBIIMHCTBE pasBUTHX CTpaH Mupa. B pa6oTe Hapn
HaCTOAWLUM I0COGMEM aBTOD MCIOJIb30Ball NOCHEIHUE DPYKQ-
BOJCTBA M TOJIKOBHS CJOBapy 1o 6U3HECY U MapKeTUHIY,
usnaHuue B ClIA, a Takxe Takue Belyuue aMepUKaHCKUe
CreLMaJiM3MpOBaHHHE TMepUoJMUEeCKUe UBLAaHUA, KaK "Busi-
ness Week', Adweek®s Marketing Week'' U 'Fortune".

Bce 3aMeuaHusa ¥ NPEIJIOXEHUA IO COLEPRAHUI U
o?ogmneuum BHITyCKa_CJenyeT HarpasJATh M0 ajipecy:
117218, MockBa, B-RI18, ya. KpxuxuHoBckoro, I4, xopm.I
BCeCOn3HHI LIeHTp IepeBOJOB.
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AHTJIMNCKME TEPMUAHLH W PYCCKME OKBUBAJIEHTH

A

1. AA rating .
cpeHecTaTUCTUUECKUIR
BDUTENbCKUA DENTUHT:
NPOUEHT ceMeUu 1Mo Bcei
CTpaHe, CMOTpeBUMX cpef-
HEeCTATUCTUUECKYI MUHYTY
KOHKDPETHO! TeJlenepenauun
CM. Average Audience
Rating

2. abnormal Magoo
HeTUNMUHaA peakuusa aynu-
TOPUM TPOGHOI'O [OKasa
TeJICNPOI'DaMMHl Ha CreLu-
aJibHHA MYJIbTUMJIVMKALOH -
HHT pOJIMK C "MUCTEpOM
Mary" - B oTJHuMe OT
"normal Magoo'"

CM.TaKxe '"Mister Magoo'"

3. above the line
KpyIHaA TBOpueckas ¢ury-
pa, yuyacTBypmas B co3ja-
HUM KUHOQUIBMa WU Teje-
BA3MOHHOI'0 PEKJIAMHOI'0
poJiMKa /aBTOp CcleHapud,
pexuccep, npojmiocep, Be-
Iyuuit axTep/

CM,TaKxe key talent

4, account
38Ka3unK, KJINEHT pPEKJiaM-
HOI'O areHTCcTBa

5. account

management
DYKOBOJICTBO CJy®60il Muc-
MOJIHEHUA 3aKaB30B, DYHO-
BOJCTBO p&460UMMM I'pymnra-
M KJIMEHTOB /B pPEKJaM-

HOM areHrcrae/

6. account manager
DPyKOBOIUTENb pabouen
TPYIMH KJAMEHTa /B PEK-
JIGaMHOM areHrcrBe/

across

7.
the board

peryJifapHaa exelHeBHad
TeJienepeniaua, MOABJAD-
masAca Mo OJHOM U TOK Xe
nporpamMMme B OOHO U TO
Xe BpeMda
CM,TaKXE strip show

8. actlion devices,
pl

PexrJiaMHbe U3Lenud 1
NpUEMEl, UCIIOJIb3YEMEE
JJISL TIONyueHuss OTBeTHOM
NOKynaTenbCKON pearuuu
/B TpaAMO#t MoOuTOBOI peK-

Jame/

9. action plicture
nsobpaxeHne /ToBapa/ B
neiicTBumn

10. acquisition
budget

JleHeXHHe cpeficTBa, KOTO-
pHMM pacrniojiaraeT &upma
IJIA TIpUBJIEUEHUs TIOKYyNa-
Tesell MoCpelCTBOM NpAMO
MOUTOBO# DEKJIaMH M pEK-
JlaMH B CpEJICTBaX MaccCo-
BOil MHPOpMaLIMM; pEeKJaM-
HHl GoIReT QUPMH

11, ad
perJiaMHOe OOBABJIEHUE
/COKp. OT advertisement/
CM.TaKXe advertisement

12. ad agency



pexrJiaMHo€e areHTCcTBO
CM. advertising agency

13. Ad Alley
0LOHO U3 Ha3BaHuil MenucoH-
aBeHl, YJULH B LEHTPe
Hpo-Mopka, Ha KOTOPOii
CcOCpeNOTOUEHO O60JBII0E
YMACJIO PEKJIAGMHHX areHTCTB;
CHMHOHUM DEKJIaMHOT'O 6U3He-
ca Boo6ue
CM.TaKXe Medison Avenue

14, addressing
company
¢¥pMa-rocTaBIK aJPeCHHX
CIIUCKOB /A TIPAMOM MOu-
TOBO} peKJaMb/
CM.TaKXe list company

15, adjacencies, pl
coceJiCTBywIMe Ha NpUiaB-
KaX TOBapHHE KaTeropuu
/B PO3HMUHOI TOproaie/

16. ad maker
aBgop pPerJiaMHHX 06DbABIE-
HU

17. ad makeup
KOMITOHOBKa pPEKJIaMHOI'0
06BABJIEHUSA

18. administered
vertical marke-
ting system

cueremMa Qacnpeneneﬂuﬂ,

B KOTOPOX KOOpIMHALMA
KaHAJIOB pachpenesieHns
JocTuraeTcda He 3a cuer
X eluHor'o BJjapgeJblia, a
6naromapA yCUJIUAM (UDMH-
-Junepa Ha pHHKe

19. advance
advertisement
8aHOHC, MnpenBapUTeJIbHOE
perJiaMHOe OOBABJIEHUE

20, adversary
advertising
NMPOTUBOLIECTBYIAA peK-
Jjama

21. adverse

publicity
aHTUpeHJIaMa

22, advertised
price

1leHa Ha ToBap, OOBABJIAE-
Masg B peKjame

23, advertisement
PEKJaMHOEe OO6bABJEHUE
CM. ad

24, advertisement
file
KapToTeKa 06pa3sloB
PEHJaMHHX O6DbABJIEHUN

25. advertiser
peRJaMoiaTelNb

26. advertising
peKrJaMa, peKJaMMpOBaHUE
/ornjlauBaeMoe peRJiaMoma-
TeJleM DEeKJaMUpOBaHUE B
cpencTBax MaccOBOM HH-
dopMaLMi TOBApOB, YCAYD
U upei/

CM,.TaKX?2 promotion

27. advertising
account
perJiaMofaTesib, KIUEHT
PEHJaMHOI'O areHTCTBa

28, advertising
agency
PerJiaMHOe areHTCcTBO

CM., ad agency

29, advertising
allowance
CKUIKa Ha DpeKJjaMy /Ijs
MOKPHTUA PacxofoB IO
NPOBENEHUI DeKJiambl/



advertising
appeal
periamHas KOHLENLUA

31.

30.

advertising
audience
ayouTOpUs, Ha KOTOPYI
paccuMTaHa peRJiama,
PERJlaMHafa ayauTopHua

32, advertising
awareness
OCBEJOMIIEHHOCTh O pEeKJia-

MeE

33. advertising
claim
PEKJIaMHOE YTBepXAeHHe

34, advertising
code

KOJIIEKC DPEeKJIaMH
advertising

35.
copy
TEKCT PEKJIAMHOT'0 OGBAB-
JleHua /B mneuaTHO# pexrja-
me/
CM.TaKXe copy

36. advertising
decision
MPUHATHE pEUlIeHUA O PeK-
JIAaMHO# KaMraHuu
37. advertising
department
OTAeN pekjiaMu /Ha ¢upMme
-peksaMonarene/
38. advertisement
dummy
Ma&KeT PEKJAMHOrO OOBAB-

JIGHUA
39. advertising
effect
oddexT pexsamH, PeKIaM-
HOE€ BO3[eiCTBHE

40. advertising
expenditure
3aTpaTH Ha DpeKJaMy

41, advertising
expert
creLMaucT 10 peKJiaMe,
pEeKJIaMiCT

42, advertising
exposure
PEKJIaMHHM KOHTaKT

43, advertising
exposure,
potential

MOTEeHLUMaJl peHJaMHHX
KOHTaKTOB

b4, advertising
field
cepa peryamu

45, advertising
solder
PEKJIAMHH TPOCMEKT

46. advertising
image
pexJiaMHHiA 06pas

47. advertising
industry
PEKJaMHOEe nesio

48, advertising
leverage
JaBJleHUe Ha OOWeCTBEH-
HO€ MHeHMe, OKul3bBaeMoe

pexJaMoit

49, advertising
management
paBjieHUe pexJaMoii /Ha
%ﬁpme-pexnamonaTene/

50. advertising
media
CpelcTBa peKJiaMbl; HOCHU-
TeJIU PEeKJaMH



51. advertising
panel

pEKJIGMHHIA WUT

52. advertising
people
crneyuaJCcTH pEeKJIaMbl

53. advertising
. performance
[DEUCTBEHHOCTh pPEHJIaMh

54, advertising
personality
pekJiamMHoe "amuo"

55. Advertising
Research
Foundation

PoHIT peKJIaMHHX McCclelo-
BaHUl /HEKOMMEpUEeCKoe
06BbeIMHEHHE peKrJiaMopaTe-
Jeit, pPeKJaMHHX areHTCTB
n yHuBepcuteToB ClA,
yMenlee Leabl BCEMepHOe
NoompeHne uccaenoBaHuil
oPPEeKTUBHOCTH DpEeKJIaMu/

56. advertising
revenues, pl
[0oxon OT peHJIaMH

57. advertising
spiral
NpOLIECC DEKJIaMPOBaHUA
HOBOT'O TOBapa; 'pexyiaM-
HafA crvpaJjse"

58. advertising
theme
OCHOBHAfA pEKJaMHaA upes
06BABJIEHUA, OOHUHO BHpa-
XKeHHaf OpOCKOH Bamomu-
Hawomeiica $pasoi

59. advertology
HayKa O perJaMe, peKJa-
MoBeJieHre

60. advertorial
I/ pexnaMHas BHJaeiiKa
TOrO0 Xe ¢gopmara, uTO
CTpaHUla MeuaTHOr'o U3gpa-
HUA, B KOTOPOM OHa TOMe-
maercAa. Ee TeHCT OOoJikeH
COOTBETCTBOBATH TEMATU-
Ke U3HaHud /c 06A3aTelb-
HOMl noMeTKOR "pexjaMHOe
0o0BABJIEHME" BBEPXy Kak-
IO cTpaHuLH/; 2/ peK-
JlaMHOe OOBABJIEHWE MO aK-
TyaJbHOM Mpo6iieme o6ie-
CTBEHHO! XKU3HU, BIEpBHE
BBEEHHOE B PEKJIAMHYI0
NPaKTUKY aMEPUKAHCKON
fupMoOii Mobil /OT "adver-
tisement' - peKjiaMHOE
o6BABJIEHNE + "editorial
- IepepoBuLa/

61. advocacy
advertisement
06BABJIEHUE UIEHHO-TIPO-
NaraHgycTCKON peKaMHOR

KaMIlaHUM

62, advocacy
advertising
UneiiHO-nponaraHucT cKad

pexJiama

63. aftermarket
I/ maccoBuil pHHOK /mO-
TPEOUTENBbCKUX CHEJIOK
KyTumm-ripojiaxu/; 2/ npo-
Jaxa 3aluacTeil U obecne-
UeHUe Tex06CayRUBaHUA
GHTOBHX 5JIEKTDPONPUGOPOB
Y aBTOMOGWIEil nociye Ipo-
Jaxu

64, agate line
cTpoxa "arar'", pacueTHad
CTPOKa /B mneuaTHOR DeK-
JaMe - cToJji6el] BHCOTOM
1/4 moitma/



65. agency network
CeTpb areHTcTB

66. aggregation
arrperaius peHKa /COBME-
IleHue BCEX CEI'MEHTOB
pHHKa B eOyHOe lejoe M
paspab0oTka ToBapa "
cTpaTeruu MapKeTvHra uc-
XOIfl U3 STOro Lejoro/

67. AIDA model
dopMyJia pexJyaMbl "BHUMA-
HUe-UHTepec-keJjianue-nei-
crBue" /aHTJ. attention-
-interest-desire-action/

68. AIDMA model
dopMmysna perjamu "BHUMA-
HUEe-UHTepec-XejaHue-Mo-
TUB-JEACTBME" /aHTJ, at
tention-interest-desire
motiv-action/

69. air-able
NOUXONANKMA A TPaHCHa-
LMY 10 TeJIeBUIEHUI WJIHY
pajgyo, He CJIMIIKOM 3aTd-
HyTHA W T.n. /O mMaTepua-

ae/
70. all-you-can-
afford method
BHJIEJIEHE MaKCUMaJIbHO
BO3MOXHHX J[EHEXHbX
CPelCTB Ha pPEKJIaMHYI0
KaMIIaHuw

71. allowance
CKUOKA C LieHH /OGHUHO
npenocrapiaeMas ONTOBH-~
MU TOpPrOBLAMU DO3HUUHBIM/

72. alphameric
OyKBEHHO-LIMPPOBO#l /0 KO-
Ie Toaapa9
CM.TaKXe alphanumeric

73.

alphanumeric

6yKBEHHO-LUIPOBOMK
CM. alphameric

74. alternate
broadcasts, pl
yepenywomyecd, nornepeMeH-
HO @QUHaHCUpYeMHe paguo-
M Telieriepefaun

75. alternate media
HeTpaguLMOH4YEEe CpEeacTBa
pekJiaMH /Hanp., epepa-
ya pPEeKJIaMHHX OOBABJEHUIR
B camoJjierax, JufTax,
naysax B TeJleOHHHX pas-
rosopax/

76. alternative
media
aJlbTepPHATUBHHE CPELCTBa
MacCcOBOil MHPOpMalMH,
pPagUOCTaHLIMK U TeuaTHHEe
VU3JaHvsA, TNpUHamjiexamue
K Tax Has3hHBaeMoiél KOHTp-
KYJIbTYype

77. anchor
"gxopp", 60JbWOfi U3BECT-
HHI MarasvH B TOPI'OBOM
LeHTpe

78. anticipated
fulfilliment
response time
BpeMa, B TEueHue KOTopo-
ro ¢upMa BHIIOJHUT CBOM
o6A3aTelbCTBA TNepet Mo-
KyrnartejeM /Hanp., nora-
CUT KYNOH WX BHUJIET
pexJiaMHHl nipus/ /B 1npo-
rpamMMax CTUMYJIAPOBAHUA
cbura/

79. anticipatory
groups, pl
CpymnH rnorpeéureieit,
KOTOpDHM XOTeJu OH IpU-
HaJIexaTh KOHKDETHHE
MOKyMnaTeu



80, apparel
business
UHOYCTpUA roOTOBOI'O TJa-
ThA

81. art
XyJoxecTBeHHOe odopmie-
HUE pEeKJIaMHOI'0 00BABJE-
HUA; WLLOCTpaLusa

82, art department
oTHe] XyIOXECTBEHHOI'0
ofopMieHUs /B pEKJIaMHOM
areHrcree/

83, article
TOBAp

84. artwort
I/ xynoxecTBeHHOE O(opM-
JIEHI® DEKJIaMHOr0 O0bsABJE-
HUA, PUCYHOK; 2/ MyJbTU-
TUIMKALlMOHHAA 3ar0TOBKA;
3/ BaroTOBKa WIA OpUTU-
HaJl TUTpa

85. as it falls
METOJ pacrnpefesieHns oole-
HallMOHAJIBHOW peKJIaMHOMI
KaMMaHuy 1o pasiiMuHbM
cpejcTBaM perJiaMel B COQT-
BETCTBAM C pesylbraTamy
OMHTHOIO MapKeTUHra, Mnpo-
BEJIEHHOI'O HA MECTHOM
PLIHKE

86. associated
y3HEBUWA TOProBYl0 MapKy
TOBapa /0 norpedurese/

87. association
advertising
KOJUICKTHBHafA, COBMeCTHada

pekryiama

88. atmospherics
"amuo" ¢upME, BRIKYAA ee
NPOAYKLMKD, (UPMEHHBI
CTWJIb, WTab-XBapTUPy U
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nepcoHaJs /BlieuariieHue,
KOTOpPOE BCE 3TO MPOU3-
BOOUT Ha noTpebduredsa/

89. atcitude
measurement
uccrenoBalne U oLeHKa
OTHOWEHUA TMOTPEeCUT s
K ueMy-Ju6o

90. audilog
"aynuior" /3puTenbckuil
IOHEBHUK, B KOTOpDOM uljle-
HEl BPUTEJIbCKON BHOODKU
furCcHpylOT cBefeHus 060
BCEX MPOCMOTPEHHHX PO~
rpammax/

91. audimeter
"aynuMeTp" /BJIeKTPOHHOE
YCTPOACTBO IJifA MOMUHYT-
HOIl perucTpauuy Ha IJeH-
Ke MHpopMauum 060 BCEX
BRJNUEHUAX TeJieBu3opa U
€ro TNEepexrJUEHUAX C Mpo-
IpaMMH Ha mporpammy/

92. audit bureau
6lp0 IO KOHTPOJK 34 THU-
paxamu

93. audience flow
IWHaMUKa [BUWXEHUA /TeKy-
yecTb/ aymuTopuu

94. audience
impact
yllapHoe BO3peiicTBHE Ha
ayIuTopUI

95. audience
measurement
CTaTUCTNUEeCKana OleHKa
ayIUTOpPUM; Bamep ayiu-
TOPUM

96. Audience
Surveys Ine
U3BECTHaaA KOMIIaHUs 110



MCCJIe)IOBaHUN 3PUTENbCKUX
pearyuii Ha TeJenporpammbl
/ClA/

CM. ASI

97. automaker
aBTOMOOWJIbHAA KOMITAHUSA

98. automatic
groups, pl
Cpyns MOTpeGUTeNeit o
?OpMaﬁbHOMy NpU3HaKY
BO3pacT, MECTOXMUTEJbCT-
BO, TOJ ¥ T.m./

99. automotive
market
PLHOK aBTONpPUHALIERHOC-
Teun

100. Average
Audience Rating
cpefiHecTaTUCTUUECKU
SPUTEJBCKUIA pEelTUHT
CM. AA Rating

101. average dis-
posable income
CpenHUil [oxoI rnocie ym-
JiaTH H&aJOoI'oB

102. average house-
. hold income
cpengHuy 10Xon CeMbH

B

1. baby billboard
MUAHU-IATH [JIA DPEKJIaMHl,
TaKue KaK aBTOMOOUIILHHE
pPEKJIaMHbie TLJIQHIETH

2. baby boomers
IeMorpaguueckad rpyrnna
Jiofeid, poauMBUMXCA B MOC-
JIeBOEHHOE [ecATWIeTHe,
BO BpemdA "6yMa poxnae-
MOCTHU" U npenacTaBJAnLaa

WUPOKUA DHHOK [JA MoTpe-
6UTEJNbCKUX TOBApOB B CHU-
Jly cBOeil JOCTaTOUHO BhH-
COKO# 06eCrneueHHOCTH

CM. boomers

3. baby
busters, pl
MOKOJIeHUEe, pOoJUBLIEECHA
nocye 6yma gomnaeMOCTm,
Cc cepenuHe 60-x romos
/neMorpajuueckas rpynna/

L. back end
IeiicTBuA QUPMH TOCE MO0-
JyueHVs 3aKasa OT KJMEeH-
Ta /B NPAMOM MapKeTUHre/

5. back file
I/ nopGopra neuaTHHX Ma-
TEPUaJIOB 3a MNpeuecTByl-
UMY Neprof /peKJiaMHbii
apxuB/; 2/ KOMIUIEKT
npeuecTBYOMMX HOMEDOB
NepUoJMUEeCKOTo U3NaHud

6. back office

I/ BcnomorarenbHada KOH-
Topa QUPMH OJis 06paboT-
KM MHQOpMaLuMy# U O6CJIyRM-
BaHUA aBTOMaTHU3MPOBaHHHX
CUCTeM yrpaBJleHUd Npou3-
BOLCTBOM U COHTOM, pac-
MOJIOXEHHAA O6LUHO B OT-
IEeJLHOM /MeHee MpecTux-
HOM, ueM mTa6-KBapTHpa
¢vpME - 3paHuU/;, nes-
TeJBHOCTH STOM KOHTOPH

7. back-order
ofopmieHne 3aKasa I
MOCHJIOUHO# TOPI'OBJIM B
IBa 9Tana /MU3-3a OTCyT-
CTBUA HEKOTODPHX €IVHMLI
3aKaza y QUpMH-IIOCTaB-
uyKa/



8. background
display
pe;naMHuu 3aHUK /BUTpPU-
Hbl

9. backend
performance

noBelieHue rokynarens,
Haxo4AuWeroca B MPOJOJIKU-
TeJBHOM KOHTakTe C ¢up-
MOM-MOCTaBILUKOM /Hamp.,
yieHa KHWKHOT'O KJiy6a,
KOTOpHI eXeMecayHo MoJy-
yaeT HOBOE MU3JaHue, KOTO-
poe OH MOXeT JIM60 ocra-
BUTh cebe, OMJaTUB ero
CTOUMOCTB, JIMO0 BEPHYTH
o6paTHO/

10. backlist
NOCTOAHHHA &CCOPTHUMEHT
TOBApOB, MNOJb3yHWLUXCA
CMPOCOM HE3aBUCHMO OT
BPEMEHM I'0Ofla U Terymen
MOJIH

11. bait and
switch

peKJaMHad_yJoBKa ¢ "yc-
KOJib3anueld npuMaHKoi™,
KODja MOKynaTc/A 3aMaHu-
BalT B MarasuH olelaHueMm
0CO6OM CKULKM Ha Henpeg-
CTaBJIEHHH Ha caMoM Hele
B Marasuiic ToBap B Ha-
JexJEe Ha TO, UTO OH BCe
paBHO UTO-TO MpUOOPETET

12, bait and wait
peRJaMHHI npueM /B Tele-
BMU3UOHHOA pexrJjiame/, OCHO-
BaHHHA H& TOM, UTO LA
noJHepraHna BHAMAHUA
3puTelieil periaMupyeMtit
TOBap He HashnBaeTcd Mou-
TW O CaMOr'o KOHLA DeK-
JIAMHOI'0 pOJIMKa
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13. bangtail
"XBOCTUK" /perjaMHOe
00BABJIEHNE O KAKOM-TO
TOBape Ha 060pOTEe KOH-
BepTa, B KOTOPOM IOCHNA-
0TCA MOKYNaTessM cuera
13 MarasuHa/

14, bank gift
TOBAPHHA NMPU3, KOTOPLIA
6aHK BHAAET Kaxiomy HO-
BOMY BHJIQOUUKY

15. banner
I/ sarosoBok Ha BCHO WK-
pury MEeYaTHO! M10JIOCH,
'wanka"; 2/ TpaHcnapaHT

16. bar code
YHUBEpPCAJIbHHI TOBapHHI
/WTpUXOBO#/ KOJ
CM.TaK#e Universal Pro-
duct Code, UPC

17. bar-code label
OTMKETKa C yHuBepcalb-
HBIM TOBapHbHM KOJIOM

18. bargain
company
Toprosas upma, npemia-
rapmad MOKyraTeaM Hemo-
poroit ToBap

19, basic appeal
OCHOBHafA ypapHas MOTUBMU -
poBKa /B perJame/

20, basic buying
motive
OCHOBOITOJIATALUU TTOKyMNa-
TEJbCKUIA MOTHMB

21, basic cable
"OCHOBHO! KabeJn" /rpo-
rpamMa KabeJibHOTO Telio-
BUIEHUA [JiA a6OHEHTUB,
MJIaTAWMX 110 MUHUMAJIBHO-

My Tapudy/



22. basic
selling idea
OCHOBHaf KOMMepueCHas
unes

23. B-B advertising
pexJiaMa IA NpenpuHuMa-
TeJel
CM. business adverti-
sing, business-to-busi-
ness advertising

24, B-B yellow
pages
CIIPABOUHUK JUIA DEKJIaMo-
Jarejieil Ha cdepy MNpennpu-
HUMaTeseil /BlepBHe BHH%C’
Tuia ¢upMa Nynex B 198
rony B ClIA/

25. beautician
KOCMEeTOJIOI', PAaGOTHUK KOC-
METUUECKOTO CaJloHa

26. beauty aids
KOCMeTNUeCKe TOBaphH
CM. beauty products

27. beauty products
KOCMEeTUUeCKNe TOBapH
CM. beauty aids

28, bell cow
"guiarmaH"; TOBap QUPMH,
JUOUPYIA Ha DHHKE

29. below the line
JIEPKO 3aMeHsaeMas ¢urypa,
yuacTBywuaa B CO3LaHMU
KUHOQWIbEME WIA TeJEeBU-
BMOHHOI'0 PEKJIAMHOT'O pO-
JIUKa; TEeXHUUECKHH Mepco-
HajJ /OCBeTUTENb, I'DUMEp
uT.o./

30. belt .
/B ClIA/ reorpaguueckuit
nosic, 30Ha
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31. benefit
segmentation
Croco6 CerMeHTUpoBaHUsa
DHHKa, KOI[a 3a OCHOB-
HOil KpuTepuit 6epercs
pacueTHas MoOJe3HOCTb TO-
Bapa WM ero CBOHCTBa;
CerMeHTalus puHKa Mo
"KauecTBam TOBapa"

32, better business
bureau
61pO COLEACTBUA MO yAyu-
IIEHU0 [1eJIOBOWA TMpaKTUKN

33. bi-weekly
usaHue, BHXOJdllee pas3
B IIBE€ Helesu

34, Big Blue
"CUHMA ruraHT", Npo3BU-
e KOMIIaHUM |BM

35. big-event
marketing
strategy

CTpaTernd MapKeTUHra,
MOCTPOEHHaa Ha YBABKE
PEeRJIaMHOIl KamraHuu ¢
KPYIHHM COGHTHEM B KYJb-
TYpHO! ¥ 06lEecCTBEeHHOU
KASHU

36. big name brand.
n3BecrHasa Mapka

37. Big six
"BoJsipmas wecrepxa" /eB-
orneiickue aBTOMOGMIBHHE
VMDMH, TIDOUBBOJIAMNE Ma.-
JIONUTPaXKU: Ford, Fiat,
Europe, Volkswagen,
Peugeot, Opel, Renault/

38. Big Three
"BoJspmaa Tpoitka" I/ cM.
TaKXe "Detroit Troika"
/aMepMRchxme aBTOr'MraH-
TH, paCIOJOXeHHHe B JleT-



poilre, mrarT WumMHOMAC:
General Motors, Ford,
Chrysler/; 2/ HKpylHehuue
aMepvKaHCKUe MarasuHb
pPO3HUUHOW TOPIOBJM:
Sears, K mart, J.C.
ney

Pen-

39. big ticket
item

JIOPOToCTOALMA TOBap

4o. bill
/o ToBape/ TNpencTaBiIATh
Ka]{ o o 0

4i. bill enclosure
peKJaMHas BHJAJKA, IMOCH-
JlaeMaf BMecTe CO CUeTOM
3a TOKYNKY /B TPAMOM
[IOUTOBOM perJyame/

42, billings, pl
o6opoT Mo cueTaMm /pe-
KJIaMHOT'O0 areHtrcTBa/

43, bingo card
peKJiaMHasa OTKDHTHA, MpU-
JaraemMas K XypHaJay, IO
Hell uMTaTesNb MOXET 3axa-
3aTh JUTEepaTypy Wiu
NpOGHHK 06pas3el] ToBapa,
pexjiaMa KOTOpOTr'o roMere-
Ha B U3IaHUMU

Ly, "bird"
"nTuura" /pasroBopHOe
HasBaHUe CITyTHUKOBOA
cBA3K/

45, birdability
PeaKLVOHHL MaTepual,
o6Jiajanmuili JoOCTaTOUHOU
MHOOpPMALMOHHOMA LeHHOC-
THO V1A Nepefauyd ero 1o
cuUCTeMe CIyTHUMKOBOW CBfA-
3"

46. Black Belt
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"yepHHit rosac" /ioxHue
paiioHn ClA ¢ npeo6niana-
HMEM HEerpuTHHCKOrO Hace-
JeHua/

47. Black Rock
"UepHada craja", npos3BU-
me xomrnanum CBC /3paHue
Ta6-KBAPTUPH KOMITAHUU
B Hew-Mopre nocTpoeHo
M3 UepHOI'0 I'paHuTa/

48. blanket
coverage
OOHOBPEMEHHHI 0XBaT
BCEl TEeppUTOpPMU DHHKA

Lg. bleed poster
I1aKaT, HamneuaTaHHLIN
"non o6pes"

50. blow-in
BHJIEIiKa /peKJiaMHbii BHJA-
Db, KOTODHI BHJIEEH WIK
NOJUUT B [euaTHOe U3na-
Hue/
CM.TaKke stitch-in

51. blowout
HEBEPOATHO BHCOKUMA
CIPOC Ha KaKOoe-JU60 U3-
Iesne /B DPO3HUUHOA TOp-
rosye/

52. body copy
OCHOBHO!l TEKCT pEKJIaMHO-
r'o OOBABJEHUA

53. book-card
KHUXKA-OTKPHTHKA /UCIIOJb-
3yeTcA KaK DEeKJaMHHi cy-
BEHVp B fporpammax fo
CTUMYJIMDOBaHUK cObiTa/

54, boom-bust pat-
tern (of sales)
HepoBHad KapTVHa cOHTa
/TIMKM UuepenynTcsd C pes-

KM TIOHUXeHVeM/



55. boomers
nemorpaguueckas Tpynna
Jogeid, pomvBLMXCA B MOC-
JIEBOEHHOE [OecATWIeTue
CM. baby boomers

56. borderline
customer
"MorpaHuuHLi" MoxynaTennb
/T.€. HEyCTONUVBHA KJK-

eHr/

57. borax
TOBapH HW3KOI'O KauecTBa
B IpPETEeHLMO3HOM yraxoB-
Ke /"Borax' - QUDPMEHHOE
Ha3BaHWe JeleBoro CTv-
pajspHOro nopouka/

58. borrowed

interest spot
PEKJAMHHE Tejie BUSUOHHHI
POJIMK, CHATHA MO MNPUHLU-
ny "3aMMCTBOBaHHOI'O MH-
Tepeca", T.e. TAaKUM 00-
pasoM, UTO ero cuxeTHasd
JIMHUA KaXeTcd He OTHocA-
meiica K pexJaMupyeMoMy

TOBapYy

59. bounceback

offer
TOProBO€ MNpeJJIoKeHne,
npepnoJjiarapiiee noBTop-
HyK TMOKYNMKY C MNpefocTaB-
JIAEMO/ STUM TpelJIOXKeHUeM
CKUIKON /Hamp., KYTOH Ha
NpUOGpEeTEeHNe CO CKUIKOMN
OuepenHO# enMHULE TOBa-
pa/

60. boutique
HeOO0JIBIIOE PEeKJIaMHOE
ar'eHTCTBO, OKAa3HBalee
yCJIyri NMpenMymecTBEeHHO
TBODUECKOI0 Xapakrepa,
"pekJaMHoe aTeiabe MOA"

-14-

61. brainstorming
""MO3roBO# WTypM", cIoco6
pelieHusa [eJIoBOil 3alauu
COBMECTHEMU Y CUJIUAMU
CreuuajucToB B pasHHX
o6JacTax

62, brand
Togapﬂaﬂ MapKa, Mapou-
HHiA TOBap

63. brand adverti-
sing expenditure
3aTpaThH Ha perJiaMy Mmap-

K1 /MapouHoro rosapa/

64, brand
awareness
OCBEIOOMIEHHOCTP O MapKe

WIM MapOuHOM TOBape

65. brand-conscious
/0_moTpeburene/ crpemi-
LUACA K NPUOGPETEeHMio Ma-
POUHOrO TOBapa

66. brand equity
LIEHHOCTh MapOUHOI'0 TOBa-
pa /B rjasax norpebure-
asa/

67. brand-extension
(branding)
NpUCBOEeHue (UpPMOIl HOBO-
My TOBapy yXe CymectBywn-
el Mapku

CM.TaKXe franchise ex-

tension

68. brand history
"6uorpadusa” TOBapHOK
MapKu

69. brand image
o6pas Mapku /o6pas, 3a-
KpenuBUMIiCA 3a Mapkoil B
COBHaHUM NoTpeduTens/

70. brand image

campaign



peKJiaMHasa KaMIaHua Mo
co3laH1 06pa3a MapKU

71. brand imagist
npMBepXeHel, Teopun obpa-
38 MapKu

72. branding
[IPUCBOEHME TOBapy MapKH,
TOBapHOTO 3HakKa, a TaKKe
TOpProBOI'O Ha3BaHUA

73. brand-loyal
/0_morynaresie/ NpUBEPKEH-
HHIT Mapke

74, brand loyalty
ycTofiuMBas NpUBEpPKEH-
HOCTH /moTpebureia/ Map-
Ke

75. brand manager
ynpaBnﬂmmnﬁ 0 TOBapHON
MapKe /Hecer TMOJIHYI0 OT-
BETCTBEHHOCThH 38 cTpare-
I'Mi0 perjaMupoBaHia U
MapKeTUHI'a QIpenesieHHON
Mapxu/

76. brand mark
CHMBOJI MapK#U /Te DJeMeH-
TH MapKu, KOTOpHE HeJb3s
MIPOUBHECTU - DUCYHOK,
M396pa3MTeanaﬂ CUMBOJIN-
Ka

77. brand name
Ha3BaHWE TOBapHON MapKH,
a TaKXe caM MapOuHHi TO-
Bap /Ta uacTb TOBapHOi
MapK{, KOTODYK MOXHO
NpOMBHECTH, T.e, CJOBA,
6yKBH ¥ LMQPH/

78. brand
personality
UHIUBUOYAJIBHOCTE /"JU-
uo"/ mapru
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79. brand
preference
/TIoOKynaTeNbCcKoe/ Tpen-
MOUTEeHUEe K MapHe

80. brand product
MapOuHLIi TOBap

81. brand
recognition
y3HaBaeMOCTb MapKH,
Npr3HaHNe Mapgu

82. brand
switching
noBejleHle MOKynaTesei,
XapakTepusywljeecsd IM0C-
TOAHHO CMEHOl rpuobpe-
TaeMHX MapoK TOBapa

83. break .
"3anyckaTr" /pexjaMHbi
poJMK U T.Mm./

84. breakdown
approach

CIOCO6 OMNpefeseHus Mo-
TEHI[aJia COLTa KOMIaHuu
Ha OCHOBE OOmEero SKOHO-
MAUECKOI'0 NpPOr'HO3a IJjid
IaHHO! cdepH nesoBoi
AKTVMBHOCTH

85. break-even
point

"kpuTHUecKasa Touxa"
/KOJIMUECTBO EJIMHUI] TOBa-
pa, MOJJexaluXx peajusa-
UMM OJA KOMITeHcaluyu 3a-
TpaT MO WX NMPOU3BOILCTBY
U npopnaxe/

86. breakout
TeJIeBURMOHHAA TNporpamma
WIU NepcoHax, UMenlui
SHAUUTEJBHHIA ycrnex y
aynuTOpUM

87. i,b
"Bsﬂ%Rahr7nﬁenﬂaPaeMaH



noxynaTesio CHejKa B Cly-
yae, ecJd OH CTaHeT Mnoj-
MACUMKOM KaKOI'0-JU60 K3-
IaHUA WM uJieHOM Kiyo6a,
Hanp., OecrjaTHasg rpaM-
TJIACTUHKA IpU BCTYIJIEHUM
B KJy6 Jio6uTeneil rpamsa-
nvicu/

88. broad business
philosophy
punocogya MapKeTHUHra
CM.TaKXe marketing con-
cept

89. broadcast
advertisement
00'pABJIEHUE DpaN0- WK
TeJleBelaTeNbHO! pEKJIaMH

90. broadcast ban
3anpeT Ha rnepejauy peK-
JaMH KaKoro-Ju6o ToBapa
M0 paguo U TeJeBULEHUD
/Hamp., TabauHHX U31e-
aui/

91. broadcast
distribution
pacrnpocTpaHeHue BemaTelb-

HHIX TpOoIrpaMm

92, broadcast
industry
cepa cperncTB Teje- U
pajoBenaHusa

93. broadsheet
KpyMHOpOpMaTHAA JIMCTOB-
Ka
CM.TaKXe broadside

9L4. broadside
KpyrniHogopmaTHasa JMUCTOBKA
CM. broadsheet

95. brown goods, pl
/pasr./ "npepeBAmKU",
T.e. Mebesp /B PO3HUU-
HOi Toprosie/
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96. bubble
pasnyBaHue LeH /TIJaBHEM
06pa30M Ha MOTpebUTeNbC-
KUE TOBapH WHUPOKOTO
cnipoca/

97. bucktag
aJlpecHas HakJeiKa Ha
PEKJaMHOM OTIPAaBJIEHUU
/B TpAMOJ TOUTOBO! pe-
Kjiame/

98. budget
c gemeBuMM TOBapamMu
/O0OHUHO O MmarasuHe/

99. budget
cgnscious
crpeMAlMMca K SKOHOMUU

/0 noxkynareie/
CM.TaKXe value cons-
cious

100, budget
engineer
6yXrajrep-KOHTpoJjiep Uc-
MOJIHEHUA CMETH

101. build
a brand
ycnemwHo co3pjaTh U Npo-
JaBarb Ha DPHHKE HOBYI
MapKy

102, build-up
approach

CIoC06 OrpejiesieHust o-
TeHUMasa COHTa KOMMNaHUU
Ha OCHOBE I10JicueTa 06he-
Ma BaKynky ToBapa cpel-
HUM TIOKyrnaTeJieM U yMHO-
XeHud BToM UMdpH Ha uuc-
JIO MOTEHUUAJBHHX [1OKyNa-
reelt

103. built-in pro-
duct advantage
npucyliee TOBapy IMpeuMy-
mecTBoO /nepen aHaJoruy-



HLMA TOBAPAMM IPYTHX Ma-
pok/

104, bulk goods, pl
MaCCOBHE HeMapKKWPOBaHHLHE
1 HECOpPTOBLE TOBapH

105, bulk mail
06BEMHLE OJIUHAKOBHE DEK-
JlaMHue OTNpaBJieHusd, pac-
chJlaeMue Mo pasHHM alpe-
caM /B npAMOA TOUTOBOU
pexJiame/

106, bulldog
"Gyapgor" /TNepBHil BEHNYCK
yTpeHHe# ras’eTh, KOTODHM
NoABAsAETCA OOHUHO ele
[103BHO BEUYepOoM Tpeuy-
uero JjHA

107. bulletin (bul-
letin board)
JOCKa OOBABJIEHUU

168. bumpers, pl
My3HKaJBbHOE OfOopMIEHNe
PEKJIAMHEX DPOJIMKOB

109. bundle
"cpA3Ka" /B PO3HUUHONR
TOproBjaE - TpeGoBaHUE
KOMIMWIGKTHOI TTpOLgaxu
Kagoro-Ju6o Topapa/

110. buried offer
CHPUTOC HOMMEpPUECKoe
NpeioxcHilE
CM.TaKXe hidden offer

111. bus-o-rama
perJiaMHas TaHesb C noj-
CBETKOM, ycTaHaBJUBae-
Mas Ha Kpele aBTo6yca

112, business
advertising
pexJiama A NpemrpuHu-
MareJei
CM. B-B advertising
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113. business buil-
ding plan
nporpamMMa pacluupeHust
OeATeJIbHOCTU Tnpenripud-
TUA

114, business
development
company

KOMITaHUA, OKa3HBaluad
KOHCYJIbTalIMOHHHE MapKe-
THHI'OBHE YCJayr'u

115, business gift
CYBEHUD OT (PMPMH MOTEH-
LYaJIbHOMY KJMEHTY

116. business
goods, pl
TOBapH BIA CNEeLUalUcT)IB

117. business list
0TpacieBoil CIUCOK

118. business
_ magazine
JesoBoOil /oTpachieBoit/
KypHaa

119. business
market
PHHOK CIIeMaJIM3UpOoBaH-~
HHX TOB&apoOB

120, business mix
CprKTypHHG KOMITOHEHTH
HeJIOBOW aKTUBHOCTU

121, business plan
MlaH IeJIoBOM aKTUBHOCTU
/ripencraBasieTcA BHOBB
o6pasopasueiica GuUpMoi
NOTEHUMAbHEM KPEAUTO-
pam ¥ BHJIAJUVKAM ¥ BKJHO-~
yaeT nporpammy MnpousBog-
cTBa, MapKeTUHra, QuHaH-
COB U KaJIpOBOH MOJUTUKM/

122, business-to-
-business
advertising



pewiaMa JUIf MpeJipuHnMa-
TCHCU
CM. B-B advertising

123. buy direct
CoBeplaTh NpAMY 3aKyI-
Ky /6e3 MNoCpejHNKOB/

124, buyer profile
XapaKTGBMCTMKM [TIOKymna-
TeJbCKOW IpYTIH

125. buying
behaviour

IMOKRYNaTeJbCKOE IOBeLEeHue

126. buying center
"LleHTp 3aKymnox" /rpymna
OTBETCTBEHHHX JIML| Tpej-
NpUATUA WIX OpraHu3aluy,
OTBeuaniMX 3a COBeplieHue
onepauuii Mo 3axynke To-
Bapa/

127. buying guide
DYKOBOJCTBO M0 3aKyINKaM

128. buying habit
TOKYymnaTeJbCKaA MNPUBHUKA

129. buying
information

MHpopMauua O TOKYIKaX

130. buying
potential
MOKyNnaTeJbCKUU MOTEHLUaJl
131. buyout

NOKYNKa OnHOR ¢upMbH Ipy-
roit

132, buy the

business
ocymecTBJAATH BHXOJ Ha
HOBHII DHHOK C LieHamy 60-
jlee HUBKUMM, UEM CYUecT-
ByWlje Ha HeM, UTOOH
060MT KOHKYPEHTOB ¥
NpMBJIeUb TOKynaTenei /B
PO3HUUHON TOproaie/
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C

1. cable (cable TV)
KabespHoe TeJeBUneHne

2, call report
OTUETHHA OKYMEHT O ged-
TEJbHOCTH TOpProBOI'0 pa-
60THMKa U OTBETHOI pear-
UMK MnoxyriaTesjieid Ha 3TY
IeATeNIbHOCTD

3. Cambell's Soup
Position
pasMmellleHe peKJiaMbl Ha
nepsoii npaBoil cTpaHule,
HEeINnocpencTBEHHO clelnyio-
meil 3a OCHOBHHMU pPeaK-
LMOHHHMU MaTepuaJamm,
"BHrOJHOE pasmemeHue”
/KOMIaHUA 110 MPOU3BOJCT-
BY KOHLIEHTPATOB CYMOB
""Cambell Soup Co' UacTO
NMoNL3yeTcsd UMEHHO TaKuM
pasMelieHUEM pEeHJIaMHLX
00BABJIEHUI/

4. cannibalize
NPOBOJMUTH MOJUTUKY Map-
KeTUHI'a, Korja OfOHa U
Ta Xe PupMma creuuaibHO
BHIYCKAET Ha DHHOK HO-
Byl0 Mapry ToBapa B TOM
Xe TOBapHO KaTeropuu,

B KOTOpO#l y Hee yXe ecThb
3apEeKOMEHIOBaBIINY cebd

Ha pHHKE TOoBap, TeM ca-
MHM yMEHbliafd CIPOC Ha

Hero B MO0Jb3Yy HOBOI'O TO-
Bapa /OGHYHO TIPUBOIUT K
pocTy npubhieil KoMnaHum/

5. canvassing
I/ onpepenenue obmect-
BEHHQI'O MHEHUA IIyTEeM Ofl-
poca; 2/ c60p 3aKasoB



6. captive
audience
crneuMalibHo rnogo6paHHad
pexJjamias aynuTOpUs

7. car card
peKJIaMHLI/ TaHweT, ycra-
HaBJWBaeMuil Ha TpPaHCIOpPT-
HHX cpefcTBax /BHYTPU
Wi cHapyxu/

8. carry a product
npojapaTh, UMETb B HaJu-
uu4 ToBap /B maras’uHe/

9. case study
"ucropud GOJIE3HM" /usyue-
HUe NpeguecTBYOUEro OIH-
T8 pelleHUA PeKJIaMHHX 3a-
Jay B PEeKJIAMHHX Hccaeno-
BaHUAX/

10, cash and carry
warehous

MarasuH-ckjaam, TOopryluui
3a HaJIMUHHA pacyeT /npe-
LOCTABJAET CBOM YCIYI'A
ONTOBHM TOKYNATeNAM, Ta-
KUM HaK NOCTaBUVKKA, BJ&-
AeJibLib HEeCOJBIMX Marasu-
HOB POBHWUHOA TOPPOBJM
wo.n./

11, cash buyer .
Nnorynatesn 3a HAWIWYHLIA
pacuet

12, cash cow
"noithas xopowa" /roBap,
NPUHOCHIUA GOJIBIIKE TIPU~
OHIM U He Tpebynuuil 0co-
6ux 3aTpaT Ha peraamy/

13, cash discount
CKMOKA C LieHH, NpejocTaB-
JifieMas TMOKyrnaTenn, pac-
[auMBanmeMyca HaJUUHHMU

1h. cash refund
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JleHexHoe BOBHarpaxieHue
/HaJIMUHLIMKA/ 38 TNOKYIKY
/B OTJIMUKUE OT coupon
refund, '€ B KauecTse
BOBHArpayAeHns BHCTYIA-
eT KYINOH, Jawuuid npaso
Ha CKUOKY Nnpy ouepejaHoM
MOKYNKe 3TOI'0 WK JIpyro-
ro ToBapa JaHHOW# QupMLl/

15. catalogue
corners, pl
OTHEJH [NOCRUIOUHOW TOPI'O-
BJK pasJMuHuX ¢upM B
yHuBepcaJibHOM MarasyHe

16. catalogue
retalling

PO3HUUHAA TOPr'OBJA [0
KaTaJory /nokynareiiu
ofopMIsIT 3aKas NUCbMEH-
HO, Mo TejedoHy win Juu-
HO, & MOKYMKa BhHCHJ/IAET-
CA MO MOuTe WJM BHpaer-
cA B Marasute/

17. catalogue
showroom
MarasuH-cKJIan, B KOTODPOM
NOKynaTeNu MOKYyNnanT TO-
Bap, BHOPAHHHA UMM I10
KaTajory

18. cataloguer
GUpMa MMOCHUIOUHOM TOpPI'OB-
Jy, Toprywoumas no xaraion-
ram

19. category
business
KOMIGHUA, TMOCTOAHHO BKC-
nyaTypyiouas OuHy U Ty
Xe cepuio MBIEJMR, 3aBoe-
BaBUIKUX MOMYJAPHOCTD Ha
HHKE, paclipAf ¥ MOIu-
MLUpYA ee /Hamp,, 1po-
M3BONCTBO KyKJH "Bapbu"
M aKcecyapoB X Heit/



cause-and-issue
advertising

perJaMa, 3aTparuBanian
06IEecTBEHHEE TPOGITIEMH

21.

20.

census
interviewer
CUETUUK TIeperimcu Haceje-
HUSA

22, center-of-influ-
ence method
MeTOJMKa BHXOJa Ha HOBYK
HJMEHTYpY, MCIOoJb3yllas
pPeKoMeHiaTeJibHbe MUCHhMa

BJAUATEJHLHOIO JINLA

23, cents-off offer
"LleHTOBAA CKUOKA" C LIeHH
roBapa /OIVH U3 NPUEMOB
CTUMYJIMPOBaHUA COHTA/

24, chain-order

margin
JOX0J, KOTOpHi mosyualr
0T peKJIaMHOJ KamnaHuy,
NpoBOAVMO# U gUHAHCUpye-
MOl OTIHEeJIOM TIPSAMOI'O0 Map-

KeTWHI'a, Ipyrue OTHOeJH
B5TOR PUPMH

25, channel of
distribution
KaHaJl pacnpeneieHud
/CeTh areHTCTB U IPYrux
NOCPeHAKOB, KOTOpHE
CBABHBANT POU3BOAUTEJA
U KOHEUHOr'o rorpebureia/

26, charmaceuticals,
pl

NPOJIYKLIUA KOCMETUUECKUX
¢upM, MpoM3BOAMMAA Ha
OCHOBe HayUHHX HuCClefo-
BaHuUiA B 06/1aCTM KOCMETO-

JIOI'MK

27. check-list
BOTPOCHUK
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28. check-out
counter
Kacca y BHXoja /B pos-

HUUHOM MarasuHe/

29. checking out
6HCTPO MOKUIANINIA MOJNKU
MarasuHa, He3ajiexuBal-
muiica /rosap/

30, Chief Execu-
tive Offtceg
IJIaBHHIL ynpaBidwouuii, na-
EKTOp-pacropaJIMTeb
MPMHI
CM. CEO
choice

310
location
VCKJIIOUMTEJIBHO BHI'OJIHOE
MECTO pasMelieHusi /Hapyk-
HOW peKJaMu ¥ T.m./

32, circular
crieuaJipHas pexJiaMHad
6poiuopa, OGHUHO pacchia-
eMafd 1o fnoure WU BJO-
XeHHad B rasery uWiu xyp-
HaJ

33. circulation
UYMCJIO MPOXONANMX U TpPO-
e3XalouX MUMO KaKoi-au60
persiaMH /uaM Ipyroro
06BewTa/ Jioaen

34, circulation
area
paﬁOH pacrnpocTpaHeHusa

TUpaxa,
circulation

35.
department
OTZEeN paclpOCTpaHeHus
pexrJambl /B peHJaMHOM
areHTcTBe/

36. claimed

feature



3aABJIieMoe CBOHCTBO TO-
Bapa /B perJjame/

37. clasglc
TPaIULMOHHBIA /[JIf KOH-
KPETHOI'0 pHHKA/ TOBap

38. classified
(classified ads)
py6p1uHas peKJaMa B Me-
4yaTHOM HM3JaHUHU
CM. classified adverti-
sements.

39. classified
advertisements,
pl

py6puuHad pexjama
CM. classified

4o. clone
UMUTaLNA ToBapa /O6HUHO
MapOouHOT0/
CM. copy-cat

41, closed-circuit
/0 Tenenporpamme/ orpa-
HUUEHHOT'O TipyemMa /OGHUHO
nepejapmasca no Kabejb-
HOMYy TeJjieBUIeHun/

b2, closed
corporation

"sakphran" ¢upMa /Pupma,
aKLMM KOTOPOX HaXoOATCH
B PyKaX HECKOJBKUX BKJaJ-
UMKOB-IUPEKTOPOB M He
npojanTcd Ha Oupxe/
CM. closely held corpo-
ration

43, closely held
corporation
"saxpuTaa" ¢upma
CM. closed corporation

b, cluster
TIOKynaTenbcKasa I'pymnna
/onipefensdeTca Ha OCHOBE
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neMorpaguuecKkux Wi rcu-
XOTrpaguuecKux mnapamer-
poB/

hs, clutter
"wyM", MHOT'OUMCJIEHHEE
pPeKrJiaMHbie OOBABJEHUA,
cllefywouue OOUH 38 IPYIuM
/B/TeneBn3u0HHoﬁ pekJa-
Me

L6, coffin case
"Ppo6", INMHHAA HUBKafA
MOPO3WIbHasA Kamepa-npu-
JIABOK /B PO3HUUHOR TOp-
I'OBJIe MPOJIOBOJILCTBEHHH -
MU ToBapamu/

47. cognitive
dissonance
MOKynaTeJbCKasaA HEyNoBJe-

TBODEHHOCTH TOBAPOM
/n3one COBEpUEHUA TOKYT-
KU

48. coined brand
name
OPUI'MHaJIbHOE /TpUIyMaH~
HOe/ Ha3BaHMe TOpPIroBoOit
Mapku /Hamnp., crisco/

49, cold call
NpueM MapKeTuHIa, Korma
MOKynaTeylo cpasy Xe
npeljaraeTca Kakag-To
cliejika, 6e3 MpeBapUTeNhb-
HOro "mpepcraejeHus"
nponykuuu, "Jjo6oBoi
npuem"

50. column inch
IiofiM neuvaTHOr'o crosbua,
pacueTHaf eIUHMIIA pEeK-
JJAMHOT'O MecTa WUPUHON B
I cron6ey u BHcoTO B I
JjoiM

51. combined
market coverage



COBMEIIEHHbI 0XBAT PHHKE
HECKOJIbKUMU CpeJliICTBaMU
DEKJIaMbl

52. Comecon (Council
for Mutual Econo-
mic Assistance)

CoBeT DxOHOMUUYECKOM B3a-
mmoriomou, COB

53. commercial
pEeKJIaMHHii poJMK /Ha pa-
OUO U TeJeBUleHUn/

54. commercial
banner

DPEKJIaMHH{l TpaHCapaHT
55.

commercial
changel
KOMMEpPUECKHUii KaHaJr

/CpencTB BeuwaHua/
56.

commercial
development
1/ paspa6oTka HOBO# IpoO-
LYKUMU [JIA TIpOOaXy Ha
CBOOOOHOM pHHKE; 2/ pa3-
BUTHE MPOUSBOLNCTBA B
KOMMEpPUECKUX LeJiAx

57. commercial

interruption

rnaysa B Mporpamde pamuo
WIA TejeBUOEeHUA LA Te-
perauv pexJaMHOI'o O6BSAB-
JIEHUA, pexJiaMHadA rnaysa

58. commercial
list house
KOMMEpPUECKUI MOCTaBUMK
afpeCHHX CIMUCKOB /mifd

npAMO#t MouToBO# peKJamu/

59. commercial tele-
vision network
CeTb KOMMEDUECKOI'0 TeJe-
BUJEHUA
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60, commercializa-
tion

onHa U3 ¢as pas3paboTKu
HOBOI'O TOBapa, 3aKJouan-
WasacHd B pa3paboTKe Mpo-
I'paMMH MPOU3BOJACTBA U
MapKeTHHra, a TaKXe Bh-
JleJieHUe OIIKETHHX aCCUD-
HOBQHUiIl Ha OcymecTBJieHUE
9TOi MporpaMmb

61. commitment
00643aTeNbCTBa TOKyNaTeNa
nepen ¢upMoit /B KHWKHOM
Kiy6e wim T.n,/ /Hamp.,
MOKyNnaTh eXerofgHo 4 KHu-
U MO0 leHe, MNpenJoXeHHO!
dupmMoit, T.e. ycCJOBHUA

_npefocTaBJeHUs HauaJbHON

"B3ATKU"/ ,CM. bribe
62.

commodity

market

PHHOK CeJIbCKOXO03ACTBEH~
HO# ¥ JOpyroil chpneBoit
NPOLYKLUMK /B KOHTPaKTe
Purcupyerca BuA NMPOLYK-
M1, ee KauecTBO U 00beM
MOCTaBKKU [0 JOIOBOPHHM
L[EHaM U C YCTaHOBJIEHHH -~
MU CPOKaMu T10CTaBKU/

63. commodity
group

TOBapHaf I'Pyrna

64, commom-carrier
I/ "usBOBUMK", KpynHad
KOMMEpUEeCcKasa aBUAKOMIIA-
HUA,; &/ OalK, MpPefoCTaB-
JANIUA HeoI'paHWUEHHHIA
KpenuT

65. communications
gap
OTCyTCTBME B3aMMOIIOHMMA.~

HUA



66, community

newspaper

o6mUHHaA ra3eTa
67. community shop-

ing center
OGUMHHLY TOPI'OBHM LIEHTP

68. comparative
advertising
pexJama, MCIOJb3yumasd
NpUeM CpaBHEHWA TOBAapOB
WM yCJayr' pasJIMuHbX Ma-

DOK
69.

company

rice Image
"geHOBOM" o6pas %MpMH,
06pa3 QUpPMH C TOUKM 3pe-
HUA YPOBHA LieH

70. company sales
potential
MOTEHLUaJ COHTa PUPMH

71. company vision
CTpaTernuecKu 3amecen
06JIMKa U NeATeJbHOCTH

prpMBLL
72. competition
analysis
[IPOMBIIVIEHHHEY HIMUAOHAX
CM. corporate spying

73. competitive
advantage
KOHKYDPEHTHOE MNpeuMyumecT-
BO /CIIOCOGHOCTH QUPMH
[IPOMBBOIMTHL TOBap ¢ 60-
Jlee HU3KON ce6ecToMMOoC-

TEH/

74. competitive
behaviour
KOHKYPEHTHOE TOBejieHue,

OTHOWEHUE KOHKYPEHLMU

75. competitive bid
KOHKYpPEeHTHaA 3afBKa /3a-
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fABKa (UPMH-TIOCTABUUKA B

OTBET Ha MNpPaBUTEJbCTBEH-
HOe BafBJIEHVWe O Mpenno-

JaraeMoM 3akase/

76. competitive-
bidder's list
CNUCOK UpM, chejaBlMX
3aABKY Ha BHIIOJHEHUE
MPaBUTEJbCTBEHHOI'O 3aKa-

34
77.

competitive
capacity

KOHKYDPEHTOCMOCOOGHOCTD
78.

competitive
checks, pl
crepxuBanuye PaxTOpPH

KOHKYPEHLIMK
79.

competitive
environment

KOHKYPEHTHOE OKpyXeHUe
80.

competitive
impact
3apAll KOHKYPEHTOCIOCO6-

HOCTH
81.

competitive-
-parity method
"ypaBHOBEWUBAKUIA KOHKY -
peHLMi" croco6 onpepene-
HUA OOIXETHHX aCCUI'HOBA-
HUl UpMB Ha perJamy,
OpPMEHTUPOBAHHHII Ha peK-
JaMHBI CIOXeT VDMBI-JIALEDA B
JAHHOM cdepe TPOUSBOACTBA

82. competitive
pressure
JaBJjieHlle CO CTOPOHB KOH-

KYPEHTOB
83.

computer-genera-
ted form letter
IeJioBOE IMCbMO, COCTaB-
JIEHHOEe U pacrieuaTaHHOe

Ha KOMIIBKTEpEe



84,

conceptualiza-
tion

paspaboTKa 3aMHcaa /To-
Bapa/

85. conglomerate
"KoHIJIOMepaT", KpynHad
KOpHopauusa, cocToAwad U3
KOMIaHUil, 3aHUManULUXCA
pasanuHbMu chepaMu ped-
TEJBHOCTU /Hanp., KOMIa-
HUA AR-TU-Tu-American
Telephone & Telegraph,
nMenas Taxxe POCTMHM?H
M CTpaxoBHE al'€HTCTBa

86. consumer
acceptance
NMpuHATUE /TOoBapa, ULeu

M T.n./ norpe6urenem
87.

consumer
advertisement
perJiaMHoe O0OBABJIEHUE Ha

WXPOKOT'0 MOTpebuTels
88.

consumer
behaviour
NOTpebuUTeNbCKOE IOBeLe-

Hue
89-

consumer confi-
dence index
Noxasaresyp NMOTPEeOCUTENhC-
KO yBEepeHHOCTH /pesyJib-
TarT eXeKBapTaJbHOI'0 UC-
cjenoBaHusa, NPOBOIUMOIO
MUUMIraHCKUM YHUMBEpPCUTEe-
TOM CIlIA, O6BEKTOM KOTO-
poro ABjsAeTcA OTHOULIEHUE
norpebuTeseil ¥ SKOHOMKU-
UECKOMY TOJIOXKEHU0 B
cTpaHe, MHQAAUMMA 4 T.1.,
KOTOPO€ CHa3LHBaEeTCA Ha
VX TOKYINaTeJpCKOM IOBE-
neHun/

90.

consumer
goods fair
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fipMapka TOBapOB WMPOKO-~
I'0 foTpeblleHusA

91. consumer goods
advertiser
perJiaMogaTesyip TOBapOB

WIMPOKOI'0 NOTpebJeHuA

92. consumer guide
PYKOBOJCTBO il MOTpe-
6uTesieit

consumer

930
information
uHgopMaLua JJisi noTpedu-
TeJel

94, consumer inte-
rest group
rpyrmra 3auyTH HHTEpecoB

norpeéureseit

95. consumerism
I/ xoHciomepuaMm, HAEONO-
rUd 3aldTH UHTEPECOB MO-
Tpebureneit; 2/ guioco-
¢ua noTpebuTenbCTBA

96. consumer juri
NMOTPEOGUTENILCKOE KIOPU

97. consumer list
CIMCOK I10TpebuTredei

98. consumer
marketplace
NMOTPEOUTENLCKUIA PLIHOK,

KapTuHa IMOoTPEeOUT CaLCKO-
'O pHHKa
consumer -

99.

-oriented firm
¢upMa, TPOMYKLMA WIM yC-
JYI'M KOTOPOV paccuuTaHu
Ha WUPOKOI'0 NOTPECUTEINA

100, consumer pre-
ferences, pl
NOTPE6UTENbCKIAE TIPENNOU-

TEeHusa



101, Consumer

Price lIlndex
MIOKa3aTesb NMOTPebUTEeNbC-
KUX LieH

CM. CPI

102, Consumer Pro-
tection Agency
ATEHTCTBO 10 3auyTe Io-

rpeduTeneit /CUA/

103, consumer
psychologist
[ICUXO0JIOT, CllejUaJiMCT I10
NMOTPEOGUTEIbCKOMY MOBele-

HUIO

104, consumer-pur-
chase diary
IIHEBHUK TOTPECUTENbCKUX

TOKYTIOK

105. consumer-
-research firm
¢upMa, 3aHUMapmasacCad U3Y-
yeHueM TOoTPebUTENbCKOI0

crpoca
106.

consumer
respondent
MIOKynaTeNb, OTHJIMKHYB-
uuiicA Ha nporpammy CTHU-

MyJIMDOBaHUA COHTa

107. consumer
specialty
catalogue
creuyaluspoBaHHuA 110~

TpeOUTENBbCKUIA KaTaJor

108. consuming
capacity
noTpebuTeNnbCKad Crnocob-

HOCTB

109. consumption
curve
KpuBafa NoTpe6eHNns

4-1
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110. container
premium

OflHa M3 pPa3HOBUAHOCTEN
NPAMOT'0 BOBHAI'DaX[EHUA,
KOrJa TIPUMaHKOM [IiJid [10-
KynaTes CILyXWT caMa
yNnaKOBKa, :purogHas I
BTOPUUHOI'O MCIOJIb30Ba~-
HUA /Hanp., Kpacusas
6aHKa C IXEMOM WIM [Jac-
TUKOBafA KaHWCTpa Iy
pacTUTEJBHOr0 Maca/
CM.TaKX€ direct premium

111, continuity
series

TOBapHafa cepud, pacrpo-
cTpaHsaeMasa MocpencTBOM
NpAMOI'0 MapkeTuHra /mno-
KyrnaTe aBTOMaTUUECKU
IocTaBadAeTCcA OuepejHad
napTUsa ToBapa uepes Oll-
pelenieHHHe MPOMEXYTKU
BpeMeHu, Harp., Mo OJHO-
My ToMy 20-TOMHON SHLU-
KJIOTIeIMY eXeMecauHo/

112, containeriza-
tion

NepeBO3Ka Tosaga B CIlIe-
UaJIbHEX KOHTeMHepax

113. contract

carrier
TpaHcrnopTHaa ¢upma, OCy-
mecTBaALNAA TIEPEBO3KU B
Or'DaHUUEHHOM 00BbeMe

114, contractual
vertical
marketing

system
BEePTHKaJbpHad CUCTEeMa
pacnpepnesieHusa Mo KOHT-
PaKTy, cHcTeMma pacripere-
JIEHUs, TpU KOTOpo# Hesa-
BUCHMHIE QUPMB BaKJUANT



coryialieHne 0 KOODAVHALMK
yewauit B chepe IUCTPUOY-
2%

115. contribution
margin
3anac NpUOHUIM; BeEJUMUMHa
NpuU6bHIU, He 3aBUCAlAA OT
KoJie6aHuil ce6ecTOUMOCTH
TOBapa

116. controlled
circulation

/0 TieuaTHOM U3paHuu/ c
Or'paHUUEHHHM TUDPaXKOM,
npefHa3HaueHHH 1A y3-
KOIl rpymmd Jul /npencraB-
JIIeT OCOGHII MHTEepec IJd.
pexkjaMonaTeneit, T.K. Ha-
[{eJieH Ha KOHKPEeTHYn ayiu-
TOPUI0

117. controlled
distribution
pacrnpocTpaHeHlie B KOHTPO-
JIUPYEMHX YCJOBUAX

118. control side
KOHTDOJIbHAA TpyIia NnoTpe-
6urelieit, KOTOpO# mpenJa-
raerca CTaphii, HeyCOBEp-
IEHCTBOBaHHL TOBap /WK
crapaf ?opma ero pexJiamu-
poBaHud

119. controversial
advertising
pexrJjama, INpaBOMEPHOCTHb
KOTOpO# MO TEeM WIX UHHM
COOOpaxeHuaAM MNpeacTaBid-
eTcA COMHMTENBLHOHN

120. convenience
goods
TOBapH MOBCENHEBHOI'O
cnipoca /rabak, MHJO, Ia-
3eTH U T.M./

121, convenience-~
meal
noaypabpuraTs /CerMeHT
PHHEA/

122, convenience
merchandise
TOBapH IMOBCEOHEBHOI'O
cripoca

123, conversion

rate
NoKasaTelp INPUBJIEUEHNUA
MOKymnaTesefl B OBYXCTY-
NeHUyaToOM MapKeTHUHI'e
/T.e. TpOLEeHT Jwoneit, co-
BEpUMBIMX BTOpPO# mar
nocje TOro, Kak OHM clie-
JlaJIi TiepBHit/
CM. two-step marketing

124, co-op ads
COBMECTHHE pEKJIaMHHE
06BABJIEHUA O6NEeHalOHAJb-
HHX perJjiamoparelieil U
MECTHHX PO3HUUHLX TOPIr'OB-
LieB /nepBHe peKJaMupywoT,
4TO KYNUTH, BTOpHE - rpe/

125. co-op
advertising

COBMECTHaf peKJiama, Ipou3-
BOIMTEJNA ¥ POBHUUYHOIO
TOpPr'oBia /C COOTBETCTBYK-
MM pasfesieHueM 3aTpart
Ha perJaMy/ /B perJiame
Ha pO3HUUHy© TOproBJio/
CM. cooperative adverti.-
sing

126. co-op chain
ceTh PO3HUUHHX TOPIOBIIEB,
COBMECTHO B3aKyMNalIyxX To-
Bap y OMNTOBHX TOPI'OBHX
¢upM; "TOPI'OBO-3aKyIrou-
Hee KoonepaTvBhH"
CM. cooperative chain



127. cooperative
advertising
cOBMeCTHaAa pexJiaMa

CM. co-op advertising

128. cooperative
chain
CeTh POBHMUUHHX TOPI'OBLIEB

CM. co-op chain

129. cooperative
mailing
COBMECTHOE HOHTOBOQ oT-
rpaBlieHe DEKJaMHON Mpo-
IVKLUMM 2-X WM 6oJiee pe-

KJaMopaTeieil ¢ coOTBeT-

CTBYHWIMM pa3neJyIcHUEM MeX-

Ly HUMM TMOYTOBHX PAcXo-
IOB /B TpAMO# MOYTOBOM

pexyname/
CM. co-op mailing

130. co-op mailing
COBMECTHOE ToUuTOoBOE OT-
npaBlieHue

CM. cooperative mailing

131. coordinated
visual identity
COBOHyHHHﬁ SPUTEJIBHHN

o6pa3 /roBapa/

132, copy
TEKCT PEKJAMHOI'0 O6BSAB-
JleHus
CM. advertising copy

133. copy appeal
OCHOBHadA Upes pPEeKJaMHO-
'O TEKCcTa

134. copy area
omanb TEKCTOBOW UacCTH
PEKJIAMHOTI'0 OOBABJIEHUA

135. copy-cat
UMHUTaLnAg ToBapa
CM, clone

4-2
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136. copy chief
PYKOBOIUTEJDb CJYyXKOH DEK-~
JIaMHHX TEKCTOB B peKJam-
HOM areHTCTBe

137. copy delivery
50PEeK TUBHOCTD DEKJIAMHO-
ro TexcTa

138, copy focus
¢PorycHUpoBaHUEe TeKcTa /B
Teopur YTII - YyHUKEJBHOI'O
TOPI'OBOI'O TPENJIOKEHUA -
aMEepPUKaHCKOI'0 creuuanc-
Ta pexJamu P,Pusca/

139. copy writing
TEKCTOBKa, COCTaBJieHue
TEKCTOB DEKJIGMHEIX OOBAB-
JIeHUIA

140. corner
influence
"yraoBoe Ipeumymectso”,
/BHPOAHOG pacriojioxeHue
TOPr'OBOr'0 3aBeJieHUA Ha

yray/

141, corporate
brochure

PERJIaMHEA MPOCNEKT QUMb

142, corporate
culture

Kpeno ¢upMe, ee "cucre-
Ma lleHHocTel"

143. corporate
goal

obmedrpMeHHaA Lelb
144,

corporate
identity
(UPMEHHE CTUAB /BHJKOUA-
€T JIOUOTUIl, BUBWTHHE
KapTOuKu, OyHJeTH, ¢up-
MEHHyI0 YMaxOBKYy W DeKJa-
My, T.e. BCe BU3yaJlbHHE
KOMIIOHEHTH, COCTAaBJIAN-



mue Mup Qupmel/
CM. atmospherics

145, corporate
image

06pa3 (UpMH B IJiasax Io-
Tpeburened /T.e. TO, UTO
IyMaeT O KOMMaHu# pAno-
BOW moTpebuTesb, Hamp.,
"J.C.Penney - 9TO HJif
MPOCTHX aMEepUKaHLeB"/

146. corporate
influence
BJIIUAHUE TIpecTvXa (UpMS

147. corporate
licensing

JIML{EHBWOHHBIA MapKEeTHHT ,
UCMOJIb30BAHNE MOMYJISAPHEX
¢UpMEHHEIX Ha3BaHUM IJiA
NMpoJaxyu TOBapoB, C STUM
Ha3BaHMEeM paHee HUKAaK He
CBAIBAHHLIX /HAONUCKU Coca-
-Cola Ha MaiiKax WK U30-
6paxeHve Muku-Mayca Ha
TesleOHHHX amnmnaparax/

148. corporate name
¢vpMeHHOE Ha3BaHUE

149. corporate
seminar
IIeJIOBO ceMMHap I10 BOI-
pocaM MapKeTHHIa

150, corporate
spying
[IPOMBIJIEHHEW HWIMHAOHAX
CM. competition analysis

151, corporate verti-
cal marketing
system

L|eHTpaJM30BaHHaaA cucrema
JUCTpUOyLMM TOBapa, KOr'-
1o BCeMU KaHaJlamMy IUCTpU-
O6yuuy BJagleeT onHa dupma
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152, corrective
order
MprUKas3 o pasMeneHnn uc-
[IPaBJISHHOU DpEeKJIaMbl

153, counter
display
HaNpWiaBOUHaA BHKJAOKA

/9KCrno3uyua Topapa/

154, counter-
marketing

KOHTDMapKETUHI /YyCUIUA
NPOUBBOIMTENA, KOHKYPEH-
Ta WJIU O6mMEeCTBEHHOCTH,
HamnpaBJIeHHHE Ha COKpalle-
HHe CcIpoca Ha KaKoi-To
BUL U3nesuii, Hamnp., aji-
KOTOJIbHHE HATNUTKUA WIN
curaperTh/

155. counter-
programming

/B TeJeBemaHuu/ cocTaB-
JIeHVe Tporpammbl fepepau
M pasMmelieHe KOHKPETHOMR
TeJleNnporpaMMsl B 3aBUCH-
MOCTH OT TOI'0O, UTO B BTO
BpeMd TpaHCJUpyeTCA MO0
KaHaJly KOHKYpupywomei
CTaHUUK /T.€. ecyau 1o
OOHOMY KaHaJy #IeT rnepe-
Taua njia pgereil, TO Mo
IpyroMy cCTaBUTCA Ha BTO
BpeMd Iepefjaua IJisi B3pO-
cHx/

156. countertrade
6apTepHad TOpromJd, 6ap-
TepHas cheslKa

157. country
manager
yTpaBJiAOUA 10 CTpaHe
/B QupMe, 3aHuUMampmenca
MEXIIyHapOIHO# HeAaTeNb-
HOCTBI0/



158. coupon

KYMOH /TOPI'OBHI cepTudu-
KaT, JawnmuiA ero BiaLeNb-
[y NpaBO Ha CKMUOKY C Le-
HH OMpelleJIeHHOI'0 ToBapa
WIM JIeHeXHOoe BO3Harpaxie-
HUEe B ciyuae MOKYIKU TO-
papa/

159. couponing
MUCIIOJIb30BaHME KYIOHOB
I TIOJIyUSHUA CKUIKM TpY
MOKYIKE OIpelieJieHHON Map-
KU ToBapa

160. coverage
0XBaT AymUTOpUV; 30HA
neficTBUA /peryamb/

161. coverage
MIOKPHTUE TOBApPOM, COOTHO-
meHne Mexny HaJWUHEM TO-
BApOM U 3aKaSHHM TOBApOM
/BHpaxaeTcd B npoueHTax/
/B DO3HUUHO TOproBie/

162. coverage area
TEPPUTOPUA OXBaTa /peK-
JIaMHHM CpeZCcTBOM/

163. coverage check
1pOBEpPKa TIOJHOTH OXBaTa
1Y IUTOPUM

164. coverage error
JIM6Ka BCJEICTBUE HEMNoJ-
4070 OXBaTa pEKJaMHOM
1y OUTOPUN

165. cover girl
poromozesib, OOHUHO IOAB-
JAnmaAca Ha O6JIORKE Xyp-
Ha?a /B TIeUaTHOI DeKJia-
Me

" 166."cowcatchero
npuuen" /perjamHHil po-
JUK O KaroM-JM60 TOBape,

LIEMOHCTPUPYEMHil nepen
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HauaJloM nepejaur, B KO-
TOpoO#l PUrypupyer mnpyroi
TOBap TOI'0 Xe peKJamoma-
Tesd, TaK, €CJU KOMINaHUd
"Philip Morris'" BHCTyMa-
eT crnoHcopoMm ¢yT6ONBHOI'O
MaTua, TO Mepel HauaJjoM
ero TpaHCJAAUMU B 5PUDE
NOABJAETCA pPEeKJaMa HamuT-
Ka "7-Up", B TO BpeMmd

KaK B caMoil TpaHcIALUK
furypupyeT perJjamé Opyro-
ro ToBapa 9TON ke PUDMH,
nvBa '"Miller Beer'., B
DTOM cliyuae pexJyama "7-
-up" ABIAeTcA "npuuerom'/

167. creative (crea-
tive adverti-
sing)

TBOPUECKAA CTOPOH& peKJa-
Mbl, DEKJIaMHble ULEN

168. creative
director
TBOPUECKUIA OUDPEKTOD /B
pEexrJIaMHOM areHTcTBe/

169. creative
management
PYKOBOLCTBO TBOPUECKOM
CIyx60¥1 /B pEKJIaMHOM
areHrcree/

170. creative-only
agency
cyry60 TBOpPUECKOE DPEeK-
JaMHOe areHTCTBO /T.€.
areHTCTBO, He 3aHMMaw-
meecs UCCIeNOBaHUAMU U
pasMmelleHueM peKJaMbl/

171. creative
people
TBODUECEKHE paﬁOTHMHM

172, creative re-
view committee



PeIaKIMOHHO-Xy JOXECTBEH -
HHIT cOoBeT /pEKJamHOro
areHrcrsa/

173. credit check
TIPOBepKa KPeUTOCnoco6-
HocTH

174. critical mass
"gpuTHueckasa Macca" /Ko-
JUUECTBO PO3HUUHHX TOPro-
BHX TOUEK MIM OOBEM pEK-
JIaMbl, HEOOXOIUMHIA IJIf
NpMBJIEUEHNA BHYMAHUA IO-
KynaTtejieil Kk TOBapy Ha
OINpELesIeHHOM pHHKE/

175. cross merchan-
dising

CMellaHHaA TOproBid, Mpo-
Iaxa NPUHLMNUAJIBHO pas3-
JIMUHHX TOBApOB B OJHOM
HeO60JIbIOM MarasuHe
/Hamnp., NPOAYKTOB NUTa-
HUA BMECTE C KHUIamu/

176. cross-
-promotion
COBMECTHHE YCWIUS B 00-
JACT DEKJIaMH Pa3JIMUHHX
$upMm

177. crowded con-
sumer category
"neperpyxeHHH" TOBapHH
KJlace

178. Cumulative
Audience
Ratings
/B paiuo- ¥ Tejeperaame/
CYMMapHHl 3PUTEJbCKUI
/ClymaTeNbCKuil/ pPEeATUHD
/PacCUMTHBAETCA MO KOJU-
UecTBy Jiofieii, CMOTpeBUIMX
WIY CJIyllaBUMX OTpefe-
JIEHHHII OTDHBOK MNepejauy
WM PEKJIaMHOT'O pOoJIMKa/
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CM.TaKXe CUME u net un-
duplicated audience

179. cumulative
discount
KYMyJATHBHAA CHUIKA C
LEHH /mpemocTaBiAeTCcA
NOKymnaTeo, Korja CTOoM-
MOCTH €r'o T'OJIOBHX IOKY-
MOK NpEeBHIAEeT 38JaHHYo

uudpy/

180. customer
environment
YCJOBMA BSKCIUlyaTaluyd TO-
Bapa y [OTpebUTeNd

181. customer
following .
NpUBJIeUEeHre TIOKyMnaTesen

182. customer
loyalty
MOoKynaTeJbCKoe IMoCcCT-
areHTCcTBO

183. customer mix
COCTaB HJMEHTYPH

184, customer
satisfaction
YIORJIETBOPEHHOCTDL TPUOO6-
DPETEHHEM TOBapOM

185. customer
service
odonymmsaﬂue KJWUEHTOB

186. custom-made
/0 ToBape/ HeJaHHHl Ha
8aKa3, MHOVBUIYaJIbHO

187. custom
premium
JleHeXHOoe WIM TQBapHOe
BO3HArpaxjeHue, KOTOopoe
noJjiyyaeT MOKyrnaTesab B
cliyyae npuobpeTeHusa OIm-
peliesieHHOro ToBapa /B
nporpamMe MeporpuaTuii



110 CTUMYJIMDOBAaHMI cOHTa/
CM. TaKXke Premium ’

D

data-base manage-
ment company
¢fvpma, 3aHUMapmafed. Coc-
TaBJIEHUEM KOMITBOTEPHOMN
6a3H JaHHHX O TOTpE6UTe-
JAX B Da3JIMUHHX CEI'MeH-
TaXxX PHHKa

2, data plate
¢vpMeHHaA TabJUUKa C OC-
HOBHHMM TapaMeTpaMi TO-
Bapa

3. day order .
3aKa3, HEeACTBUTEJNbHHI B
TeueHne OIOHUX CYTOK

L. day parts, pl
IHeBHHE Tepejauk /Ha pa-
Mo, Mo TeJeBUpeHuo/

5. deadbeat
KJIMeHT, opOopMUBIIMA 3aKa3
Ha TOBap WIM yCAyry u He
OMJATUBIMIA UX /B TIPSAMOM
MapKeTuHre/

6. dealer
IuJep /npennprvHuMaTelb
MapKEeTMHI'OBOI'Q 3BEHa
"mucTpubyuuu", nocpepn-
HUK/

7. dealer's brand
Mapka TOproBor'o nocpen-
HUKa
CM.TakXe private brand,
private label

8.

].

deceptive
differential
06MaHUMBHIA UddepeHLall
/B Teopun YTII - yHUKaJIb-
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HOT'0 TOPI'OBOI'0 MPEIJIO-
HEHUA - aMEepUKaHCKOI'O
creLajiicTa Mo peKJame
P.PuBca/

9. decision maker
OTBETCTBEHHOE JULIO0 PUDPMH

10. deep bench
/pasr./ "Kpenkad KOMaH-
Ja" /0 DYKOBOJICTBE KOMIA-
HUM, YCIIElHO CIpaBJIAnILEM-
cAd cO CBOMMM O6GA33HHOCTA-
Mu/

11. delphi
technique

/pasr./ Meron "penbpduii-
CKOr'o opakyia" ?COCT&B-
JIeHUEe SKOHOMHUUECKOI'0
NporHosa ¢UpMH c MNpuBJe-
UEHUEM CTOpPOHHMX BHCMEp-
T0B/

12, delta
M3MeHeHue, 3aMeHa /Tep-
MHH MeHemEMeHTa/

13. demand curve
KpuBafd clipoca

14, demarketing
IEMapKeTUHI /TIOHMKEHNUe
MOKYNaTeJbCKOr'0 Crpoca
Ha JIe@UUUTHHIA TOBap no-
CpEeICTBOM TIOBHIIEHUSA LIEH
WM COKpalleHUs CpelcTB
Ha ero perJaMy M OO6Cly-
XuBaHue/

15. demo (demon-
stration)
IEMOHCTpalWsa, HaTJIAIHLM

noxkas /rosapa/

16. demographics
neMorpaduuecKue Moxasa-
TeJM, Ha OCHOBE KOTOPHX
NPOUCXOIUT pasheseHue



/cerMeHTauua/ pHHKa /Ta-
KMe Kak Bo3pacT, M0J,

cemeliHoe moJioxeHue, 06-
pas Xus3HM, moxom U T.M./

17. derived demand
MPOUBBOJIHKEIA crpoc /crpoc
Ha TOBapH [JPOMHIJIEHHOT'O
HasHaueHud, 3aBUCAWUA OT
Crpoca Ha COOTBETCTBY-
mye rnoTpebuTeNbCKre TOo-
Bapkl/

18. descriptive

brand name

IIECKPUIITMBHOE Ha3BaHUe

TOBapHOil Mapku /Hamp.,

"Kentucky Fried Chicken"
"}kapeHasa Kypuua Io-

-KeHTyKCcKu"/

19, detailing
Ieranusailusa /ToBapa/,
nozpo6Has MHpopMala 06
MCTIONB30BaHUM U CBOMCT-
Bax ToBapa

20. Detrojt Troika
"Bospliadg Tpoika"
CM. Big Three

21, development
marketing

npoliecc NpeBpalmeHnsa rnac-
CUBHOI'0 /IOTEHLMANBHOr0/

CIMpoca B aKTUBHHA

22, differential
brand advantage
OTJIMUATEJIEHOE TpeuMyle-
CTBO Mapku

23, differentiated
merchandise
VHJVBULY aJIM3UPOBaHHEIA
TOBap

24, diffusion of

innovation
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pacnpocTpaHerne HOBUHKM
/Tpoliecc OCBOEHUA HOBO-
r'o ToBapa norpeburesneMm/

25, direct
hgadline
PerJIaMHHN 3arojIoOBOK C
NPAMEM O6palieHneM
26, direct mail
rpaAMas rouToBas pexrjama
27. direct-mail

advertisement
OOBABJIEHUE TNPAMOK IMOUTO-~
BO peKJaMH

28. direct-mailing
OTrpaBJieHNe MpAMOA Mou-
TOBOM peKJiaMh

direct-mail

290
list

a[PECHHA CMUCOK IJIA Nps-~
MOM TMOUTOBO¥ pEeKJIaMH

30, direct-mail
sampling club
¢upMa, saHMMalomasacd Mpsa-
MO/ TOUTOBO# pexJiaMoil U
pacchianuas KJIXneHTaM

NPOGHEE 06pa3l ToBapa

31. direct

marketing

NpAMOII MAPKETUHT
CM.TaKX€ direct-respon-

se marketing

32, direct premium
NpsAMOe BOBHArpaxueHue
/DEKJIaMHb NpU3, Bpyuae-
MHJ TIpY TOKYIKE Ha Mec-
Te npojaxu/

33. direct-response
advertisin
peKJiaMa TOCHJIOUHOM TOp-
POBHHL npepgriojaramwmasa
npAMoOil OTBeT ajpecaTra



34, direct-response
. lnquiry
npAMOKN 3anpoc
35. direct-response

. marketing
NpsIMOl MApKETUHT
CM, direct marketing

36, direct sales
force .
COOCTBEHHHM TOPI'OBHU
niepcoHad /urat/ GupMH
37. direct-sales
representative
KOMMUBOSRED

38. direct seller
crnieuuaJnucT npsaMmoro Mmap-
KEeTHHIa

39. discount store
MarasuH yneleBJeHHHX
/Wi Henoporux/ TOBapoB

4o. diskery
/xapr./ ¢upMa rpamsanucu

k1, display
advertisement
06BABJAEHUE HaADIAOHO-WUI-

JICTPATUBHON pEHJIaMH

42, display
advertising
/nieuaTHasi/ HarJspHad pe-
Kjiama /cocrosuas U3 TeK-
cTa M WINCTpauui, B OT-
JMupe OT PYyOPUYHOW pEeK-
JIaMH, COCTOfAlEN TOJBKO
U3 Texcra/

CM. classified

k3, do-it-yourself
products, pl
/cerMeHT pHHKa/ TOBapH
i "jomaliHero macrepa',
"coenait cam"
CM.TaK®e DIY

5-1
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Ly, display

allowance

CKUIIKA 3a SKCIIOHMPOBAHUE
ToBapa /060pylOBaHUE BUT-

PVHH, BHEJAQOKM U T.1./

45, display card
PEKJaMHEM TUIgHIIET

k6. display crew
6purana opopMmuresei

k7. display line
BHIEJNUTEJbHAA CTPOKa /B
NeuyaTHOM DERJIAMHOM O0B-
ABJEHUN/

48. distribution
center
LIEHTP OUCTPUOYLUH,;

CKJIaJ-0a3a, IpejjHasHa-
YeHHHI IjiA GHCTPOro pac-
npepejieHus ToBapa 1o
TOPr'OBHM TOUKaM, a He
V1A JIATEJIBHOI'0 XpaHeHNA

49, distribution
network
CeTb pacrnpoCTpaHeHus
50, distribution
pattern
cXema pacrpejiesieHus

51. distributor
"mucTpubeioTop” /mnocpen-
HUK, [0 KOHTDaKTy cC
NPOU3BOIUTENIEM 3aHUMA-
muﬁca oacTpubyLmen ToBa-
pa

52. diversify

(into)
BRJIAIHBATH CPELCTBY B
pasiuutitie cheph LesoBoi
aKTUBHOCTU, pasjnuHbe

TNPOUBBOJICTBE,

53. docudrama
PeKJIaMHO-UHPOpMaLMOHHOE



coobieHue PUpME /0 HOBOM

ToBape 4 T.m./, NogroToB-
JieHHoe B (opMe MHPOpMaLy-
OHHOI'O BHITycKa /Ha TeJe-

BUneHumn/

54, dog .
/pasr./ HeXOmoBO# ToBap
55. donut

/xapr,/ "6y6aur" /pexjaM-
HBIA DOJIMK, TOCTAaBJIAEMLI
NpOM3BOOUTEJIEM TOBapa Ha
pamuo UM TeleBUIIEHUE, B
KOTOpOM OCTaBJieHa Maysa
U1 CcoOOmeHusa ajpeca
MECTHOTI'O DPO3HUUHOI'O TOp-
rosua/

56. door-hanger
pexJiaMHoe OObABJeHUe, M10-
MeljaeMoe Ha IBepyu KWUJIOTO0
JloMa WM KBapTUDH

57. door-to-door
canvassing
MOKBapPTHUPHHI 06XO0L KOM-
MUBOAKEPOM MOTEHUUAbHHX

noxynareeit

58. door-to-door
sales
/B TIpAMOM MapKeTuHre/
TOpProBJs Ha JIOMy, "OT
IBepu K nsepu"

59. double truck
"rpy30BUK C TNpuiienom"”,
pekJiaMHOe O0OBABJIEHUE Ha
pasBopoTe /B NeuaTHOR
pexyame/

60. drip method
METOJ MapKeTuHra "mo
Karuie'", INpu KOTOPOM Mo-
TEHUUAJIHLHOMY TOKYIAaTeN0
peryjspHO HalOMUHaKWT o
TOBape Mo TenedoHy
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61. drop
OHTB OTNPABJIEHHBM 10
noure

62. drop-back
order

MOKYNKa, MocjenoBaBuas
3a Jpyroil mokymnkoi /c

UCNOJIL30BaHUEM KYTIOHA.,
WY JIpYyroro PEeKJaMHOTI'0
CpelCTBa, BXOJIMBIIEI'O B
Hee/ \

63. drop shipper
He60JIbWOo! ONTOBHY MOCTaB
IME /3aHUMaeTcs -Nepeja-
yey 3aKas0B OT IOTpebU-
TeJd Ha QUPMY-IDOM3BOIU-
TeJlb M NMOCTaBKOX TOBapa
C QUPMH-TIPOMBBOANUTENA
3aKa3urkam/

64, dropship
"pa36uBra" /OnTOBOI Map-
TUM TOBapa A JNOCTaBKU
B PO3HMUHHE Mara3uHH/

65. dryage
YCIyrd BHCTABOUHHX KOMII-
JIEKCOB, OKa3HBaEMHe yua-
CTHUKAM BHCTaBOK /odopMm-
JieH/e CTEeHJIOB, XpaHeHue
ToBapa ¥ T.Mm./

66. dual-function
(product)
9ByxueneBOP0 Ha3HaueHud

o ToBape/

67. dual ovenable
npefHa3HaueHHHe IJId TIpu-
I'OTOBJIEHUA Ka¥K B OOHU-
HHX, TaK ¥ MMEDOBOJHO-
BHX neuax /o0 MUIEeBHX

NpOLyKTax/



E

1. early fringe
paHHee "morpaxuutHoe"
BpeMA
CM.TaKXe fringe time

2, early lead
6LICTPHI BHXOJ] Ha TepBoe
MECTO Cpeli KOHKYPHUPYI-
gyX TOBapoB /0 HOBOM TO-
Bape/

3. early majority
paHHee GOJIBUMHCTBO /J0IM,
BOCMPUHMMaKIME HOBHA TO-
Bap paHblie cpefHero MoKy-
naTesus, HO rOcle HOBATO-
pOB ¥ DPaHHUX MOCJefOBaTe-
neit/

4, editorial-
-advertising mix
coyeTaHve penaKLMUOHHHX U
pPEeHJIaMHHX MaTepualioB

5. educational
" toysﬁ pl
obyuanuye"” UrpymwKu, Ur-
pyUKM C DJIEMEHTOM IO3Ha-
BaTeJBHOCTH

6. effective
buying income
farTryeckuilt noxynaTenb-
Hulil goxon /JMUHLIA 1(0X0[
nocjie yrJjaTH HajJoros/

7. Effie
odhy /ripus, exXeroJiHo
npucyinaeMuit AMeprgaHc-
KOl accouuaLeil MapKeTuH-
ra 3a Jyullyw peKJaMHyo
KamraHuo/

8. Electronic Data
Interchange
CUCTEMa OOMeHa KOMITbi-

5-2 -35-

TepHONl MHPOpMalLmel
CM. EDI

9, electronic
kiosk
"5JIeKTPOHHHIA KUOCK",
KOMIBIOTEPHAasA CTOMKa B
MarasuHe /B POB3HUUHOMH
Toprosie/

10. electronic
media
BJIEKTPOHHHE CpefcTBa
MaccoBoil uHdopMauuu /pa-
IU0, TeJieBUEHWE M BU-
JEeOMarHUTOOHb/

11, employee
magazine
fupMeHHOe U3HaHue nJsd
COOCTBEHHHX pabouux M

CJIy¥amux

12, end-aisle
display
pEeKJiaMHHE TUIAHWeTH, yC-
TAQHOBJICHHHE [0 KpafM
TOPI'OBHX pANIOB B Marasu-
He caMOOOCJyXUBaHUA /BH-
POgHOE MECTO i "peuna-
MH B MecTe npomaxu"/

13. endcap
TOBapHada ‘Kcno3uyuAa no
KpasiM TOPIrOBHX pPANOB B
POBHHUYHOM MarasuHe

14. endless chain
/xapr./ ycruad pekJiama
CM.TaK¥€ word-of-mouth
advertising

15. end user
KOHEUHH TMOTPE6UTENDb

16. engineering
fair
TEeXHUUECKasi MallMHOCTPOU-
TeJibHada fApMapra



17. entrant
BHCTyMaomuii Ha pHHKE
BIIEPBLIE, BMEPBHE BHXOIS-
IMiA Ha PHHOK

18. entry
HOBUHKa Ha DHHKe /O TO-
Bape/

19. entry form
6JaHK A yuyacTvd B Ka-
KOM-TO DEKJIaMHOM Mepo-
npuaTuMd /Jjorepee U T.0./

20. Enviro-Spray
System
HOBasAg TEXHOJOI'MA U3IOTOB-
JIEHUA HerOpIuuX SKOJOTU-
UECKN! UMCTHX a3po30Jieit

21, environmentally
safe (product)
BKOJIOTMUECKN UMCTHit /TO-
Bap/
CM. envirosafe

22, envirosafe
(product)
BKOJIOT'MUECKM UMCTHit /TO-

Bap/
CM. environmentally
safe (product)

23. escalating
refund offer
TOPI'OBO€ MNpeJJioXeHue o
BHIJIATE NEHEeXHOI'0 BOBHA-
rpaxgeHusa "mno Hapacran-
meit", To ecTh B 00bBEMe,
yBeJIMUUBaKmeMca C Karmnoi
OuepenHoil MOKYNKo# ToBa-
pa
24, established
product

3apEKOMEHIOBaBIIMA cebs
Ha pHHKe TOoBap
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25. event management
Opr'aHM3alya CneLuaJbHHX
MEpONpUATUI B OO6leCTBEH-
HOM XM3HU [JIA CO3JIaHUA
NpUBJIEKaTEJBHOI'0 06pasa
¢UpMH B TJIasax MoTpecu-
TeJiel

26, event marketing
CTpaTervs MapKeTHUHra,
onvpapuasaca Ha "npuBA3-
Ky" peKJaMHO#l KaMmaHuu
K KaKOMy-JM60 COOHTHI B
06mEecTBEHHON XUBHU

27. executive gift
NMoJjiapoK OT ¢UPMH OTBET-
CTBEHHOMY DPaGOTHUKY (up-
MH-3aKa3uMKa

28. exhibition
goods, pl
o6pasis TOBapOB IJIl BHC-
TaBKU, BHCTaBOUHHE 06~
pastu

29. exit poll
OMnpoc 3puUTelieil nocie
NMPOCMOTpa KUHOPUIBME,

30. exclusivity
UCKJIOUNTENBHOE TPaBo
/NpenocTaBiAeTCA Tese-
KOMIaHMel peKrJIaMomaTeln
U BaKMOUaeTCA B TOM,

YTO ero ToBap €OUHCTBEH-
HHt U3 BTOt TOBApHOIl Ka-
TEeropuu peKJaMUpyeTcs B
ornpenieJieHHO! TeJienpor-
pamme/

31, exposure
BO3MeCTBME; KOHTAKT CO
CPEeIiCTBaM!l DEKJiaMH U ca-
MO# perJaMon

32, exposure
opportunity



BEpPOATHOCTH PEKJIaMHOT'0
KOHTAaKTa

F

1. fad
peTvm, MaccoBoe yBejanye-
Hue ueM-J6o

2, Fair Trade Acts
KomeKC uecTHO KOHKYpeH-
M1 /peryaupoBajl ypOBEHb
yeH B mepuoyn "HoBOI'O Kyp-
ca" ®.PysBesbTa/

3. family brand
"ceMefiHaa" Mapra /xorpa
BCE€ MM OGOJILLUHCTBO TO-
BapoB QUPME MMEKT OJHO
MapouHoe HasBaHue/

4, family budget
inquiry
o6clienoBaHue OlIKeTa

ceMbH

5. fancy fair
61arOTBOPUTENIBHHEI 6a3ap

6. fashion forward
yabTpaMogHaa /06 onexne/

7. fashion
magazine
XypHaJ MOI

8. fast-food chain
¢fupMeHHasa ceTh 3aKycou-
HHX

9. feature mention
yrOMMHaHKe O TOBape BO
BHYTPUMAIras3MHHO! perJiaMe

10, field
o6pa6aTHBaTh /Hamp., OT-
BETH aHKeTH U T.1./ /B
MC?HG&OB&HMHX MapKeTHH-
ra
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11, field
procedure
NMOpALOK pa6oTH C KJIUEH-
Tamy Ha MecTax

12, finger foods
NUMEeBHe MPOLYKTH, KOTO-
pHEe MOXHO eCTh PYKaMu
/CEIrMEHT pHHKA MUIEBbIX
TOBapOB/

13. finished art
IOTOBOE XYIOXECTBEHHOE
ojopMiIEHUE DPEKJIaMHOT'O
00BABJIEHUSA

14, flagship
"¢snarmMaH" 1/ repBHil nos-
BUBIIMIiCA MarasuH B CeTH
BOSHMQHHX MarasuHOB;

/ TIepBHIit BHITymEHHb (YD
MO#l TOBap

15. flagship
radio station
?ﬂaPMaHCKaﬂ pajuoCTaHLKA
OOBHYHO KaKOW-TC OgHOM
CTIIOPTUBHOY KOMaHOH M
T.0./

16. flankers, pl
NMo6GOUYHHE TOBaphH /B Cepun
OIHOPOMHHX TOBapOB/

17. flat year
HeynauHHil A GUPMH IOJ
/B cMhcyie c6uTa ToBapa/

18. flexform

advertisin
perJjiaMa "cBOGOIHOM (Op-
MH" Wi perJyama "quiexc-
QopM"

19. flysheet
peKJlaMHas JIMCTOBKA

20, focus group
"@oxyc-rggnna , /rpymnna
quyy B 8-12 ueyoBek, oll-



palBaeMbiX Ha KOHKDPETHYI
remy/

21, focus-group
interview
1|eJIeBOiA onpoc /NnpoBOAU-

MHII B doryc-rpynne/

22, folder dummy
MaKeT pPEeKJaMHOI'O IPOCIIEK-
Ta

23. foldout
XYPHAJBHHI pa3BOPOT Ha
4" cTpaHuLH

24, follow-up
BTOpPOE /MM Ji6Oe Tocie-
nywmee/ obpameHue MpAMOU
NOUTOBOI PEKJIaMH

25, follow-~up
igterview
BTOPUYHHA WM MOCTENyio-

umiA orpoc

26. follow-up
program
nporpamMma MOCJeyomuX

Mep

27. foodies, pl
/pasr./ ToxynaTeju C BhH-
COKMMM HOXOHaMu, mpej-
CTaB/ANIME DHHOK COHTA
IJIA DKBO0TUUECKON NMPOAYK-
1M1 /Hanomo6ue KUBU/

28. forgetting rate
"3a6HBaEMOCThL" TOBapa
/HaCKOJIBKO OHCTPO IOTpe-
6UTEJNb 3a6HBAET O KAKOM-
-J160 ToBape Mpu OTCYTCT-
BUM BHEIIHET'O CTUMYyJa -

B BUIe pexJame u T.m,/

29, formal company
"oguLMalbHaA" KOMIaHUA
/¢upMa, IS KOTODOU Xa-
paKTepeH ogULMabHHA
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CTWJIbL B3aMMOOTHOWEHUIR
PYKOBOJACTBa U COTDPYILHU-
K0B/

30, Fortune 500
exeronHuit crmicox 500
KPYNHEeAmMX MPOMEUIIEHHEX
xopriopauuit ClllA, cocras-
JIAEMB XypHaJIOM "For -
tune'

31. Four C's
yeTHpe BUAA CaMHX MOMy-
JIAAPHHX TOBapoB, MNpoja-
BaeMHX uepe3 TOpI'OBHE
aBTOMATH: CUrapeTH, Npo-
XJagUTeJNbHHE HAMUTKY,
KOHPETH U Kofe

32, franchise
¢paHuM3a /npaBO Ha IMpo-
Iaxy ToBapa, NpPefoCTaB-
JiieMoe TpOMBBOLUTEJIEM
KaKoii-To ToproBofi ¢upme,
1 Toprosaa ¢upma, MoJy-
yyBIAA Takoe IpaBo/

33, franchisee
%Mpma, nojyuvawuas ofT
VDML -TTPOU3BOANTEJIA TIpa-
BO MNOJaXyX MapOyHOr'o TO-
Bapa

34, franchise
extension
NPUCBOEHUE HOBOMY TOBApY
yXe cymecTBywliel MapKu

CM. brand extension
branding

35. franchiser
dupma, npenocTaBiAnILan
NpaBo MpOJaXu CBOEro Ma-
POUHOrO TOBapa M MCIMOJIb-
30BaHMUA CBOEW TOBapHOM
MapKy B PEKJIAMHHX Liejfax
Ipyrofi /Toprosoit/ ¢upme



36, free gift
fI0flapOK OT (UPMH-TIPOM3BO-
IATesA MOTpebUTeNo /B pe-
KJIAMHHX Lenax/

37. free-in-the-
-mail premium
IeHEeXHOe BO3HArpamieHue
3a TIOKYTIKY ONpEJLEeJIEHHOT'0
TOBapa, BHCHJIAEMOE Gec-
WIaTHO MO rouTe /B O6GMeH
Ha JOKa3aTeJbCTBO IOKYII-
k1 ToBapa/
CM. proof-of-purchase
seal

38. free offer
6ecriaTHHl MMpU3, BO3HA-
rpaxgeHue 3a TMOKYIIKY,
npefiocTaBiisieMoe TOKyna-
el 6e3 Kakoi-Jaubo mHo-
MOJIHUT EJILHOW OIJIATH
CM.TaKke self-liquida-
ting offer

39. frequent-buyer
program

nporpamMMa yBeJUUeHUs
c6HTa, OCHOBaHHas Ha
rnpenocTaByieHny JIbI'OT I0-
CTOAHHEM KJWEeHTaM
CM.TaKXe frequent-pur-
chase program

4o, frequent-pur-
chase program
rporpamma. yBeJNueHus
cOHTa
CM, frequent-buyer

program
b1, "frequent
shopper"
points, pl

"ougn", KOTOpHE TOJyuaeT
TOKynaTeNb 38 ClieJlaHHHe
B KOHKDETHOM MarasuHe
TIOKYTKY /OTpeieIeHHOe
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KoJmuecTBO "OuKoB" pHaer
eMy TIpaBO Ha MOJyueHue
peKJaMHOT'O npusa/ /B
rporpammMax MeponpuATHit
M0 CTUMYJIMPOBAHMIO COHTA/

42, fringe time
/Ha TejeBUneHuu/ "morpa-
HUUHOe" BpeMd; BpeMms,
NpUMHIKakee K MUKOBOMY,
T.€. OO WIM [OCJie Hero
CM.TaKXe early fringe,
late fringe

43, front-end
"nepenHUil Kpail" neATesb-
HOCTHU (QUPMH, T.E€. MapKe-
TUHI' /B IPOTHBOIOJOX-
HOCTH CaMOMy MpPOU3BOMCT-
By/

Ly, frontier

selling
MapKeTUHr "3aBoeBaTeJeit",
T.€. SHEPIUUHHI U arpec-
CUBHHI, CcTpemAluiica K
3aBOEBaHM0 HOBHX "Tepph-
Topuii"

45, full-service
agency

areHTCTBO C TMOJIHHM LMK -
JIOM yciiyr /0T paspabOoTKu
3aMHCJla. TOBapa Y npoBele-
HUA MapKeTUHTOBHX KCCJIe-
IOBaHUK OO pa3MeleHus
pPEeKJiaMH B CpeACTBax Mac-
coBoft uHpopmaLmu/

46, fulfilment
house

oTnes QUpMH, OTBeuawmuii
3a BHIOJHEHVWEe 00d3a-
TEJLCTB Ilepej Moxynare-
JIAMU TIpU TIPOBENEHMU T1PO-
PgaMM 0 CTUMYJMPOBAHKIO
cbHTa /UM caMOCTOATEeNb-
Had ¢upMa, OKal3HBawuaf
ycayrM Taxoro poga/



G

1. garment center
WBeMHHU pajloH /paioH B
Hewn-Hopke Mym gpyrom ro-
pome/, rie COCPEIOTOUEHO
00JIBIIOE KOJUUECTBO IMpel-
NPUATHAA MO BHIIYCKY IOTO-
BOI'O TJIaThd/

CM. garment district

2, garment

district

mBEMHHI paioH
CM. garment center

3. gatefold
advertisement
pekJaMHOe 06BABJIEHUE,
TIOMElEHHOe Ha 060poTe
OGJIOKKM XypHaJa

L. general
advertiser
pexjiaMogaTelib Ha UUPOKYI0
ayIouTOopHIo

5. general
audience
IIMPOKaA ayOouTopuda, IMy6-
JIMKa

6. general-interest
magazine
XypHaJs obuero Hamnpabie-
HUA, OJiA WHPOKOI'0 uMTa-
Tensa
CM.TaKkXe general maga-
zine

7. general magazine
XYypHaJ obuwero Harnpabie-
HUA
CM. general-interest
magazine

8. general mail-
-order firm
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¢upma IMOCHUIOUHO! TOPIOB-
JU C WMPOKUM acCOpPTHUMEH-
TOM TOBapOB

9. generic product
TOBap-npexcraBuTeNp TO-
BAapHOI'0 HJacca

10. generics
HeMapOuHHe TOBapH

11, get=in
/noaurpad./ BI'OHKa CTPOK
wim 6yKB 3a CUueT YMEHb-
WEeHUA MEeXIYCJOBHHX TPO-
6eJ0B, 3aMEHH CJOB 60Jee
KOPOTKMMM U T.I.

12, gift division
orjest QUpPMH, 3aHUMawLM-
CA pEeKJIaMHOM TNpouyKLuen
IJis nporpaMM CTHMYJIMPO-
BaHUA COHTAa

13. gift item
CYBEHMpHHI TOBap /pac-
npocTpaHaeMbiii PUpMoii-
-pexryaMofaTeseM -B Kaue-
CTBE pEKJaMul/

14, giftware
nomanOuUHHE TOBAaPH

15. giveaway
pPEeKJIaMHhil TIpU3, CYBEHUP

16. global
marketing

"rao6asibHHA MapKeTHUHr",
MapKEeTHHDI BO BCEMUDPHOM
Macurabe 6€3 yuera Halu-
OHAJIBHHX OCOOGEHHOCTEMR
OTHEJbHHX CTpaH /B OTJH-
UMM OT "“international
marketing", UTHBawIe-
I'0 BTy CHEeLuOURY/

17. gondola
/pasr./ TOprosuit pAmx B



POBHMYHOM MarasyuHe caMo-
06CIyXUBaHUA

18, grading factor
NMPpU3HaK COPTHOCTHU

19, Great Yellow
Father
"BoJplioif XeJTHiA oTen",
[PO3BHUIE KOMIAHUU "Kodak"

20. gross markup
PO3HMUHAsA HalleHKa /pas-
HULIA MEeXIy OMNTOBO# M pO3-
HUUHO# 1ieHOR TOBapa/

21, growth
industry
6ypHO pasBUBaKmascA OT-
paciib NPOMHIIJIEHHOCTH

22, grumpie
(grown-up
mature person)
/%apr./ B3pOCJOe Haceje-
HUe

H

1. hair-care
products, pl
NPOAYKTH IJIs yXola 3a
BOJIOCaAMM

2, hands-on,
how-to seminar
pexJiaMHHil cemMuHap ¢ ge-
MOHCTpauuen ToBapa B
neficTBUM UM OOyueHMeM ero
UCTOJIb30BAHVI0

3. hard goods
"rpepmue"” TOBapH /Mebelb
Y SJIEKTPOGHTOBHE NPUGOPHY
/B PO3HUUHO# TOprosJye/

L, hard-sell
advertising
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pPeKJaMa, OTKPOBEHHO Ha-
BASHBawL@as CBOM TOBap
NOTPeCUT I

5. heavy buyer
MMOCTOAHHHM AQKTUBHHY I10-
KynaTelb

6. heavy user
noTpebiaAnuMii ToBap yacTo
1 B 60JIBIIMX KOJMUECTBAX
/0 norpeburese/

7. hidden offer
CKPHTOE KOMMEPUECKOE
npenjioxeHne
CM, buried offer

8. high-end
6oJiee poporas yacThb I[NO-
OYKUMY /O MPOAYKUUM Ha-
KO-TO NPOU3BOJICTBEHHO
ceprr/

9. high-profile
company
dupMa ¢ xopoieil peryTa-
Luueil, UHTEHCMBHO BeJy-
mas peKJamMHyln KaMIaHWo

10. high-traffic
editorial page
yacTo rnpocmaTpuBaeMad
yyuTarTeJiiMiu pefakloHHasa
roJjioca

11. higher-risk
customer
KJIMEHT "rpynms pucka"
/B OTHOWEHUM ILIaTEXECNO-
co6HocTu/

12. historical
data
JaHHHEe O pesyJibTarax
NpeuecTBYIOLUX PEeKJIaM-
HHX KaMraHuil 1 Meporpusd-

TUI 10 CTUMYJIMDOBAHMIO
cOHTa /B_INJIAHUPOBAHUYU
pPEKJIaMHON KaMnaHun/



13. hit the market
NOABUTHLCA Ha DHHKE /O
ToBape/

1h, hit the
shelves
NMOABUTHCA Ha NpWIaBKE
/0 ToBape/

15. hold-back

MPOLIEHT OT ONTOBOl CTOM-
MOCTHA aBTOMOOWJA, BHIUIA-
u¥BaEeMHil MPOUBBOAUTEIEM
Iuiiepy nocje ero nponaxu
B POBHUUHO# TOproBie /oxn-
HO M3 CPEeICTB CTUMYJIUPO-
BaHUA TOPI'OBOI'0 3BeHa/

16. hold to the
share
yIepRUBaTh MO3ULUUKM Ha
pHHKE /0 ToBape

17. home-
-improvement
X03f1iCTBEHHHE TOBapH A
moma /060oM, Kpacka M
T../

18. home Inventory
VMHBEHTapU3alMa OMalHUX
3ar1acoB /UCNOJNBL3YETCH B
VCCJIeIOBaHUAX DPEKJIaMH
IJI BHABJIEHAA Haubosee
TIONyJIAPHO MapKu B KaKoi-
-J1M60 TOBApHOM KATEro-
puu/

19. horizontal
merger
cauAHMe ABYX WM GoJiee
¢upm B onHO# cfepe mpo-
M3BOZICTBa, PabOTanIUX Ha
OIVH PHHOK; "TOPUBOHTAJb-
Hoe causaHue"

20. hot button
"KpacHas KHomka" /6es0T-
Ka3HHil TNpUeM B perJiaMe,
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rapaHTpyomas ycrnex Tak-
TUKa MapKeTuHra/

21, house list
anpecHHl CrUMCOK TMOCTOAH-
HHX KJVEHTOB QUpMH, KO-
TOPHM pacCHJIaeTCA peKiia-
Ma /B NpsAMO# MOUTOBOIA
pexname/

22. house magazine
fUpPMEHHH RypHaJ

23, household
/oemorp./ HOMOXO3AMCTBO,
CeMbs KaK CaMOCTOATEeNb-
HafAd XO3AlCTBEHHAsA eIuHMu-

a

24, household
penetration
BHEJIpEHWe B JomailHee IO-
TpebiieHue /u3MepAeTcAa B

npoiieHTax/ /o ToBape/

25, household using
television
aKTuBHaa TejieceMbd, T.€.
CeMbd, HMelmaa TeJeBU30D
U peryifpHoO CMOTpAmas

TeJienepeaun
26, hypermarket

60JIbO TOPI'OBHIA KOMII-
JIeKC

1. identifying
feature
OTJIMUUTENBbHEN TNPU3HaK

/roBapa/
CM.TaKXe salient fea-
ture

2, identity crisis
Kpusuc "oGpasa' Mapru
/cuTyauusa, Korga ‘o6pas



Mapku" mnepecraeT pado-
TaTh, T.€, OGECHNeurBaTh
ycToNuMBHiA COHT TOBapa/

3. imeortant item
"coJaumHHKA" TOBAap

4, (be) in business
(in smth)
/UMeTh/ 6oJiblie 3allacH
KaKoro-Ju6o ToBapa /B

POBHUUHOA TOproBie/

5. image marketing
¥CII0JIb30BAaHNEe 3HaAMEHUTQC-
reit oA pexjaMsl ToBapa,
"UMUIK MapKeTHHI"

6. incentive
perJaMHas IpuMaHka, Mpefn-
Jaraemas Iokynarejo 6ec-
MUIATHO [pU NpPUOOBpPETEeHnH
Ipyroro, 6oJjiee JOpOIo-
cToAmero Tomapa; TOpro-
BHI1 NpuU3

7. incentive
overlay

IIOTIOJIHATENIbHAA /K OCHOB-
HOIl/ mporpamMe CTUMYJMPO-
BaHUA cOHTa /Hanp., Npo-
BefieHue JIoTeper B [HOMOJ-
HEeHHe K MporpamMe BHIIIa-
TH JIEHEXHOI'0 BOBHArpaxie-
HUA 3a MOKYNKy/

8. incentive
program
NporpamMa KOHKPETHHX Me-
pPONpUATHAZ 10 CTUMYJIMpPOBa-
HUI cOHTA

9, independent
store
4BTOHOMHHI1 MarasuH, ocy-
mecTBadmuil CBOU TOPro-
BHE Ollepalyy KaK OfAHa
TOProBaf TOUKa /B OTJIN-
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Uns OT chain store/
CM. chain store

10. inderect
headline
PEeKJIaMHEHIl 3aI'0JIOBOK C
3aByaJIMPDOBaHHHM o6paue-
HUeM

11. industrial
advertisement
PEKJaMHOE 06 bABJIEHUE Ha
cepy TPOMEHIILIEHHOT'0
NPOM3BOLCTBA

12, industrial
advertiser
perjamogaresis Ha chepy
MPOMHIIJIEHHOI'O MPOU3BOJ(-
cTBa

13, individual
advertising
PEKjaMa OT MMEHN 4acTHO-

o Jvia

14, industrial
goods
TOBapH IMPOMHIJIEHHOT'O
HAa3HaUEeHUA

15, industrial
marketing
npopjexa Ha TPOMEIIIEHHOM
PHHKE; "npomumneﬂﬂmﬁ

MapKeTUH"

16. industrial
specialty
catalogue

CNeLVaIMBUPOBAHHHN pO-
MHIUIEHHHW KaTaJor

17. information
float
BpeMd, KOTOpoe Heo6XoIu-
MO, UTOOH OOCTaBUThH Ka-
KOe-JIu60 coobueHne Or
OTIpaBUTeJd arpecary



18. informercial
pPEKJIaMHEI! DOJIMK, CHeslaH-
Heit "mon" uMHGOpMallMOHHOE
coolueHue /B Tejle- U pa-
IopeKryame/

19. in-house
/0 [EJOBHX orepauuax/
BHYTpUQUPMEHHHE , CBOUMU
cujiaMu

20, in-pack
BHYTpY yNnaKOBKM, NIpoHa-
BaEeMOU BMecTe C TOBapoOM

21, inpack event
TIpUBJIEUEHME TOKYyTAaTeJle
nocpencTBOM 'MpAMOIO
npu3a" B yNaKOBKE BMecCTe
C TOBapoM /OLHO M3
CpefCTB CTUMYJMPOBaHUA
c6ura/

22, insert
PEKJIaMHLIA BKJIQ B,
BHJIeiKa /B neyaTHoe M3pa-
HUe WM YTIaKOBKY ToBapa/

23, inserts, pl
OIHO U3 CpelcTB MpUBJIE-
UEeHUA BHUMaHUA TeJie3pu-
Teseil, 3araouawleeca B
"oopmieHUn" DEKJIaMHOT'0
poJMKa KaKoi-TQ MHTEpec-
Holt uHpopMalmed /Harmp. ,
MUHM-BUKTOpMHA, KOTJa
BONpOC 33jJaeTcsd nepep
perJamoii, a OTBET Ha He-
I'o 3ByuuT rocie Hee/

24, inset
DPEKJIaMHHI BEJIAIHI MJIK
BKJIeliKa /B IeyaTHOe u3-
naHue/

25, in-shelf
display
PEeKJaMHHY TUIaHWeT OJIA
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pasMelieHrss Ha T10JIKe B
MarasuHe

26, installed base
MOJIb30BATENM KOMIIBOTEpa~
MU, CBSIBaHHHE C OmpeJe-
JeHHO ¢upMoil A Hajib-
HellMx MOKyMoK /nporpam-
MHOT'O OGeclieueHus Un
IIOTIOJIHATENBHEX yCTPOACTB
K KOMIbpoTEepaM/

27. instant
product prize
npu3, Bpyuyaemuil nmoxyna-
TeJII0 Ha MecCTe TMNOKYIKU

28, instant-win
game
MOMeHTaJIbHaA JIoTepes
/yJuacTHUK TOTYyac Xe I0-
JyyaeTr mnpus/

29. institutional
campaign
KaMIaHusa MPEeCTUXHOA peK-
JIaMHl

30. in-store
display
BHyTpUMara3vHHasa BSKCIIO-
3ULUA

31. in-store
promotion
MEpOIpUATHUA 10 CTUMYJIV-
poBaHuKw CcGHTa, MNPOBOAU-

MHE B MarasmuHe

32, instruction-
~-recipe booklet
MHCTDYKLMA IO SKCIUIyaTa-
UMK KyXOHHOI'0 060pymoBa-
HUSI, B KOTOpPO# IalTcA
peLenTs NpUroTOBJIEHUA
6J1101]

33. integrated
plan



CBOJIHHIT /KOMILJIEKCHBI/
fJIaH

34, interviewer
MHTepBbmep; Jino, IpoBO-
jAuee orpoc

35, introduction
BhIBElicHUE Ha DHHOK

36. investment-
~-free
He Tpe6ylmuid KanmTaao-
BHOK?HMM /0 mnporpamme u
T.nb

37. investment
introduction
BHBEIEHUE TOBapa Ha pH-
HOK C TIOMOIBbN MHBECTULIUI

38. ussue ad
"crnielaJibHOE pEeKJaMHoe
coobmenne" ; obpaiigHrue B
cpencTBax MaccoBOM WHPOD-
Mauuu, ¢uHaHCHMpyeMoe Ka-
KO#A-JM60 (UPMOX MO MpOG-
JeMe, TNpencTapiawmeil 06-
IeCTBEHHH KHTepec

39. item
X0JOBOA TOBAp /B DPOBHUU-
Hoit Toproaie/

Lo, item
advertising
perJjiaMa KOHKpeTHOro To-
Bapa

i, item business
criegquaJv3alma Ha npous-
BOIICTBE OZHOI'0 BULA TO-
Bapa

J

1. Jingle
PEeKJIaMHHM KYIJIEeT
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2. joint
exposition
COBMECTHafA BKCIIO3ULUA

3. Jjumbo
"ceMeitHaa", A GOJBUOIO
3anaca /0 pasMepe ymna-
KOBKU/

K

1. keeper

npus, BO3HarpaxieHue,
KOTOpOe TMOTEHLUaIbHHIT
MOKyNaTeNb MMeeT IpaBo
OCTaBUTb y ceba He3aBU-
CUMO OT TOI'0, COBEpPUHT
JU OH TOKYMKY ToBapa
/OGHUHO MpyY MOMMUCKE Ha
yTo-JM60/

2, key customer
OCHOBHOU KJIMEHT

3. keystoning
HasHaueHWe DPO3HUUHOK Lb-
Hbl MyTEM aBTOMATUUECKO-
ro yIBOEHUS OITOBOHN le-
HHI
CM.TaKXe triple keysto-
ning

L, key talent
KpynHad TBOpUuecKasa QuUIy-
pa
CM., above the line

5. kidvid
"nmerckoe Bumeo" /Tene-
nporpaMmMel U BUIEOKacce-
TH, NpenHa3HaueHHHe i
nereit/

6. knock off
nemeBas KONMUA LOPOI'OT'0

%MEMGHHOPO ToBapa /0co-
eHHO B MHIYCTpUKX I'OTO-
BOI'0 TUIaThA/



L

1. labeling claim
yTBepxleHue O KauecTBe
TOBapa, cojepxameecs Ha
OTUKETKE

2. lackluster
HeynauHuil, GielHHl /0
KaKofi-TO peKJaMHO! KaM-
naumu/

3. Lady of the
House
" oMalHaAa Xosaika" /ue-
JIEBOl pPHHOK COHTa A
XO3ANCTBEHHHX U KOCMETU-
YECKUX TOBapoOB/

k., laggard
MoOTpe6uTeb, BOCIIPUMHUMAK-
mMiA HOBHII TOBap B Mocjen-
HK Ouepemb

5. large-scale
gonsumer
OMTOBH NMOTPEOGUTEND

6. late fringe
nosgHee "morpaHuuHoe"
BpeMd
CM. fringe time

7. late majority
3anosfajoe O0JBUMHCTBO
/ooy, BRXuJaouye, MOKa
06leCTBEHHOE MHEHue Ipu-
3HAET TOBAp HOCTOHHM
npuo6peTeHus/

8. launch
I. BHMIycCK HOBOI'O TOBapa
Ha pHHOK /T.€. ero pek-
Jlama,, nporpamma Meponpu-
ATUA 110 CTUMYJMPOBAHUIO
cOhTa ¥ OUCTpUOyLua/;
2. BHIIyCKaTh TOBap Ha
PHHOK
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9. layout
department
pexJIaMHO-0POPMUT €JIbCKMI
uex

10, lead time
BpeMd, Heo0XOonuMoe g
NMOCTaBKM 3akasa /0T I0-
CTaBIMKA B PO3HUUHHI Ma-
rasud u T.0./

11. leaflet
TOHKAA DeKJaMHad GpOl0-
pa

12, legal check
NpOBEPKAa WPUIUUECKOi
[IPaBOMEPHOCTH /3aKOHHOC-
TH/ PEKJIaMHOI'0 NpelJoXe-
HUA

13. legs (to have)
/pasr./ xopouo WuATH,
6HCTDO pachpoliaBaThCA
/0 ToBape/

14, lettershop
"nmoutroBasA KoHTOpA", clie-
9Manbuoe yupexJieHue

¢upMma/, BaHuMawLeecs
TEXHUUECKUMY BOIPOCaMU
TNIePECHIIKM MOUTOBON KOp-
PECIOHIEHLMU /B TIPAMOU
TIOUTOBO! pexJyame/

15, lifestyle
06pa3 XU3HU /CcyMMa OEMO-
rpaguueckKux u ncuxorpa-
PUUECKUX XapaKTEPUCTUK
PasIMUHEX IpyIn MOTpecu-
TeJeit/

16. lifestyle
segmentation
CerMeHTUpOBaHue DHHKA
Ha OCHOBe geMorpaguuec-
KUX ¥ NCUXorpaguuecKux
KpUTEpUEB, NpelcTaBisan-



mix B cymMe "o6pas ®uzHK"
Pa3JUUHHX TOTPECUTENIBC-
KMX Tpymni

CM. lifestyle

17. light buyer
HEIOCTOAHHHM IMOKYMNaTENb

18. light user
roTpebaAnIMiA TOBap Heuac-
TO U B HEOOJBUUX KOJHNUe-
cTBax /o mnorpeéurene/

19. line
TOBapHas Ccepud
CM.TaKXe product line

29. line extenderu
HOBHII TOBap, ABIALMMACA
MoguduKalMeil craporo

21, line extension
pacuupeHue CepuM pojCT-
BEHHHX TOBapOB /BHIYCK
HOBOJ pasHOBUIHOCTH/

22, list
CITMCOK PpACCHUIKY, DaCCH-
JIOUHH# CMUCOK /B NPSAMOi
[IOUTOBOI pexraame/
CM.TaKXe mail list,
mailing list

23. list broker
"anpecHHit Makjep" /mo-
CpeHUK, NpenoCTaBJAnmuil
aIpeCHHe CIMCKY OJHOM
¢upmel mpyroit gupme/

24, 1ist company
fupMa-TIOCTaBIMK aIpPECHHX
CTCKOB
CM. addressing company

25, list-compiling
firm
fupMa-cocTaBuTeNb anpec-
HHX CIIUCKOB

26, list rental
npemocTaBlyieHue GUpMoi
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CBOET'0 aIpecHOI'0 CIUCKA
Jpyroil ¢upme mas OmHO-
KpaTHOI'0 MCMOJb30BAHMA,
"p apeHny"

27. listenership
clymaTrelibCKaa ayauTopus
28, listing fees,

pl
I1aTa 33 pEeKJaMHhe yCJay-
', B3UMaeMmas yHUBepca-
MamM C OINTOBHX TOPI'OBLIEB
/3a yCOYyru Nno CTHUMYJIMPO-
BaHMK COHTa TOBapa uepes
yHUMBEpCaM - DeKJiaMa BHYT-
pU MarasvHa, IOMeleHue
pPEKJaMHHX OOBABJIEHUN B
rasere U T.n4./

29, Little America
Method

MeToq onpenesieHua odder-
TUBHOCTY peKJIamHO! Kamra-
HUY B oOmeHalOHaJbHOM
Macurabe Mo pesyiabTaTaM
ee TpOBeIEeHUA B MECTHHX
yCJOBUAX /Ha HeO6O0JbUNX
PHHKaX/

30. Little Sisters,
pl

N3BECTHHE MacCCOBHE XEHC-
KUe XxypHaju B ClIA
(*'self'", "Working Mot-
her'", '"Working Woman'' U
'"Ms, Savvy"); "cecTpuu-
RM"

31. living habit
o6pas XU3HU
32, load up

"Harpyska", npueM cOHTA,
VCIIOJNIb3YEMEA B TaK Ha3H-
BaEMEIX KHUXHHX. M MY3H-
KaJibHHX Kiy6ax, Korpja
MOKyTaTes, Npuobdperan-
meMy OBe Wi TPy KHUT'U



WY TUIaCTUHKM U3 Cepuu
aBTOMATUUECKN BHCHJIAKNTCA
OocTaJibHhE BHIIYCKM, C €Xe
MECHAUHBM CUETOM 3a HHUX

33. logo .
JIOTOTHUIT; I'paduuecKuit
3HaK QUPMH WM OpraHu3a-
LU

34, long form
TeJieriepefaya, uUiyuasd B
"mMKOBOE BpeMA" UM mdAlas
cA 6ojiee 2-X 4acoB,

" IIVHHbG kaHp"

35. loose inset
pPeKJaMHHl BHJIaOwW /B Te-
yaTHOE K3OaHUe

36, loss leader
TOBap, CreLuajbHO npoja-
BaeMuil 110 ce6eCcTOUMOCTH
/W Huxe ee/ C LEJBIO
MOBHCUTH CIIPOC Ha Kakue-
-TO Hpyr'Me TOBapH

37. low-pressure
advertising

HeHaBA3uMBafd pexjaMa

38. low-end market
PHHOK [elleBHX TOBapOB U

ycayr

39. luxury-car
IOporoit aBTOMOGUIB

M

1. Macromarketing
MaKpOMapKEeTUHI /U3yueHue
NpOoL[eCCOB DKOHOMUUECKOI'O
o6MeHa B SKOHOMMKE B Lie-
Jaom/

2. made for
/%apr./ KWHOQWIBM, CHA-
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THIl IJIA TOKa3a cHauaja
M0 TeJIeBULEHUI

3. made-to-measure
CLIMTHIA 10 MEpKaM, MHIU-
BULyaJibHO /06 opexpue/

L, Madison Avenue
MsgucoH-aBeHw
CM. Ad Alley

5. magalog (magazine
+ catalogue)

XypHaJl-KaraJor, UCIoJb-
3yEMHll (UMPMaMi IOCHJIOU-
HOIl TOpPrOBJXA, B KOTODHIA
BKJIOUEHH DEKJIaMHHE O0b-~
ABJEHUA QUPM, NPOLYKLUSA
KOTOpHX He IpejcTaBJieHa
B KaTAJOXHO! Dy6puKe

6. magnum
CTEHJIAHHAA OyTHJIKA eM-
KOCTBI B 2/5 rajoHa,
UCroJib3yeMasa OOHUHO I
pasjMBa BUHAE

7. mailgram
NUChMO-TeJerpamMMa /KoM=
6MHUPOBaHHOE TeserpagHo-
-[I0UTOBOE OTIIpaBJEHUE,
NepefaBaeMoe M0 Tejerpa-
¢y B Onuxaiduee K ampeca-
Ty TOUTOBOE OTHEJICHUE,

Y 3aTeM OTIIpaBJIAEMOE eMy
M0 MOUTe; CPABHUTEJIBHO
Hepoporas ycayra/

8, mail list
CTIMCOK DPACCHUIKK
CM. list

9. mailing list
CIIMCOK pPAaCCHUIKN
CM. list

10. mail order
38Ka3 110 1rouyre



11. mail-order
advertiser
pexyiamogaTesb CQEpH Mo-

CHUIOUHOIT TOPI'OBJIN

12, mail-order
catalogue
KaTaJor' TMOCHJIOUHOM TOp-

I'oBJU

13. mainstay .
MOCTOSIHHO npucyTCTBymgMM,
[IOCTOAHHO HCMOJb3YyEeMhHN
/Hanp., marketing main-
stay - CPEICTBO, NOCTOAH-
HO MCIIOJB3yeMO€ B MapKe-
TUHrE/

14, maintained
mark-on
[IOCTOSAAHHAA .HaleHKa /pas-
HULIA MeXIy CTOMMOCTBIO
JIOCTABJAEGMHX B PO3HUUHHL
MarasyH TOBApOB U UX pO3-
HUUHOR LieHo/

15. make-good
KOMITIEHCATOPHHI MpoKaT
peKJaMHEX DOJIMKOB, OCy-
LeCTBJAAEMLA TEJEKOMITaHN-
eff GecIIaTHO KaK MOKPH-
TUE TMOJIHOCTHI WU UaCTHUU-
HO HEeBHIOJHEHHHX 06a3a-
TEJBCIB Tepel perjaMopa-
TeJeM

16. make-or-buy
decision
pelieHe PUPMH O TMPOU3-
BOJICTBE COOGCTBEHHOI'O TO-
Bapa ONpefeeHHOI0 Mpous-~
BOJICTBEHHOIO Ha3HaueHusd,
VJIM BaKyNKU ero y Ipyrux
orpM
17. maker
MpMa-U3r0TOBUTEND
OGLUHO B CJIOXHBIX CJIO-
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BaX, TAKUX KAK car maker
ur.n./

18. management
consulting
KOHCAJITUHI' T0 MEeHEeIXMeH-
Ty /IUlaTHHE YCJyr'd, npe-
IOCTaBJIAEMbe HE3aBUCHMbI-

MU JIMLaMy Wi grpmamu,
UMepue CBOEHM LeJIB OKa-
3aTh [OMOWBL B pelieHun
npo6jieM yNpaBJleHUs [pous-
BQ?CTBOM WIY opraHusauu-
eit

19. management
development
KYpCH TOBHUEHNA KBajudu-
KaluM pYKOBOJAWEr0 3BEHa
yrpaBJleHUs

20, management game
JIeJIOBHE UIDH, UCMNOJIBL3ye-
MHE KaK CpencTBO 06yue-
HUA TpyueMaM yrpaBJleHud

21, management
process school

COBpEMEHHasa WKOoJa MeHeIX-
MeHTa, TNOoCTpOeHHasa Ha
aHajM3e yrpaBjieHUeCRUX
¢yHKUMA /TIaHMPOBaHMA,
KOHTPOJIA M OpraHuaauuu
NPOMBBOJLCTBEHHEX IpoLec-
coB/

22, management
trainee
craxep Ha ¢upMe /MeHen-
Xep-cTaxep

23, manit
/enMHMMa MBMepeHMﬂ/ on-
Ha HGHOBGRO*MMHyTa Ipo-
M3BOLCTBA

24, manual
CIIDABOUHUK /TepeueHb He-
06X0IUMOI [IJIi KOHKPETHON



06J1aCTU JIEJIOBOH aKTUMBHOC-
¥ vHopMaLymK, MHCTDPYK-
uMid, npaicauToB U T..O./

25. manufacturer
coupon
Toaapnmﬁ KYIIOH, BHITyCKae-
Mbiit "upMoii" -rpouB3BOLNUT e~
JeM TOoBapa /B mporpamMe
CTUMYJIMPOBaHUA COHTA/

CM. coupon

26. manufacturer's
agent
areHT QUpMH-NpoM3BOJUTE-
Jifl; ONTOBH{ TOprosel,
MOCPENHUK, He ABJIANWLMACA
CO6CTBEHHUKOM IpoJaBae-
MOI'0 UM TOBapa /areHT
OO6HUHO TMpencTaBJfAeT Ipo-
IYKLMAO HECKOJIbKUX HEKOH-
KYpUPYOIUX MeX[y CO0oi
PUPM-TIPOUBBOIUTEJIEN ,
NpeIHa3HaUeHHy0 IJIf OI-
peaeneﬂnoﬁ cdepH TOpPros-
U

CM.TaKxe MR, manufactu-
rer's representative

27. manufacturer's
brand
MapouHoe Ha3BaHUE TOBapa,
npYHaIjexalee NpOM3BOLM-
TeJil0 camMor'o ToBapa

28, manufacturer's
representative
npencraBuTesb QUPME-U3ro-
TOBUTEJNA, areHT QUPMb-U3-
TOTOBUTENA
CM.TaKXe MR, manufactu-
rer's agent

29. marginal buyer
MaprVHaJIbHEA, "MorpaHuy-
HHIA" nokynarenap /T.e.
TaKoil noxynareiab, KOTO-
DHil BOBIEPEUTCA OT MOKYI-
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K/ OrpeJieJieHHOr0 ToBa-
pa B Clyuae TOBHIIEHNA
LleHH Ha Hero/

30, marginal
producer
MapryHaJbHEA [POMBBOIU-
Teab /T.e. Takad ¢upma,
NPUGHIIL KOTOpPOl OT pea-
JU3alu cBOEro ToBapa
elBa IMOKPHBAET 3aTPaTH

Ha ero MnpousBOLCTBO/

31, marginal
seller
MapriHaJIbHE TOPI'OBEL]
/T.e. TaKoil TOpTOBEl,
KOTOpHI OTKaxeTcd Nnpoja-
BaTh TOBAp, €CJU lieHa Ha
Hero 6yneT cHuxeHa/

32. markdown .
CHUXEHUEe yCTaHgBHeHHOM
paHee DOBHUUHOM LieHH

33. markdown
concellation

NMOBLHIIEHUE LieHH, paHee
CHUXEHHO! /B DO3HUUHOM
TOprosjae/ /OHO He LOJIKHO
NpeBHAaTH epPBOHAUaJIbHO
YCTaHOBJIEHHOK Ha TOBap
L[ eHbl/

34, markdown money
JieHexHasd cymMa, KOTOpYyo
noJiyuaeT pPOBHUUHHIA TODPI'o-
Bell OT (UPMH-TIPOU3BOUTE~
I B clyyae, €CIU ero To-
Bap HEe pacrnpojaeTca /oJuH
U3 CyleCTBEHHHX IMYHKTOB
KOHTPaKTa MEXIy TOpPIroB-
LIeM ¥ NpOoM3BOIUTeNeM/

35. market
I/ pHHOK; OGHUHO Kakoii-
-T0 ONpelesieHHHi# CerMeHT
BCEro MOTPeSUTENbCKOI0



PHHKA
CM.TaKXe target market
2/ COKp. OT market price

36. market
OCYLECTBIATL BECh KOMII-
JIeKC MepOTpUATHUil, CBA3aH-
HHX C peaJusalueri ToBapa
Ha pHHKE, HauuHasg C ero
NPOUSBOJICTBA M KOHYAA
IUCTpUOyUreil 1 pEeKJaMon

37. marketability
CIIOCOGHOCTh HEKOero Mare-
pUaJIbHOI'0 06beKTa /ToBa-
pa wiM ycayru/ 6HTh o6pa-
I[eHHHM B HaJIMUHHE IEeHBI'M

38. marketable
MpOJIaXecrnocobHHid /0 ToBa-
pe/

39. market analysis
aHaJIM3 DHHKA /OOWH M3 ac-
NEKTOB U3YUEHWUA DHHKA,
BRJIOUAIMI OnpefiesieHne
ero KOJWUEeCTBEHHHX U Ka-
UECTBEHHHX XapaxTepuCTUH/

0. market audit
peBM3MA DHHKa, MEeTOJ u3y-
UEHUSI MapKeTUHI'0OBOA ax-
TUBHOCTU U CTPYKTYDPH OU3-
Heca /C 1eJibl0 BHABJIEHUA
caabHx mect/

41, market
behaviour
COCTOAHUE DHHKA COHTAa

42, market
decision
NPUHATHUE pelleHus O pHHKe
cOHTa TOBapa

43, market
development
cTaHoBJeHUe /POpMUpPOBa-
HUe/ DHHKa
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b, market
dominance
JUOMpyoliee TOoJIOXeHUe Ha
DHHKE

k5, market-driven
(marketing)
/MapKETUHI'/ OpUEHTUPOBAH-
HHII Ha peaJibHHE 3alpoCh
rnoTpeéuTeneit

46, marketer
dupMa, ocymecTBaAKLAA
MapKeTHHI CBOEro ToBapa;
peKJaMoziaTeNb

47. market
exploration
N3yueHne pHHKAa

48. market factor
PHHOUHHI ¢axTop, ParTop
cOHTa

b9, market failure
NpoBaJl pHHKa /CUTyalud,
KOPJa pHHOUHASA DKOHOMU-
Ka He cIpaBideTcd C 3a-
Iauell s{PerTMBHOI'O pac-
npefiesieHUs1 MaTepUabHHX
pecypcoB/

50. market fit
PHHOUHOE COOTBETCTBME
/BEPOATHOCTH TOI'0, UTO
HOBHIl TOBap OyLET MOJb-
B0BaThHCA CIPOCOM y Tex
Xe Toxynareseil, KOTOpHE
NMOJAB3YHTCA IPYIMMU TOBa-
paMu BTOIl Xe upMb/

51. market-grid
approach
"pemeTka" /aHaJUTUUECKOE
CPEICTBO CEr'MEeHTHMPOBAHUA
PHHK&, B KOTODOM DHHOK_
npejcTaBifeTCcA MaTpuLei,
pasneseHHO Ha CEerMeHTH
110 DEeJIeBAaHTHHM NpU3HAKAM/



52. market
ideology
(ujiocofusa peHHKA

53. marketing
agency
aI'eHTCTBO, 3aHUMawleecHd
MapKeTUHTOM

54, marketing
boards, pl

COBETH I10 MApKETUHIY
/areHTCcTBa, CO3112BaEMHE
C LeJIbl0 MOHOIOJU3MPOBATH
CcOHT OINpeneNieHHHX TOBa-
pPOB, B OCOOEHHOCTH CeJlb-
CKOXOB3ANRCTBEHHON! MPOIyK-
urK. OHM OOGBEeIUHANT OOJb-
o€ UMCJIO MEeJKUX MPOU3BO-
IATeNeir U ABJANTCA TMO-
CPEIHUKOM IpU TeperoBo-
pax ¢ HeMHOI'OUMCJIEHHHMH
OTMTOBEMY BaKymuuKamu/

55. marketing
concept
¢unocodua MapxeTHHIa
CM. broad business phi-
losophy

56. marketing

cost analysis
aHaJu3 MapKeTUHI'OBHX 3a-
TpaT /T.e, 3aTpaT C MO-
MEHTa NpoU3BOLCTBA TI'OTO-
BO{ NpOIyKLUUU LIO €ee TI0-
CTaBKM KOHEUHOMY MOTpe-
6M$enm Y MoJiyueHus ora-
TH

57. marketing-domi-
nated strategy
cTpaTerua MeHeIXMeHTa,
crapAmasa BO IVIaBy yIJa
MOTPE6UTENIbCKUA CIIPOC ;
OpMEHTHpOBaHHaa Ha Map-
KEeTUHD
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58. marketing
functions, pl

¢yHKUMA MapKeTMHra: ro-
KynKa, Inpolaxa, HOCTaBKa,
CHJIaIUpOBaHue, . COPTUPOB-
Ka, craHpapTyd3auud, gw-
HaHCUpOBaHUE, TNpUHATHE
OTBETCTBEHHOCTM 3a& PHUCK
M c6op uHPOpMaLUM

59. marketing infor-

mation system
cUCTEMa MapKeTUHIOBOMR
MHQOpMauuM /BCA cUCTEMa
cbopa, aHaimusa, XpaHeHus
Y pacnpocTpaHeHud MHHOp-
Maluv, uMebneid Herocpep-
CTBEHHOE OTHOmEHUE K
MapKeTUHI'y, UCIOJb3yeMasd
IaHHO#K ¢upMoit/

60. marketing
intelligence

MapKeTUHI'OBad pas3BefKa
/UacTh CHUCTEMH MapKETHH-
roBoi uHPopMaLUM, Kacawn-
masgcAa c6opa OaHHHX O Mo-
CJIeOHUX NOCTUREHUAX B
uHTepecywomeit ¢upMy 06-
Jact/

61. marketing
management

MEHEIIMEHT MapKeTHHIa
/TIIaHMpOBaHue, yrpasie-
HUe U KOHTDPOJIb BCEX. Map-
KEeTHHI'OBHX Orepaiuii, B
TOM UMCJIe NOCTAHOBKA 3a-
Ilau MapKeTHHI'a, paspaboT-
Ka NpOr'paMMH ¥ CTpaTeruu
MapKeTUHIra, 3aKpellieHue
3a STUMM NpPOr'paMMamy Or-
pelieJIeHHO'0 TepcoHaja,
cyTiepBal3¥HI' MapKeTUHI'0~
BHIX Orepauuifi ¥ KOHTPOJb
MCIoJHeHusa/



62, marketing-
manship
Mepa KBaJMHL MPOBAHHOCTY
NpoBeEeHUA MapKeTUHI'a
TOBapa WU yCJIyI'U

63. marketing mix
dopMysia MapkeTuHra, 4
COCTaBJIAKIME MapKeTUHra:
leHa, ToBap, peKJaMa U
pasmMelieHre /paspaboTaHa
BriepBHie HusoM BoprneHoM,
aMEpPUKaHCKUM SKOHOMHUC-
TOM/

64, marketing
research
MApKETUMHI'OBHE MCCJeNoBa-
HUA /mpoliecc c6opa, 3anu-
CU Y aHajus3a uHpOpMauuM,
Kacawpmeilica MapKeTUHra TO-
BapoB u ycuyr/

65. marketing rese-
arch information
[aHHHE MCCJefoBaHuUA Map-
KeTnHIa

66. Marketing Scien-
ce Institute
VMHCTUTYT MapKETHHI'OBbIX
uccaemoBaHun /CIIA, KeM6-
pumx, wrar Maccauyccerc/
CM.TaKXe MSI

67. marketing-
-services firm
¢upma, OKa3HBawlad pas3-
JMUHHE MapKETUHI'OBHE yC-
Jyrd, MapKeTHHroBad Qup-
Ma

68. marketing tool
CPECTBO MapKeTHHIa,
MapKETUHIOBLIL TIpUEM

69. market niche
HeGOJIbIION CErMEHT DHHKA,
NONXOOAUMA A MapKeTUH-
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T'a KakKoro-ju6o onpegesieH-
HOI'0 TOBapa
CM.TAQK¥€ niche

70. market~oriented
production
NMPOU3BOJCTBO, OPUEHTUPO-
BaHHOE HA KOHKDETHHIA DH-

HOK /T.e. NMpPOM3BOLCTBO
TOBapa B TOU cTpaHe, Ile
NPOU3BOAUTCA €ro npomaxa/
/B MeXOyHapOIHOM MapKe-
TUHIre/

72. market
penetration
BHeJNpeHUe, MPOHUMKHOBEHUE
/ToBapa/ Ha DHHOK /JLoJd,
nprvHamiexamasa KOHKPETHO-
My BUIly TOoBapa B o6ueit
COBOKYIHOCTY MOJOGHHX

TOBapOB Ha DHHKE/

71. market
outline
MECTO TOBapa Ha pHHEKE
/ofbumee MpencrasieHue o
MecTe KOHKDEeTHOI'0 BUIA
WIA MapKy ToBapa B 006-
meit cucTeMe phHKa/

73. market
presence
NPUCYTCTBUE Ha DHHKE,
Hamure y GUPMH DEKJIaMH ,
o6nanaHue ycToiuMBOil pe-
nyTauveii cpegu noTpecu-
TeJlel U KOHKYDEHTOB

74. market price
PHHOUHaA lieHa /T.e. pe-
ajlbHadA 1eHa, [0 KOTOpO#
B JaHHH MOMEHT MpojaeT-
ca ToBap. COKp. market/

75. market profile
cpes phHKa /uHpOpMauus
0 TMOTeHIMAJBHOM MOKyIa-



Tejle WIA aHaJM3 MNOTEeHLU-
aJILHOT'O pHHKa COHTa I10
MHIVBUIYaJNbHEM XapaKTe-
pucTuKam: BO3pacT, MOJ U
T.o./

76. market
representative

TIpencTaBUTENh TOPI'OBOM
?MpMH Mo rpyrre TOBApOB

COTDYIHUK OTZeJsa 3aKy-
[OK (MPMH, 3aHUMaNLUACAH
onpeJeJieHHO! Ipynmno# To-
BapoOB U INpeAoCTaBIAALLMA
MHpOpMaLMo O HUX MORyMNa-
TEJIAIM MarasuHOB, KOTODH-
MU BJAJleeT WM YyNpaBJsierT
dupma./

77. market research
MCCJIEJOBAHUA DHHKA
/UacThb MApKETMHIOBHX MC-
CJle[loBaHuUIl, 3aHUMawmasgCH
U3yueHreM OCOGEHHOCTei
pHHK&, ero CTPYKTYDH X
o6bema/

78. market
segmentation

CermMeHTHpOBaHWe DLHKa
/paspeneHye pHHKa COHTa
ONpeIeJIEHHOI'0 BUIA U31e-
JIUA Ha pasJiMuHHEe KaTero-
puM 1O TaKuM NpU3HAKaM,
KaK MeCTOIIoOJIOXeHNe U

T.0./

79. market share
PHHOUHafA [OoJIA, HOJA pHH-
Ka /NpOLEeHT, KOTOpH
NPUXOOUTCA Ha JOJO TOKY-
MOK QIIpenesIeHHOT'0 ¢UpMeH-
HOIO, MApOUHOI'0 TOBapa
OT BCé#l COBOKYMHOCTH [10-
KYTIOK TOBapa NAHHOI'O BU-
ha, Hamp., noMajgH (UpPMH
"“"Revlon', Mapgu "Fsl" OT
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Bcell nomagy, mnpopaBae-
MO{ Ha pHHKE/

80. market-share
leader
Beaymasa ¢upMa Mo ToKa3a-
TeJIAM 38HUMaeMOil [oJiu
pHHKa

81. market
skimmin?

"cHATHE CIMBOK" /ycTaHO-
BJIeH/Ee BHCOKO# MCXOmHOM
LieHH Ha HOBHII TOBap c
L[eJIbl0 GHCTPO OKYIUTH
MPOMBBOACTBEHHHE Y MapKe-
TUHI'OBHE 3aTpaTh/ /cTpa-
Terud LieHoo6pa30BaHua/

82. market
strategy

PHHOUHAfA cTpaTerud /BH-
pa6oTKa MapKEeTHMHI'OBOT'O
nogxona, INno3BOJAKNMETO
BHITOJTHUTE I10CTABJIEHHHE
nepel, HOBHM BWIOM TOBa-
pa 3apauu Mo cOuvy/

83. market struc-
ture analysis

aHaJy3 CTPYKTYDPH PHHKA
/U3yueHue TOBapOB KOHKY-
pupyouMx QUpM Ha orpene-
JIEHHOM DHHKE U OTBETHON
peakun norpeduTesneil Ha
HUX C LIeJbl0 BHPa6OTKU
ONTUMAJILHOI'O DPElIeHU O
BHEIIHEM BUJe TOBapa u
MOBMLIMOHUPOBAHUMA €I'0 Ha
pHHEE/

84, marking
MapKHUPOBKA TOBapOB
/CHabReHle TOBapOB TOp-
TOBEMYM ADNHKAGMM C yKa3a-
HUeM lLieHH, pasMmepa M

T,/



85. mark-on
pOBHUYHAA HALIGHKA; DaBHU-
a Mexgy ce6ecTOMMOCTBRI
i POBHUUHON LieHOM
CM. mark-up

86. mark-up
pOSHMQHaH HalleHKa
CM., mark-on

87. marriage mail
COBMECTHasA pacCCHJIKa T0
[I0UTe pPEeKJaMHHX OObABJEe-
HUII HECKOJIBKMX pa3JIMUHHX
¢MpM /C LeJb0 CBKOHOMUTH
Ha. MOUTOBHX pacxojax/
CM.TaKXe network mail

88. mashion (mass +
+ fashion)
/®apr./ Maccosas MoJa C
npeTeHsueit Ha "pusaiiHep-
cKOe" UCIOoJIHEeHUEe /Tarue
¢fupMb, KaK Gloria Vander-
bilt, Jordache, Sasson/

89. mass-circula-
tion magazine
MaCCOBHM XypHaJ

90. mass-market
IIMPpOKOI'0 cripoca, Macco-
B /0 TOBape/

91, mass marketing
MaCCOBbII MapKeTHHI' /Me-
70[, NMPOLAXY KPYMHHX Map-
M TOBapa JioOOMy IOKyIa-
reJiio. OGHUHO TpUMeHsAeTcA
B CynepMapKeTax ¥ pO3HUU-
HHX MarasuHax, TOpIyomMX
0 CHUXKEHHHM LieHaM/

92. mature
industries, pl
"mpecrapeJse" oTpaciu
Npou3BOLACTBA, CIIpOC Ha
NPOMIYKLM0 KOTOPHX HE MMe-
6T TEeHAEeHLMU K pOCTy,
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WIM UCMONb3yiUe ycTape-
JiHe METOIH IPOU3BOMCTBA

93. Mc Kittrick
"MaKKUTDUK" /eXeKBapTalb-
HOe CrpaBOUHOE U3JaHue,
Janimee CIMCOK BCeX peKa-
MojaTeseil U UX PEKJaMHHX
areHtcTB CUA/

CM.TaKxe MckK

94. mechanical
TEeXHUUECKUA MaKer /B me-
UaTHOR periame/

95. media
cpefcTBa DPEeKJIaMbl /Tieuarh,
pamuo u Teﬂesmneﬂme/

96. media
advertising
perJaMa B cpelcTBax Mac-
COBO¥l HOMMYHUKaLIUU

97. media adverti-
sing expenditures
3aTpaTH Ha DexHJaMy B
cpencTBax MaccoBOU MHGOD-
MaLUu

98. media analysis
aHaJ3 CPENCTB DPEKJaMu
/MByueHre BO3MOXHHEX MMOL-
XOIOB K OpraHUs3aluu peK-
JIAaMHOI HaMIaHMM B CpemcT-
Bax MaccoBoi MHPopMaLUH,
HalpaBJIeHHO Ha WHPOKY
WA CHeLyaNn3UupoOBaHHy0
aymuropu/

99. media
audiences, pl
ayouTopus CpelcTB Macco-
BOM MHQOpMaLUU

100. media buy
[IOKYyIIKa MecTa M BpEMEHU
B CpEJICTBAX DEeKJaMhl



101. media buyer
PEKJIaMHHil areHT, 3aHuMalo-
WMACA TIOKYNKON DPEeKJIaMHO-
'O MecTa U BpEMEHU B
CpeLCcTBaX peKJaMbl

102. media costs,
pl
I/ vspepxky Ha cpencTsa
perjiaMbl; 2/ paclieHKa
CPELCTB PEKJAaMH

103. media clea-
rance body
opraH KOHTPOJA 3a Cpencr-
BaMu pEKJIaMH

104, media decision
NPUHATHE pelieHusa 06 uc-
1T0JIb30BaHUM OMNpeLieIeHHHX
CPEJICTB PEKJIGMH B PeK-
JJaMHOII KaMIaHuu

105. media director
yIrpaBaAoLui Mo cpencTBaM
pPeKJiaMl /COTPpYIHUK DEK-
JJAMHOI'0 areHTCcTBa, OTBE-
vyannuii 3a BHOOD pPEKJIaM-
HHX CpencTB Ljifl NMpoBele-
HUA PEKJIaMHOW KaMIIaHUHU U
3a pasmelleHre B HUX DEK-
JIAMHBHIX OOBABJIEHUI/

106. media
investment
aCCUI'HOBAHUA Ha CpepncT-
Ba DpeHKJaMbl

107. media
management
PYKOBOACTBO CJYyX60#
CpEeQICTB pEKJIaMH /B DeK-
JIAaMHOM areHTcTBe/

108. media plan
TVIaH MCIOJb30BAHUA
CPEJCTB pPEKJaMH B peK-
JIAMHOM KaMraHuu
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109. medium buyer
YMEpeHHb, CpemHuil MoKy~
rnaTeilb
CM.TaKXe moderate buyer

110, mega-agency
peKJaMHoe areHTCcTBO -
IMPaHT; KPYIIHOE DEeKJiaM-
HOE€ areHTCTBO C IOJHLHM
LMKJIOM YyCJayr

111. megamerger
CIMAHUE QUPM-TUI'@HTOB

112. membership
groups, pl

DPpynns Jwoneit, o6beIUHEeH-
HHE 10 QOpPMaJIbHOMY TMpU3-
HaKy TpPUHAIJIEXHOCTH K
KaKoii-T0 00meCcTBEeHHOIl
opraHuisaiuu /B TOM UHUCJIE
¥ "ToproBoMy Kiy6y"/

113. merchandise
_catalogue
TOBapHHM KaTaJor

114, merchandise
manager

yTIpaBJALIMA [0 TOPIrOBJE
/B DOBHUUHOI TODPI'oOBJIE/;
OTBE1CTBEHHOE JIMIO, KOH-
TpoJIMpyliee 3aKyrku, I[po-
Iaxy W yuyeT TOBapOB B
MarasvHe

115. merchandise
mart

JEMOHCTPALMOHHO - TOPI'OBHIA
KOMIUIEKC /00Jiblioe TOpro-
BO€ [OMelieHe, MNprHamIe-
xawee ¢upMe-npou3BOIUTE-
Ji0, e MpoBOIMTCA [He-
MOHCTpauud TOBapa U 3a-
Rn?uamTCﬂ TOpPI'OBLIE CHel-
KU



116. merchandising
MepuaHOaisuHr /nogroTos-
K& TOBapOB K Mpofaxe B
POBHUUHO! TOpPT'OBIE C Le-
JIbI0 TNpYIBJIeUEHUA BHUMaHUA
MOKynaTesiel - pasMeneHue
B TOPI'OBOM 3aJie, IOIOJHU-
TeJibHasA yINaKoBHKa, ycTa-
HOBKA PEKJaMHHX TUIaHIIe-
TOB ¥ Op./

117. merger
CJIMAHKE, MOTVIOWEHNe OLHOM
¢UpMH Opyroil /rpu STOM
CcoXpaHAeTcA Ha3BaHUE U
CTPYKTypa (UpMH, MOIJIO-
TUBLEH 6oJsee caabyw ¢up-
My/

118. merge/purge
ornepauua Ha KOMIBOTEpE,
LeJIbl0 KOTOPO#l AABJAETCA
O6HOBJIEHME TOUTOBHX CIUC-
KOB /WUCHJIOUEHUE Orpeje-
JIGHHHX aJpecoB, BBeIEHHE
HOBHX afipecoB U T.h4./ /B
NPAMOI TOUTOBOW pexjame/

119. message
environment
KOHTEKCT pEKJIAMHOI'0 06-
paueHun

120. me-too
/¥apr./ causHue HeboJib-
WO UpPMH C KPYITHOM
CM.TaKXe minimerger

121, metro area
(metropolitan
area)

MEeTpOIOJIMCHHA apeaJt

122, metropolitan
newspaper
MeTpOTIoJIMCHasa rasera

123, micromarketing
MUKDOMApKETUHD /uU3yueHue
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NPOLIECCOB BKOHOMUUECKO -
r0 O6MEHa B KOHKPETHHX
¢upmax/

CM. macromarketing

124, microwaveable
NpenHa3HAUEHHEN JIA Tpu-
POTOBJIEHUA B MUKDPOBOJIHO-
BO# neuyu /O MUUEBHX I1pO-
IyeTax/

125, mid-range
market
PHHOK TOTPEOUTENbCKUX
TOBapoOB cpefHell cromMoc-
"

126. middle-of-the-
line merchan-
dise

TOBap CpeJHEer'o KauecTsa,
JOGPOTHHIA TOBap

127. Milline Rate
Formula

METOLMKa COIOCTaBJCHUA
CTOMMOCTU pEeKJiaMbl B pa3-
JIMUHEIX raseTrax /cTou-
MOCTBL 3a PEHJIaMHYK CTpPO-
UKy OEeJUTCH Ha THUpax U3-
JaHuA ¥ yMHOXaeTCA Ha
I MaH./

128, minimerger
CJIIUAARME HEOOJIbWON TexHu-
UEeCKON QUPMB C KDPYTHOI
KOMIMaHuel
CM. me-too

129. mislabeling
HeMnpaBUJIBHAA MAPKUPOBHA

130, misredemption
HenpaBUJIbHOE MoraweHne
/KYIOHOB/

131, missionary
sellin%

"MUCCUOHEPCTBO" /UCMONb-



30BaHie KOMMUBOSAXEPOB Ha
HOBHX YuaCTHKax I mpoja-
%1 HOBHX TOBapOB/

132, Mister Magoo
"micrep Mary", nepcoHax
CrieiMaJIbHHX PEeKJIaMHEX

POJIKOB
CM. abnormal Magoo
133. mobile

exposition
rnepelBuxHasA BHCTaBKa

134, mobile unit
repe/iBUKHAsA TeJieKaMepa,
UCIONIb3YyEMasA IJIA peropra-
Xeit ¢ MecTa COOHTU# /B
TeJIeBUBMOHHON peKryiaMe/

135. moderate
buyer
CpenHuil TOKynaTelb
CM. medium buyer

136. model stock
06pa3loBHil 3anac TOBapOB
/HE06X0IMMOE KOJIMUECTBO
HeoOXOJIMMHX TOBAPOB B
HYXHOM MeCTe B HyXHOe
BpeMma/

137. mom and pop
outlets, pl
ceMeiiHie MarasuHH /06HU-
HO He6oJibliie TOPIr'OBHE
TOUKU, OOCJHYyXVBaEMHE CU-
JlaMM OfHO# CeMbM, VMMen-
meil orpaHuMueHHHit kanuraj/

138. money center

bank .

KPYTHHII KOMMepUeCKUi
6aHK

139. motor freight
aBTOMOGUJIBHEIA I'py3 /TOBa-
DH, TPAHCIIOPTUPYEMHE aB-
TOMOGUJIBHEM TDPaHCMOPTOM/
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140, move product
"nBurate" TOBap, yBEJU-
UMBaTh ero COWT Iocpen-
CTBOM DEKJIaMb ¥ Meporpu-
ATHA MO0 CTUMYJIUPOBAHUIO
coHTa

141, move-up
buyers
IIOMOBJIaTeNbLib, CTPEMALM~
ecl K 6oJiee POCKOWHHM U
NPOCTOPHEM RUJIMIAM

142, multinational
corporation

MeXHaUMOHaJNbHaA Kopropa-
uMa /xopropanus, yuacT-
Byowmad B MeXIyHapOIHOK
TIPOMBBOJICTBEHHON U KOM-
MEpuecKoil NeATeJbHOCTH,
KoTOopad NMPOUBBOIAMUT, MpO-
IaeT, peKJaMuMpyeT CBOM
TOBapH B Pa3JIMUHHX CTpa-
Hax mupa/
CM. MNC

143, multipack
MyJBTUNAK /KOHTeltHepHasd
yIaKoBKa, cojfiepxamas Hec
KOJIBKO EIUHML] UHIMBUIY-
aJIbHO YTIAKOBAHHOI'O TOBa-
pa/

144, multiple
brands, pl

MHOXECTBEHHHE MapKu /pas-
JIMUHHE MapOUHHE Ha3BaHWUA,
UCIoNb3yeMHe UpMoit-npo-
U3BOOUTENIEM [JIA OIHOI'0
TOBapa C LeJb pacmUpUTh
PHHOK cOnTa/

145, multiple
pricing
npepocTaBljieHle CKUOKU C
LJeHs B clydae Ipuoopere-
HA HEeCKOJbKNX edVHNL]
TOBapa



146, multiunit
organization
HOBOE€ Hal3BaHUe [OadA
“chain store"
CM., chain store

147. muppies
(middle-aged
urban profes-
sionals)

"annu" cpeljHero BO3pacra
CM,TaKX€ yuppies

148, musicvid
MyBHKaJbHHE - BULEOPOJINKYA
/BIEpBHE MOSABUINCEH Ha
Ka0eNbHOM TeJIeBULEHUH,
KOMMaHuA "MTV''/

149, Mylar
Maiinap /TOBapHH 3HaAK
¢upMbl orioH 11T CUHTETH-
UECKO TIJIEHKM, UCIIOJb3ye-
MOit TpY MBI'OTOBJIEHUH Mar-
HUTHOW JIEHTH/

N

1. name plate
¥MeHHada UpMEeHHasd IUlalKa

2. name slug
"umeHHas crpoka"; nog-
MUCH WJIM JIOTOTUIT pEKJaMo-
narensa

3. narrowcast
TPaHCJALMUA KaOeJbHOI0
TEJICBUIIEHUA /B OTJIMUKE
OT SPUPHHX "broadcasts'/

4, national
advertiser
perJiamogaTellb B Haluo-

HaJbHHX MacuTadax

5. national
advertising
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DEKJIaMUPOBaHue B Macura-

6ax BcCell cTpaHH /perJjamo-
JarejyieM fBJIAETCA MPOU3BO-
OUTeNb WMI4A OMTOBHII TOpro-
Bell B OTJIMUKME OT DPO3HHAU-

HOT'0O WMJIM MECTHOI'0 TOpI'OB-
ua/

6. national brand
o6ueHalioHaJibHad MapKa,;
MapouHHi® TOBap, pacnpocT-
paHsieMHil uepes WUPOKYI0
ceThb PO3HUUHOI TOPIrOBJX
/B OTJIMUME OT private
brand - "uacTHOl Mapku"

- TNpUHaJIexameil onpene-
JICHHOMY IUCTPUOHTODPY WX
PO3HUUHOMY TOpProBLy/

7. national
penetration
BHeJIpEH/e Ha pHHOK B 00-
lleHaL|UOHaJbHOM Macurabe

8. needle trades,
Pl
"UroJibHHIA 6M3Hec" /mpo-
MHIJIEHHEE (PUPME, BHIIYC-
Kaomye roToBoe Iarbe/

9. negative groups
IpyIMbl, K KOTOpPHM IIOTpe+
6UTEeN HEQXOTHO IMPUUKC-
JIANT Ccebs; HeraTUBHHE
I'pyIIH

10. negative option
rpueM npsAMOr'o MapKeTUH-
ra, 3agjoyanluiicd B TOM,
UTO TOBAap BHCHJIAETCA
KJIUEHTY aBTOMATUUECKH,
€CJi OT HeI'o He TIoJIyueH
NMCBMEHHHT O0TKa3

11, negotliated
price
JIOTOBOpHasA lieHa /OGHUHO
HUXe, ueM cTaHmapTHad/



" 12. nested "

B OIHOM I'Hesge" /0 TOBa-
pe/; /ToBap MoMeleHHbIA
BHYTpPU YIAKOBKM OpyI'oro
TOBapa /uame BCero peK-
JIaMHHiA cyBeHup//

13. Net Rating
Point
eIMHULIA. pedTuHra ,/OomuH
MpOLeHT ofuel MoTeHUUaIb-
Ho#t "umcroit" aymaTopun/
CM. NRP

14, net unduplicated

audience
CYyMMapHHi pEATUHI ayIUTO-
pru
CM. CUME

15. network
TeJeBUBMOHHAA WA Daluo-
ceTh /rpynmna Teje- WM _
paJoBelaTeNIbHHX CTaHLu#H,
CBfABAHHHX KOHTPAKTOM U
CHHXDOHHO TMepefanyux oj-
HU ¥ Te Xe MpOI'pamMu/

16. network mail
COBMECTHaA DacCHUKa /B
NpsAMOiA MOUTOBON pexrJaMe/
CM. marriage mail

17. network
television
ceTeBoe TeJieBULeHUe /Te-
JIEBM3MOHHHE CTaHUUM, Be-
Iymye rnepefaud B OTKDH-
TOM s(upe - B OTJMUKUE OT
Kab6eJpHOIo TeJieBUeHusa/

18. never-outs, pl
0673aTeJibHEE TOBapH /TO-
BapH, HENPEMEHHO B 60Jb-
IMX KOJIMUECTBaX UMenIue-
cA B MarasuHe B olpere-
JIeHHHA Ce30H, Kor'ma
CIIPOC Ha HUX OCOOEHHO
BHCOK/

19. New Age
gunocofua "HOBOR BpH",
npencTapaaomas Co60i
cMech BOCTOUHHX U 3amnag-
HBX DEeNUrMO3HHX U Quio-
cocKUX yueHuit, COOTBOT-
CTBEHHO TOBapH "HOBOM
opH" - HaTypaJibHHE Mule-
BHE MpOJYKTH, aJbTepHa-
TYBHaA My3HKa U T.H.

20. "new collar"
worker
"HOBHIT BOPOTHUUOK" /pa-
60THUK cpepH O06CIyXUBa-
HUA/

21. new entrant
KOMITIAHUA-HOBUUOK Ha pPHH-
Ke

22, New Product
Watch
clyx6a cleXeHus 3a MNofAB-
JIeHeM HOBHX TOBapOB Ha
pHHKE

23. news
environment
COOHTHIIHOe OKpyXeHue
/peryiaMmHoro obpameHunsa/

" 2hﬁ nets, pl

cet" /Tpu camHe KpyI-
HHe TéJie- U pajuoKoMIa-
HuMu CIHA: ABC; CBS; NBS

25, niche
HeGoJbOA CEerMeHT DHHKA
CM. market niche

26. Nielsen Drug
(Food) Index
nHpexkc HunbceHa, mnoxasa-
TeJb CMEeHH 8CCOPTUMEHTa
anTeK -1 MpoLOBOJBCTBEH-
HEHX MarasuHoB, COCTaBJAe-
MHII 110 MeToguKe, paspalbo-
raHHOM A.K.HuiabceHoM, Ha



OCHOBaHMM [AaHHHX, Tpemo-
cTaBIfAEMHX DKCIEepPTHHMU
naHenaMu/

27. Nielsen rating
peiiTuHr HusibceHa /mpo-
[IeHT cewmeil, NPUHUMAIMX
OnpelieieHHY TeJie- WIN

aguonepenauy Mo JaHHEM
vpMH A.K.HuibceHa, UC-
MoJIb3ybIEil aynUMeTph/
CM. nielsens

_28. nielsens, pl
peATUHI HuibCeHa
CM. Nielsen rating

29. nixie mail
"6pakoBaHHad nouTa" /mou-
TOBHE OTIPaBJEHUA C He-
MpaBWIbHEM, HETOUHBM WM
Hepas360pUKBHM aJpecoMm/

30. nixies{ pl
"MepTBHE DywH" /alpecaTh
PACCHJIOUHOI'O CIIMCKa, KO-
TOPHM I10 KaKUM-JIM60 TpU-
yyHaM HEeBO3MOXHO HocTa-
BUTH KOppEeCMOHOeHUumo/ /B
NpsAMOIt TOUTOBOX perJame/

31. non-adults, pl
HeB3pOCJIOe HaceseHHe /pe-
™M U TOJPOCTKH/

32. non-advertising
marketing
approaches

MapKETHHD 6e3 mnomMomy pe-
KIaMMpOBaHUA Toaaga B
cpeficTBax MaccoBOW MHpOp-
WauuM /T.e. TOJBKO Mepo-
IpUATHA 110 CTUMyJMpOBa-
HMIO COHTa, MICTPUOYLUUA U
.0,/

33. nonbusiness
advertising

HeKOMMepuecKas peKJiaMa
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34, nondurable
goods
TOBapH HEMJIUTEJILHOT'0
MOJIb30BaHUA /IPOIYKTH
NUTaHUA, ojexnua U T.n./

35. nonprofit
marketing
NpUMEHEHUE MapKEeTUHI'OBLHX
NPUEMOB HEKOMMEDUECKUMU
OpraHM3aluAMU; 'HEKOMMep-
UecKUit MapKeTuHr"

36. nonprofit
organization
HEeKOMMepuecKaa OpraHusa-
uma

37. nontheatrical

distribution
HEKOMMEpUeCKUil MpoKar

/Punbma, nporpamms/

38. normal good
"MpONopLOHANBHL TOoBap"
/ToBap, MNOTpe6yeHue KOTO-
poro NpAMO NPOMNOPLUOHAIE~
HO yBEeJMUEHMI IOXOHOB MQ-
Tpe6uTesa npu HEUMBMEHHOU
LeHe/

CM,.TaKXe superior good

39. no-tech product
TpaJULMOHHOE U3Jenue, fAB-
JsneecA OCHOBOW mJA UC-
NMOJIb30BAHUA COBPEMEHHOI0
BHCOKOTEXHUUECKOI'0 Cpell-
cTBa /Hanp., aBTOMOGWIb-
HHIT TOJJIOKOTHMK, Ha& KOTO-
pOM ycTaHaBAMBAETCA pa-
moresiedoH/

4o. novel feature
DJIEMEHT HOBUBHH /TOBapa/

41, nut
/%apr./ "opemek"; mnojHag
CTOMMOCTH 3aTpaT PeKJIaMo-
JaTejs, BHCTYNAKLEro



CITOHCOPOM KaKOi-TO pajgmo-
WM Tesiernepenaun

)

1. 060 station
(owned & operated)
MEeCTHasd pajuo- Wi Teje-
CTaHUuA, TNpUHaIexaman 1
yrpaBisgeMas OIHOM M3 KOM-
naHuii "cereit"
CM. nets

2. obsolescence
MJaHOBOE CHATUE PUPMOM-
-MPOU3BOJUTENEM CBOEI0
TOBapa C pHHKA KaK ycra-
peBllero ¥ 3aMeHa ero Ho-
BbIM, 00Jiee COBEpUIEHHHM
TOBapOM /UTO OOHUHO CO-
NpOBOXOAeTCA WUPOKOH pe-
KJIaMHOU KamraHuei/

3. odd-pricing
TIpUCBOEHME TOBapy "He-
KpyIvIoit" LieHBl /HAIp.,

99" yenroB BMecTOo I mos-
Japa/

CM.TaKXe pshychological
pricing

L, off-price

retailers, pl

npeficTaBUTeN CHeLyam-
3UPOBAHHQN DPO3HUUHOU
TOPrOBJIM, Tpojawiye Ma-
Bouuﬂe TOBapH II0 lieHe Ha

0-60% Hume MX CTOMMOCTH
Nno npefickypaHTy ¢QUpPMH-
~-[pOU3BOUTENA, bBHCTPO
pacryuas ¢ 80-x rojoB 06-
JlacTh TOpr'oBoro 6usHeca,
BH3HBaKLAA HEeI0BOJbLCTBO
IpyTUMX DOBHUUHHX TOPI'OB-
LEB

-62-

5. offshore
"3aMOpcKUi" /0 MOGHX le-
JIOBHIX Orepalyfax aMephKaH-
CKMX (QMpM 3a npepnesamu
Clia/

6. oligopoly
oJurononug /orpacib Mpo-
U3BOJICTBA, B KOTODO#l He-
60JBlIOe UMCIO PUPM TMO-
CTABJAAET Ha PHHOK OJUH M
TOT Xe TOBap, UMed BO3-
MOXHOCTbH OMKTOBATH Ha
Hero LeHH/

7. gn-air
odupHHit, B adupe

8. "on-body"
signage
peKJaMa KOMIIaHUM Ha
CIIOPTHBHON (OpME KOMaH[

9, one~-call closers
KOMMMBOSIXEpPH, UMenlye
OGHKHOBEHUE 3aKJINUaTh
TOPrOBYW CHEJKY Npu mnep-
BOM Xe BU3UTE

10. one-step
{marketing)

OJHOCTYMNEeHUaTHA /Mapke-
TUHD/ /TIpAMOE CcOBepileHne
CIeJIKM KYTUIM-TIDOJAXU 10
TeJiefoHy, uepe3 ACoJb30-
BaHue KyrnoHa WK 110 Mou-
Te, B KOTOPOM MOJIOXUTENb-
HHM OTBETOM Ha TOpPI'OBOE
NpepjioXeHne ABJIAETCA aKT
MOKYTIKY WJIM TIONTMMCKM Ha
uTo-T10/

11, one-time rate
OIHOpa30Baf paclieHKa
/paclieHKa, 10 KOTOpOi
pexJiaMojaTesab OIruIauMBaeT
BpeMA M MeCTO B CPeIcT-
Bax peKJaMH TPy TOKYIMKe



X He6GoJbmoro o6beMma,
HEI0OCTATOUHOT'O JIIA TOJIy-
yeHusa "onroBoi" crumgxu/

12. on order
{(of goods)
sakasaHHuil /ToBap/; /To-
Bap/ OMaueHHH, HO elme
He TIOJMyUeHHHi IMOKynaTe-
neM

13. onpack
npAMOe BO3HArpaxieHue,
NPUKPEIUIEHHOE CBEpXy K
yaKoBKe TOBapa
CM. direct premium

14, open-contract-
plus-commission
plan

METOL OTKPHTOI'O KOHTDaK-
T4 B COUeTaHUN C KOMUC-
CHOHHHM BO3HarpaxigeHuem

15. open-end
contract

OTKPHTHIT KOHTDaKT /KOHT-
paKT MeX[y MOCTABIMKOM U
NMoKyrnaTeseM, B KOTOPOM
NocTaBIMK 6epeT Ha cebs
06A3aTeJIbCTBO BHITOJHATH
Tpe6oBaHlua KJIMEHTa B Te-
yeHUe OI'OBOPEHHOI'0 B
KOHTpaKTe CpOKa, IpU
5TOM caMyd STU TPEe6OBaHUA
He oroBapuBawTCH/

16. opening .
"npeMpepa", MEpBHI MOKa3
HOBOM cepuy TOoBapa B HO-
BOM Ce30He /OJHOM (QUPMOi
-IIpOMBBOJIUTENIEM UM BCel
0TPACJbI0 MMPOMHIUIEHHOCTH/

17. open order
OTKPHTHI 3aKa3 /3akas Ha
ToBap 6€3 YKa3aHUA LjeHH
WA CpPOKOB HOCT&BRM’
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18. open outcry
PHHOK "KPUKYHOB" /OGHUHO
NpyY NpoJaxe CeJbCKOXO-
3AficTBeHHOM MponyxrLun/
CM. outcry market

19. open rate
NOJBUXHAA paclieHka /pac-
ueHKa, 3aBuCAmas OT Ipu-
0o6peTaeMoro pekJjaMomaTe-
JieM 06beMa MecTa U BpeMe-
HM B CpELCTBaX peKJaMu/

20. open-to-buy
6IReT 3aKYNOK MarasuHa
POBHUUHOK TOPI'OBJIM

21. optimum reach
ONTUMAJbHHI 0XBaT /cpel-
CTBaM DPeKJambl/

22, orange goods
"opaHxeBHe" usneyaud /To-
Bape CO CpefHEN CTeleHbio
o6opoTa, TaKuUe KaKk OmeX-
na§ /B DO3HUUHO! TOpPI'OB-
ne

23, order cycle
LIMKJI BHIIOJIHEHUA 3aKa3a,
BpeMA, He0o6XoIuMoe IJIA
er'o BHITOJIHEHUA

24, order-getting
cost
CTOMMOCTH MapKeTUHI'OBHX
3aTpar njAa obecrneueHud
HYXHOI'O DKOHOMUUECKOI'O
S%QQKTa

25, ordering
frequency
yacToTa pasMemeHUusa 3aKa-

30B

26. orgman (organi-
zation man)

QyHHKLIMOHED



27. outcry market
UBHOK "KDMKYHOB" /3aKijio-
UeHMe KOHTPAKTOB UacCTHH-
My PupMamMi Ha B3aKyNKy
CEeJIbCKOX03AMNCTBEHHON TpO-
OYKLUMM TOCPELNCTBOM BHKDHU-
KOB Mpenjaraemoi LeHH,
KaK Ha oupxe/

CM. open outcry

28. outdoor
advertising
HapyxHag peKJama

29. outdoor adverti-
sing campaign
pekjiaMHasas KaMiaHuda C Tpu-
MEHEeHMeM CpefCTB HapyX-
HO# pexJyiamu

30. outdoor
appliance
BJIEKTPOGHTOBHE NMPUOODH
JJIsT UCIIONBb30BaHNWA Ha OT-
KpHTOM BO3LOyXe

31. outdoor poster
TUIaKaT HapyXHo#l packieit-
KU

32. outgo
3aTpaTH, CBABAHHHE C
NoJIepKaHeM J1eJIOBOA aK-
TUBHOCTU QUPME

33. outlay
3aTpaTH
34. outlay costs,
pl

JleHexHHe 3aTpaTh, CBA3aH-
HHe C MPOU3BOLCTBOM M
TPaHCIMOPTHPOBKOIl TOBAapa
/WM TIPE[IOCTABJIEHUEM yC-
ayr/

35. out-of-home
media .
cpejicTBa HapyXHOR pexya-
MHI
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CM. outdoor adverti-
sing

36. out of stock
/0 ToBapax/ 3amnacH KOTO-
pHX B MarasyHe MCueplaHH

37. over-the-
-counter
npojapmuecsa 6e3 peuernta
/0 JIeKapCTBEHHHX Mperna-

parax/

38. overall

(overall deal)
BceoOGbeMIomasa clrenxa,
KOI'Ja IOUCTPUOBITOD BHaua-
Jie ¢uHaHcUpyeT, a 3aTeM
noJiyyuaeT BCe IpaBa Ha
BJaJieHue uIeaMy, CLieHapu-
eM WM Jpyroit mpomykuueit
OTHAEJNBHOT'O JIALA WMIU He-
GOJIbLIOIT TBOPUECKO! QUPMH

39. overexpose
U36HTOUHO DEKJaMHUpOBaThH
TOBap

bo. overfull demand
IMOBHIEHHE CIPOC Ha TO-
Bap

b1, overlay
NPO3PaUHHA JIUCT CBEPXY
rpauueckoro Makera Ijs
NOMEeT M WHCTPYKUMA /B
nevaTtHoil pexyame/

42, overrun

"nepe6op" /KOANUECTBO
eIUHYL] NMEeuaTHO! peKJamu
cBepx TpebyeMoro o6hema/

43, oversaturation
nepeHackllieHne /pHHKa
TOBapoMm/

LY, oversize
CHVIIKOM OOJIBILIOIO pasMme- .
pa /o roBape/



45, oversold
0 cuTyauuu, Korga gupma-
-TIPOUBBOJAUTEND JOJIXHA BH-
NOJIHUTEL 00653aTesJIbCTBa I10
nocraBke 60JbUWErO KOJU-
yecTBa TOBapa, UeM OHa B
COCTOSIHMM CHEeJIaTh

46, own brand
co6cTBEHHadg Mapka /ToBap,
UMelourii MapKy MarasuHa,

B KOTOpOM OH MpoJaeTcd -
B OTJIMUME OT MApKUA QUPMb-

-TIPON3BOAUTENH/
1. package

"nager" Tejerpamd /IOTO-
BHE K TpaHCJALUM paguo-

WIM TeJecepualitl, KOTODHE
3a KpyIMNIylo CyMMy Npejia-
raiT BelaTesbHHE KOMIa-

HUM peKrjaMopaTelo/

2. packaged goods
tacoBaHHHE TOBapH

3. package
engineering

pa3paboTKa YraKoBKHU
/TIpUMEHEHIE HAYUHO-TEeXHU-
UECKUX TNpUHLMAIIOB TIPU CO3-
JaHuM YTIaKoBKHU, DA3PaboT-
Ke eec pasMepon, Buia, Ma-
repuata 1 .M./

4. package insert
PEeKJIaMHLIM BHJGBI B yra-
KOBHRY TOBapa

5. page paste-up
MOHTAaX IeuaTHOl I10JIOCH
6. painted

bulletin .
prcOBaHHHM DEeHJaMHbM HUT
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7. pantry audit
"peBusna KIamoBHX" /uc-
cleJloBaHNe MOTPEe6UTEJIbe -
Koro crnpoca MeTOLOM MH-
BEHTapU3aLUM UMENUUXCA Yy
NOTPeOUTEeNA IOMa TOBapOB/

8. parent company
"pomurenbcrana" ¢upma,
KOHTDOJIMpYKIas NeATelb-
HOCTh NpUHaIexayux e
"nouepHux ¢upm"

CM. proprietory company

9. participating
dealer .
[OCPEJIHUK , yUaCTBYWOUHN
B pPEKJIaMHOI KaMIaHUU
peryamonaTed

10. party plan
OVH M3 NpPUEMOB MapKEeTHH-
ra, 3aKJOUAOHUACA B TOM,
uTo ¢upMa ycTpauBaeT Be-
UEPUHKY WM UYaeluTue C
pacripojaxeil CBOMX TOBa-
poB

11, pasted inset
peryaMHaa BKJefika /B ne-
uaTHO!l pexyiame/

12. paste-in
BHJICUKA

13, paste-up
MOHTax /oGmsiBJIEHUA U
T,/

14, pay cable
MmIaTHoe KabelbHOE Tede
BULICHUE

15. paying capacity
MIaTeXecroco6HoCTh

16, pay channel
KaHaJj nJjaTHoI'o ‘TeJeBU-
IleHud



17. payout plan
IJiaH 3arpar

18. penetrated
people .
JIOIM C BHeJpEHHO# B na-
MATH DeKJamoil /B Teopuu
Y'ITl aMepuKaHCKOI'O crieyua-
JucTa pewjamy P.Pusca/

19. penetration
check
NpOBEPKA CTENeHu BHempe-
HUSA

20. perks, pl
/pasH./ ¢urHaHCOBHE JbI'O-
TH

21. personal
interviewer
Juuo, Benymee JIUUHHIZ OIl-
poc

22. personalized
magazine

KypHaJ, COCTOAWMKA U3 pas-
JIMUHBX py6pUK, Moxgoupae-
MHX IJIA KaXOuid I'PYMIH
NMOANUCUMKOB MHIVBUOYaJIb-
10, B COOTBETCTBMM C UX
nHTepecamu

23. personal sales
force
[epcoHas, 3aHuMapmuicsa
JIMUHHIMM  TIDOJIaXamu

24, phaseout
CHATHWE TOoBapa C DPHHKAa

25, planning board
rpymnna nJjaHupOBaHUA

26. pleasure
travel
TYpUsM M nyTemecTBUA
/CerMeHT peHKa/

" 27. BOd
CBfISBKA& DPEKJaMHHX DOJn-
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KOB, WOYIUX OOMH 3a Jpy-
TUM /B panuo- U TellepeK-
name/

CM. clutter

28, point-of-
-purchase
MecTo nponaxu /ToBapa/
cM. POP

29, point-of-pur-
chase advertising
pexaaMa Ha MecTe IpOoJaxu
CM. POP advertising

30. pollster
CriellMaJIMCT [10 Orpocam,
UHTEPBBIED

31. P.0.P,
advertising
PEHJIaMa Ha MecTe INpOoLaxu
CM. point-of-purchase

advertising

32, positioning
MO3ULIMOHMPOBaHUE /TOBa-
pa/: I/ npouecc MbCaeH-
HOrO ONpefesieHUs MecTa
HOBMHKU B pﬂﬂ% cymecTByw0-
X TOBapoB; &/ KOHKpeT-
Hele MEpOTpUATUA T0 3aKpe-
MJIeHW0 32 Heill 8Toro Mec-
Ta Ha PHHKE

33. poster .
[1ocTep, pPeKJaMHbM IJIaKaT

34, poster board
MaaKaTHEY UMT, IJIaKaTHasa
NnaHenb

35. p.r. department
OT[IeNl TPECTURHON peKJaMu
CM.TaKXe public rela-
tions department

36. preemptive
marketing
"MpenBoCXALANUAN" MapKe-



TUHI' /pEKJIaMUpoBaHUe TO-

BapoB, €lle He BHMYUEHHHX
Ha PHHOK, C LEJbl OTBJEUb
BHMMAaHUe INOoTpebuTeseit or
rOBapa-KOHKypeHTa, 0co-

fEHHO UaCTO MCIOJb3yeTcA
8 MHIYCTPUM KOMIIBIOTEPOB/

37. preference
function
?yﬂnunﬂ NMpenrouTeHnsa
npy BEI6Ope TOBAapoOB/

38, preference item
70Bap, KOTOPOMY OTOAeT
npenrouyTeHue 60JIBIIMHCTBO
noxynarenei

39. preferential
customer
NMOCTOAHHHI TOKyNAaTelb,
NoJAb3ylWuiica JNbI'0TaMU

ko, preferred
position
NPEONOUTUTEJBHOE Pacrojio-
KEHUEe /perjamH/ /MecTO B
CpelCTBax peKJaMH, 33
KOTOpOEe peKJaMomaTelb
WIaTUT 0co6o/

41, premium
BOBHArpaxgeHue, peKJaMm-
Hbifi npus /ToBap, nNpepja-
raeMuil roxyrnareyn 6ec-
[UIATHO WMJM 38 MUHUMAJIb-
HYyI LeHy B KauecTBe cpel-
CTBa CTUMYJMPOBAHUA COH-
Ta npyroro tomapa/

CM. custom premium

42, premium brand
MApOUHHKA TOBap OUEHH BH-
COKOI'0O KauecTBa

43, prepackaging
pacdacoBka TOBapoB /cBe-
KAX TIPOJIYKTOB TUTAHUA
IS NpOJIaXy B MarasuHax
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CaMoOGCIyRBAHMS
CM, prepak

Ly, prepak
CM. prepackaging

45, pre-print
colour
"BrJAOHON 1BeT" /uBeTHadA
BKJIaIKa, neuaTapuadacad OT-
IOEeNBHO OT OCHOBHOM uacTyu
v3naHus/

46. presentation
npeseHrauusa /Tosapa/

47. presentation
folder
Hab0p pekJaMHOil JuTepa-
TYpH O TOBape

48. presenter
Benyuvn npes3eHTalun TOoBa-
pa, LEeMOHCTPaTop

49, pres-kit
Nof60pKa PEeXJIaMHOR JIMTe-
paTypH ¥ 06pasl0B TOBa-
pa; Memua-kUT
CM., media-kit

50. pressure group
rpynna paBjelusa /rpynna,
oTCTauBapuas orpemneseH-
HHEe KHTepecH/

51. preticketing
npenBapUTesibHag MapKu-
pOBKa TOBapoB /ocyllecT-
BJIfieMas TOCTaBINKOM/

52. price-consump-
tion curve
KpvBas 38BUCHMOCTHU [I0-
TPEOJEHNA OT UBMEHEHUA
lleHH Ha ToBRap

53. price-demand
curve
KpUBAasT 3aBUCUMOCTU CIIPO-
ca 0T leHn ToBapa



54, price
development
JIVHaMUKa, LieH

55. price leader
nuIep no ieHam /¢upma,
nanaonag TOH B 1{eHoo6pa-—
2ROBAHUM HA TOBApH OIperne-
ne?Hoﬁ cdepsl NMPOU3BOLCT-
Ba

56. price line
Kareropud LieH /0 ToBa-
pax, CIpyMMpPOBaHHHX I10
IPUBHAKY OIMHAKOBOM LieHb/

57. price/value
perception
COOTHOmEHUEe leHa/cTon-
MOCTh TOBapa B CO3HaHUU
nogynaress

58. primary
package
repBUUHaA YMaKOBKa, yna-
KOBKa, HernocpernCcTBEHHO
collpyMKacapmaaca ¢ ToBa-
poM

59, prime time
BpPEMA-TMK Ha pajuo 1 Te-
JIeBULCHNM /KOT'Ja HamGoJIb-
mee UMCHO JIoHed CMOTDUT
¥ ciymaeT nepejaud; ca-
Moe Joporoe IJf pasMene-
HUA pEeHJIaMbl/

60. print
advertisement
PeKJIaMHO e 0O6bABJIEHVE B
rnevaTu

61, print campaign
pexJiaMHana R&Mﬂgﬂﬂﬁ cpen-
CTBaMM IeUaTHON DEHJIaMbl

62, printed
novelty
TMIEUaTHHI CyBEHUD

63. print media
cpelcTBa [1eUYaTHON peKja-
Ml

64, private brand
MapKa TOproBoro nocpep-
HUKAa
CM. dealer's brand

65, private label
MapKa TOproBOrO Nocpef-
HUKAa
CM. dealer's brand

66. private
warehouse
yacTHafd Toprosas 06asa,
6a3a, npuHamJexamas M uc-
nosp3yeMas OfHOK QupMoi
KaHajia MCTpUOyLnH

67. producer goods
TOBapH MPOMBIJIEHHOI'O Ha-
3HaueHnus, TOBapH, UCIHOJIb-
ByeMble Ipu TNpoUsBOLCTBE
IPYT'MX TOBApOB

68. product class
TOBapHHW. KJacc /rpymnna
U3LeJauil, ABIANLUAXCA IJIA
60JBIMHCTBA MOTPEOUTeNeit
B3aMMO3aMeHAEMEIMY/

69. product
demonstration
HarJfanHuH/ 1okas3 ToBapa

70, product
development
cospanue /paspaboTka/
TOBapa

71. product featgre
XapaKTepucTrnKa, CBOMCTBO
TOBapa

72. product field
TOBapHada cdepa



73. product idea
3aMbceNl TOBapa

74. product
introduction
BHBelIEHNUEe TOBapa Ha pH-
HOK

75. production
manager
3aBelyolyii MPOU3BOACTBEH-
HHM OTIEJIOM

76. product
knowledge
3HaHUEe ToBapa

77. product
lifecycle

XUBHEHHHII LMEJ TOBapa
/llecTh cTamuil NnpeOHBaHUA
TOBapa Ha pHHKE: ModABJe-
HUEe, poCcT, 3peNioCTh, Ha-
CHIleHVe, ynaloK U OTKas3
oT ToBapa/

78. product line
TOBapHasa cepusa /accopTu-
MEHT TOBApPOB OLHON (UPMEI
WIN TpyIna usgejuii, Tec-
HO CBfI3aHHHX MEeXOy co6oi
M 334acTyw YNnoTpebiaeMux
COBMECTHO, VMeWIAX OIUH
¥ TOT X€ DHHOK COHTa,
[IPOM3BOIUTENEN U HaXOnA-
mUXcA B OIHOM IuManasoHe
LeH/

CM. line

79. product
manager
yrpaBJsoIMiA 1Mo TOBapy

80. product mix
CTPYKTYpa accopThMeHTa
TOBApOB, M0CTAaBJIAEMbX
Ha pHHOK QupMOi
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81. product
personality
VHIVBUIyaJNbHOCTS /"Ju-
uo"/ ToBapa

82, product
preference
/ToKynaTenscKoe/ Npemmno-

uTEHUEe K TOBapy

83. product
quality leader
JUZEp Mo IoKa3aTel]dAM Ka-
yecTBa TOBapa

84, product
support
"nopnmepxka’" ToBapa /moc-
TOAHHHMU KaNWUTaJNOBIOXE-
HUAMU B pEKJIaMy M Mepn-
NpUATUA MO CTUMYJIUpPOBa-~
HUI0 c6hTa/

85. product-use
experience
OIHIT HCIIOJBb30BAHUA TOBa-
pa
86. product watch
IOCTOAHHOE Hadnmﬂeﬂne
38 TOBapaMul Ha pDHHKE

87. professijonal
npeHa3HauyeHHHA IJA cre-
LMaducToB /o Tosape/

88. professional
advertising
pekJiaMa Ha Jull CBOGOK-
HHX mnpodeccuit

89. professional
beauty aids
KOCMeTHUEeCKMEe TOBapH Ijif

KOCMETHUUECKUX CAaJIOHOB
/ToBapHas kareropus/
CM, professional beauty
products



90, professional
beauty products
CM. professional beauty
aids

91. profit margin
3arnac NnprHOCUMOY NpPUOHIN
/o mosape/

92, programming
COCTaBJIEHUE TPOI'DaMMH
nepejay Ha onpefeseHHoe
BpeMd /Ha pajuo, TeJNeBU-
IeHun/

93. projected
audience
pacueTHad aymaTopus /B

pekyame/

94, promo
(promotion)
B 3HaueHWM KOHKPEeTHOr'o
MEPOMNPUATHAA MO CTUMYJIN-
pPOBaHMK COHTA

95. promotion
CTUMYJIMDOBaHUE COLHTA,
peKJaMypoBaHue C LieJblo
TNIOBHIIEHUA MHTEpeca NoTpe-
caTeneil K onpeleseHHOMY
TOBapy

96. promotional
allowance
lleHeXHHe cpencTsa, Ipe-
llocrapisaeMue ¢UpPMO-Tpo-
M3BOIUTENeM PUpMe-nocpe[-
HUKY Ha NpOBEJieHNe Mepo-
NpUATUR 10 CTUMYJIMPOBAa-
HMI0 COHTA TOBapa,; CKUOKa

97. promotional
item
usjiesve, WCNoOJb3yeEMOe B
KaMrnaHuy 1o CTUMYJMpOBa-
HUIO cOHTa

98. promotional visor
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pEeKJIaMHHil TuIaHmeT /Ha
MecTe mnponaxu/
CM,.TaKBe visor

99. promotools, pl
CpeICTBa CTUMYJIMPOBAHUA
cOHTa /peKjaMHhe OOGBAB-
JIeHVA, PEKJIaMHHE MOUTO-
BHE OTNpAaBJIEHUA, IEMOH-
cTpauuy ToBapa, Karajo-
™ u mp./

100. proof-of-
-purchase
CM. proof-of-purchase
seal

101, proof-of-

-purchase label

MECTO Ha yNnaKoBKe, TI'[e

pasmenaeTca 3HaK non-

TBEPXHEHUA TOKYIKN TOB&-

pa

CM, proof-of-purchase

seal

102, proof-of-
-purchase seal
8HaK MOATBEPXLEHUA [OKYIT-
KU TOBapa /OOHUHO pasme-
maeTca Ha ynaxoBxe/

103. proprietary
company
"pomuTennckaa" upma
CM. parent company

104, proprietary
goods
3anaTeHTOBaHHHE TOBAapH,
NpaBO MpPOIAXY WM TPOU3-
BOICTBO KOTOpHX TpUHAmIe
KUT KaKOi-nub0 OJHO# ¢up -
Me

105. psychographics
CeI'MEHTUDpOBaAHUE HIeMOI'Da~
¢uueckux rpyni norTpecu-
TeJie 1Mo TakuUM XapaKrTe-



pUCTUKAM, KaK 06pa3 XU3HH,
NPUBHIUKY, COLMAJBHHIA cTa-
TyC U T.QH.

106, phychological
pricing
NpUCBOEHWe TOBapy "He-

KpyrJyoit" LeHH
CM. odd-pricing

107. Public Advisory
Committee for
Trademark
Affairs

O6eCTBEeHHHT KOHCYJIbTa~
TUBHHIT KOMUTET M0 JeJiaM
0 ToBapHHX 3Harax /CUA/

108. public-interest
advertisement
peKJiaMHOe OO0BABJIEHUE IO
aKTyaJlbHHM BOMNpOCaM, 3a-
TparuBaomyMM UHTEpPecH W1-
POKOIl 06mecTBEHHOCTHU

109. publicity
campaign
peKrJaMHO-TIporiaraHgucT-
CKafa KaMIIaHMA

110, publicity
department
OTHeJl pEeKJiaMb 1 Mporna-
raHpH /Ha QUPMEe-U3roTo-
BUTeNE/

111, public
relations
advertisement

06bABJIEHME "npecTURHOR"
peKJiaMH, perJamb ''rnab-
JMK puneimHc"

112, public rela-
tions department
ornen "NpecTuxrHoOU" pex-
Jambl /1A frupMe-TponusBO-
anrene/
CM. p.r. department.
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113. public rela-
tions expert

SKCIEepT 0 OpraHM3almn
0o6leCTBEHHOI'0 MHEHUA

114, public service
advertisement
peKrjiaMHOoe OOBbABJIEHUE B
BUIe O6palleHusa K o6lecT-
BEHHOCTHU

115, public
warehouse
of6mecTBeHHaA TOBapHas 6a-
3a /6aza, OKa3hHBawmasa
YCIyI'¥M HECKOJBbKUM Qup-
Mam/

" 116. pulling power

cuna" ob6baABieHUd; 90deK-
TUBHOCTbH PEKJAMHOI'0 00b-
ABJIEHUA

117. punch line
yIapHada &pa3a /B DEHJaM-
HOM OO6bsBJIEHUU/

118. purchase
incentive
perJaMHas NpoIyKLUua /cy-

BeHUp/, UCIMOJb3yeMad B
nporpamMMe MepoInpuUATHit o
CTUMYJIUDOBaHUI0 COHTA

119, purchasing
capacity
NOKynaTeabHasd cIoco6-
HOCTB

120, purchasing
pattern
0CO6EHHOCTU TpuobpeTe-
HUA KaKoro-ju6o TOBapa
/yacroTa, PeryaapHOCTb

u ../



Q

1. qualified
acceptance
LIDUHATHE Uero-Jubo ¢
OT'OBOPKaMK, YCJIOBHHI ax-
uent

2. qualified

buyer .
NOoKymnarTesb, O6Jafanuuii
LeJibM pAOOM JOCTOMHCTB;

"BHI'OLHHIA" TMOKyNaTedb

3. query card
KapTouka 3amnpoca

4., questionnaire
construction
COCTaBJIeH/e aHKeTH A
ompoca noTpeduTeei

R

1. rack Jobber
OINTOBHIA TOprosel, cre-
UUaJmMsupyoumiicsas Ha moc-
TaBKaX TOBapoOB IOBCE-
IHeBHOI'O cripoca

2. radio buy
MOKYINKa BpPeMeHW Ha paiauo
U1 TPaHCJALMKU DEeKJIaMbl

3. radio merchandi-
sing programm
nporpaMMa. MEpPOTIpUATUM [10
CTUMYJIMDOBaHMK COHTa On-
pefieJieHHOr'0 TOBapa, Mpo-
BOIVMAaA TOCPENCTBOM pa-
IMO0OBABJIECHUAR

4. radio rep firm

CM. radio representa-
tion firm
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5. radio represen-
tation firm

rnocpegHnueckasa gupma,
OKa3HBaKWaa ycayru 1o
pasMemeHnld perJIaMHHX

00BABJIEHUI B paguosupu

6. rag_business
"PpANMAUHHA" 6K3HEC; WH-
IyCcTpvA IOTOBOI'O IJIATLSA

]. rate card
npeiickypaHuT /B cCpeincT-
Bax peHRJiamh/

8. ratings company
peiiTuHronsaa ¢upMa; BHBO-
OAmaa OLeHOUHHe Koaddu-
LMEHTH Tejie- ¥ Pajuoripo-
rpamm

9. reach
oxBar /rene- WIM pagMo-
aypuropun/ CpencTBOM
peryiamul

10. reach level
YPOBEHb OXBaTa /KaKuM-
~JIM60 CPENCTBOM DEHJIaMh/

11. reach
potential
nmoTeHUMaJ oxsara /cpel-

CTBaMU peHJiaMtl/

12. reader profile
aHaJiM3 COCTAkA UUTUTEeNCH
/onipefencHioLro 1usjianua/

13. ready-to-
-assemble
furniture
c6opHasa Me6esib /CerMeHT

phHKa/

14. ready-to-serve
IOTOBHE K YMOTDPEGJIEHM0
/0 THMIEeBHX MpoayKTax/



15. reason-why
advertising
apr'yMEHTHpYOIAA peKJiaMa

16. rebate
0JIHOp330BOE NEHEXHOe BO3-
HarpaxgCHUE NP TOKYIKe
[OPOr'oCTOALEro ToBapa
/Hamnp., aBToMoGuaA/ /B
NporpaMMe CTUMYJIMPOBaHUA
c6ura/

17. rebate offer
NpeJIOKeHe CKUOKU C Le-
HH

18. red label
KPACHH ADJHK /MapKuMpOB-
K& BOCIUIAMEHANNMXCA I'py-
30B IpPM UX TPAHCIOPTU-
poBke/

19. refund
JEHexHOe BO3HarpaxieHue
npy TMOKYNKe, YLOCTOBEpAe-
MOX TIpeInbABJIEHUEM
"proof-of-purchase" /B
nporpamMmMe MepoTpUATU# MO
CTUMYJIMPOBaHMI0 COHTA/
CM. proof-of-purchase

20. refund check
cueT K oIuilaTe 3a IMOKYIl-
Ky, BO3BpalleHHY0 TOKyna-
TeJeM B Maras3uii

21. regional buying
preference
pervolalybeHbe IOKyrnaTejlb-

HHE IrpepnouTeHnd

22, regular brand
o6HUHasA MapKa, MapKa pe-
TYJAAPHOT'O T0JIb30BaHUA

23. regular price
CTaHIapTHasa PO3HUUHAA
lleHa /6e3 ckumKu/
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24, regular-size
CTaHIApTHH /1o pasmepy/

25, relationship
marketing
MapKETVHI', OCHOBAHHHII Ha
YCTAHOBJIEHMM NPOUHHX CBf-
3eUl C MoKynaTejsaMy

26. remarketing
PEMaPKETUHT, TIOBTOPHbIA
MapKeTuHr /"oxvBneHue"
UIOymWero Ha cnaj ToBapa
NOCPENCTBOM HOBO# pexna-~
MHOV KaMraHuu WM peKJa-
MUpPOBaHUE ero Ha HOBOM
1|eJIEBOM pHHKE/

27. remote
CM. remote broadcast

28. remote
broadcast
peroprax ¢ MecTa COOGHTUA
/B perJjame - C MecTa Ipo-
na&u pexrJaMupyeMoro ToBa-
pa

CM. remote

29, repeat business
NOBTOPHOE OGpalieHne Mo-
TpeGuTeNeil K yciyram Ofl-
peneneHHo QrpMb

30. reply card
BO3BpaTHaA KapTouka

31. Eepresentative
TOPI'OBLI areHT
CM.TaKX€ sales represen-
tative

32. retail chain
CEeThb POSHMUHHX Maras3uHoB

/onHou dupMui/

33. residential
customer



KJMEHT, RUBYUMA B IDaHu-
L[aX TOPrOBOM BOHH MPOJ&B-
ua

34h. response
measure

3aMep OTBETHON peaxuuu
retall

35.
advertisement
00bsABNIEHNEe PO3HUUHON! pexr-
JIaMH

36. retail
advertiser
pPEeKRJIaMOIaTeNb pO3HUUHON

TOPI'OBJIX
retall

37.
distribution
pacrnpocTpaHeHue B DO3HM-
1y, uepe3 pO3HUUHYW TOp-
I'OBJIO

38. retailer tag
coofmeHe pO3HUUHOI'O TOp-
roBlla B KOHLIE pPEKJIaMHOI'0
pPOJIMKA OCHOBHOT'O DEKJIaMo-
IaTesii O MecTe U yCIOBM-
AX MpOJaXy peKJaMupyemo-
ro romapa /B Tejle- U pa-
Iuopexaame/

39, retail fleld
po3HuLa
Lo, retalling

institutlion
POBHUUHOE TOPI'OBOE Npejn-
NpUATHE

41, retall tag
yKaszauue KOHKPETHOr'o Mec-
Ta PO3HUUHOR Mpojaxu pe-
KJIaMpyeMor'o ToBapa /B
Tesie- W paguopexraame/

42, return

privilege

4-

IOIOBOPEHHOCThL C T0CTaB-
LVKOM O BO3BpaTe Heuspac-
XOJOBaHHOM yacTM TOBapa

/OOGHUHO DEKJAMHHX MpU30B/

43, ribbon
branding
JIGHTOUHaA MapKHWpOBKE
by, rig

KOMGMHMPOBAHHHI I'DY30BYK;
TPakTop ¥ aBTOQYypI'OH

45, roll out
BHIyCKATh HA DHHOK, Hauu-
HaThb AKTUBHYK Mponaxy
/0 ToBape/

46, rollout
TMoABJIeHe HOBHX TOBApOB
Ha DHHKE

47. runaway brand
MapouHni* ToBap, C¢ 60Jb-
UMM OTPHBOM JMAIVPYlOmuit
Ha pHHKe

48, run-of-paper
user "or raszeTH", omHO-
MPOI'OHHAA MHOI'OKpAaCOUHaf
rneyarThb
CM. ROP

S

saleable
article
XOJoBORt TOBap

2, sales area
TOPI'OBHI 3aJ; IIOmanb
TOPI'oBOro 3ajja; pailoH
cOHTAa
CM. selling area

3. sales bulletin
TOPI'OBHII GwJJIeTEeHD

1.



| L, sales clalm
KOMMepUecKuil aprymeHT

5, sales develop-
ment program
nporpamMMa Mep no yBsejuue-
HA TMpojaxy ToBapa

6. sales leads, pl
"noxgckasku", uUeseykasa-
HUA Ha TOTEHLUAJBHHX I10-
gynareneh

7. sales manager
yrpaBJsLpuit cayx60o#t COH-
T8

8. sales massage
TOProBoe o6paleHne

9. sales
opportunity
BOBMOXHOCTEL COHTA

10. sales promotlion
KaMIaHUA MepOoNpUATHR T10
CTUMYJIMDOBAHUI COHTA,
/pexJiaMa B MecTax npoja-
X1, OecrjaTHHE O6pasLH
TOBapa, pPeKJaMHHe IpPUBH,
KYMOHH ¥ T,1./

11, sales promo-
tion budget
cMeTa pacxogoB Ha Mepo-
NMPUATUH IO CTHMYJIUPOBA-
HUO CCHTA

12, sales
representative
TOPrOBHA areHT, KOMMUBOA-
Kep
CM, representative

13. salient feature
OTJANUUTENbHEA [PU3HAK
CM, ldentifyling feature

14, sampling
campaign
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PeKJIaMHafd KaMnaHua [0
pPacnpoCTpaHeHUI0 NMPOGHEX
06pa3LoB HOBOI'O TOBapa

15. sampling
Introduction
BHBeLleHHe TOoBapa Ha pL-
HOK C TIOMOLBI0 pacrnpocTpa-
HeHuAa 6ecriiaTHHX obpas-
LoB

16. sampling
operation
rpouecc cocTaBJiEHUsl Bhi-

GOpKH

17. sampling plan
IJ1aH BHOOPOYHOI'O o6cje-
JoBaHusa

18. saturation
campaign
KaMIlaHUA [10 HaCHUEeHMIo
PHHKSE ONpefeJieHHHM TOBa-
PoM

19. saturation
couponing
KaMIraHusa HachlleHUA ¢ pac-
rpocTpaHeHueM KyITOHOB

20, saturation flow
JIOTOK HaCHIEHUA

21, scatter package
0J0K nepepau "Bpascpoc"
/Ha TesleBUIEHUK/

22, scrambled
merchandising
YcMemaHHaa" ToprosJs,
TOPrOBJIA TOBapamMu pas-
JIMUHEX TOB&PHHX KJ8CCOB
B OJHOM MarasuHe

23, scratchroff
card
KapToykKa onpoca I1oTpedu-
reselt, Ha xoropoit TpeGy-



eTCA BHUEPKHYTh KaKUE-TO
BapuaHTH OTBETA

24, screen ad

KUHODEeKJIaMa,
25. seasonal
effects, pl

CE30HHHE KOoJiebaHusa /crpo-
caurT.n./

26. secondary
circulation
BTOpMUHOE O6paleHue Te-
yaTHOI'0 M3paHusa /cpenu
JIUL, He ABJIANNUXCA ero
MePBUUHHMA UUTATeJIAMUA/

27. segmentation
analysis
CeI'MEeHTHHU aHaJIi3 DHhHKa

28. self-liquidating
offer

CaMOJIMKBUINpYywIjeeCAd BO3-
HarpaxieHue 3a TOKYINKY
/CTOMMOCTBH KOTOpOT'0 BHJIW-
UeHa B CTOMMOCTBH TOBapa
N orjlauuBaeTCA TOKyrnaTe-
JieM TpU ero Mokymnke/
CM. self-liquidating
premium

29. self-liquidating
premium
CaMOJIMK BUIMpYyWIleecd BO3-
HarpaxieHue 3a MORYIKY
CM, self-liquidating
offer U free offer

30. selling appeal
DPEKJIaMHO-KOMMEPUECK Wi
MOTUB

31, selling area
TOProOBHII 3aJl
CM. sales area

32. selling force
TOPI'OBHM I€pCOHaJ
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33. selling
environment
KoMMepueckass /Toprosas/
cpena

34, selling point
KOMMEpUeCKUl aprymeHT

35. sell-through
ycriemHas Inpojaxa ToBapa
Ha pHHKe /B pesylbTare
NPaBUJIBHON pEKJIaMHOM
KamraHumn/

36. SELTEL Inc
dupma "Cenren", ABJALMAA-
CA pacnpocTpaHUTeNIeM 8eu-
JlaMHOro BpemeHM Ha IO
TEeJIEBUBUOHHEX CTaHLUMAX
B ClIA

37. Service 500
exeropHuit crmcox 500 Kpy-
MHEeAUX KOprnopauuii Hernpo-
M3BOICTBEHHOR cdeph B
CllA, cocrapafaeMbil XypHa-
JIOM "Fortune"

38. share goal
TUIaHUpyEeMb TTOKa3aTelb
IOJI DHHKA

39. shelf display
BHKJIa[IKa TOBapa Ha IoJi-
Kax B MarasuHe

bo. shelf-life
(of a product)
JOJIOBEUHOCTH XpaHeHUus
Ha npunaBke /o0 ToBape/

41, shelf pad
pexnaMHoe OGBABJEHUE Ha
Mara3uHHOR MOJIKe

k2, shelf spotter
perjiamMHoe ofopMiIeHME TMO-
JOK B MarasuHe, YKa3H-
Baplee Ha onpepneieHHHI



TOBap, NpuUBJeKaomee K He-
My BHUMaHMe noxynareneit

43, shelf-stable
NPUrOHHA pmja JJIUMTEJNBHO-
Io xpaHeuus /o TOBape/

L4, shooping club
"KJay6 moxymareJei'; Top-
rosas 6asa-Marasui, rne
TOBapH MpojalTcA M0 Hec-
KOJIBKO CHMXEHHHM IO CpaB
HEeHMl ¢ POSHUUHON TOPIOB
Jeil lieHaM
CM,TaKkXe warehouse club

45, shopping goods
TOBapH npegsapnTeanopo
BHGOpa /Me6elib, GOJBUMH-
CTBO BJEKTPOOHTOBHX TO-
BapoB 4 T.n./

46. shopping guide
TOPI'OBHIl MyTEeBOJUTEJb

47. shopping habit
NOKynaTeJbCKUA CTEpPEeOTHUll
48. shopping
information
ropropad UHpopMaLUA

"9.

shopping
newspaper
TOPI'OBLM BECTHUK

50, shopping spree
PerJIaMHuUi TIpu3, Npeno-
cTaBafmU ero BJIALCHbLY
NnpaBo Ha O6ecrulaTHoOe IpuU-
OOpETEHNE TOBALOBR Ha on-
peneseHHyl cymMy /B Tpo-
IpamMMe MEpOINpHATUR 1o
CTUMYJIMDOBaHUI0 COHTA/

51. show floor
BHCTaBKa, [EMOHCTDALMOH-
HhM 3aJi; SBKCnosugua

10-3
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52, single-copy
circulation
pAaCIpOCTPaHEHNE NeUaTHO~

I'0 UBJaHUA B DOBHULY

53. single-serve
food
NMIeBHe TMPOAYKTH B pac-

dacoBke Ha OJHy ITOPLMIO

54, six-pack
pacrnpocTpaHeHHud BUL, yna-
KOBKYM HAIMTKOB, 3aKJIoualo-
IMiA B OINHOM KOHTeitHepe 6
elIUHUL] ToBapa

55, "Ysmart card"
MOKyTiaTesNbCcKad KpeauTHan
KapToura, ob6pabaThiBaeMasn
npy oMol KOMMNbTepa

56. Snow Belt
"cHexHHA moAc" /ceBepHue
wratH CUA/

soft-sell

57.
advertising
HeHaBsA3UMBas peKrJiaMa /B
OTJUUKE OT hard-sell ad-
vertising/

58, space buyer
crieqaJiMcT 1o 3aKyIliKe
MecTa B CpejicTBax Macco-
BOil MHpopMaLMM JJIA pasMe-
meHuss perJiaMul

special-interest

59.
newspaper
crieuuaJiM3upoBaHHas rase-
Ta

60. special occasion
advertising
MACnoJib30BaHKe pal3JiMUHAX
MEPOMNpPHUATHNA 00LEeCTBEHHOC
TH C LIEJBbI0 peKJamMMpoBa-

HUA 'TOBapa



61. speclal offer
pexJiaMHHl IpUEM, 3aKJio-
yalnuiica B npencraBJeHUN
"oco6oro /oco60 BHI'OGHO-
o/ npemyioxeHusa" CHUIKY
LIeHH WIM Ipyroro BO3Har-
PaXIeHUA

62. special proce
LJleHa CcO CKUAKOHA /06BUHO
ycTaHaBiMBaeTCA Ha Onpe-
NeJIeHHH nepuos; BpeMeHu/

63. specialty
advertising
perJiaMa C TOMOIBI0 PEK-~

JaMHHX CYBEHNPOB

64, specialty
advertising
industry
VHIIYCTPUSA PEKJAMHHX CY-

BEHUPOB

65. speclalty

goods

TOBapH 0COO6Or'0 crpoca
/0Cc060 MOOHHE TOBApH,
aBTOMOOWJY, cTepeoarmna-

patypa ¥ T.m./

66. specialty store
MarasvH crneLvajJn3upoBaH-
HOf pOBHUUHON TOPI'OBJU

67. specimen dummy
MaKeT BepCTHKU

68. spending habit
XapaxTep pacXoJioB

69. split-30
commercials
IIBa& pexJIaMHHX OOBABJIEHUA
0 HB%X pasiyuHEX ToBapax
OLOHOW QUDpMH, Kaxioe Ipo-
DOJXUTENHHOCTRID 25 ce-
KyHD, COBMEMEHHHEe B OZUH
CTaHIapTHHit 30-CceKyHIHHIA

poavk; JaBoitHoit 30-cerkyHu-
HBi poJnk; nBoitHoi 30-ce-
KYHIHH DEeKJaMHH} poJui
/B Tesepername/

70. split-run
advertising
perJiaMa, HCNOJbL3yuman
pas6uBKY THpaXa IV pas-
MEelleHUA pPa3JIMuUHHX OOBAB-
JIeHU

71. spokescharacter
PEKJIaMHHI TepCcOoHax

72. spokesperson
ofpuLMaNpHEA npencTaBU-
Tedb GUPMH, BHCTYyMawmmit
C 3afBJICHUEM

73.
CTIOHCOP

7h. sponsorshla
BHIOJIHEHUE QYHKUMI CIOH-
copa; CIOHCOPCKUE YCIyru

75. sponsorship
package
NnaKeT perJiaMHHX Mepornpus-
TUA, npemiaraeMHit CroHco-
pom

sponsor

76. spot

" adxertlslng
TOoueyHaa" Teje- M pajguo-

pexJiaMa, MpoBOOMMAS Ha
OTJHEJIbHHX PHHKax C [1OMO-

HIbI0 PEKJAMHHX BUINEO- U

PaIvOPOJIMKOB

" 77. spot market

TOUEUHHNA" DHHOK /DHHOK,
Ha KOTOpPOM TODPr'OBJIA OCY-
LEeCTBJAETCA 32 HAJUUHHE
IEHbI'M C KOPOTKUMU CpO-
KaMy TOCTaBKM TOBapa Mno-
KynaTeso/



78. spot price
LeHa ToBapa Ha "ToueuHoM"
PHHKE
CM. spot market

79. spreadhead
3aroJIOBOK Ha Pa3BOpPOTe
/B meuaTHoit pexrjame/

80. standard-size
package
CTaHOapTHadA yNnaxKoBHAa

81. standee
PEKJIaMHHil MaHeKeH, OOHU-
HO B BMUIE KAKOI'0-TO U3-
BECTHOT'0 IepCOHaxa

82, stand-up
presenter
Benyuuii rnpe3eHTaluy B
Kazpe /B TeJeBU3UOHHOR
pexrJjame/

830 star
"3Besga" /ToBap, Ha KOTO-
pHil npuxopuTcA 060JblaA
JOJIfl DHHKA TIpY pacTymeM
pHHKE/

84, start-up
HOBHI, HeNaBHO MOABUBUMIA-
cAd Ha PHHKE /OGHYHO O
drpme/

85, state-of-the-
~industry
BHIIOJIHEHHH 10 MocaenHe-
My CJOBY TEXHWKM, BHCOKO-
KauecTBeHHHI /0 ToBape/

86. statlon break
"CTEHUMOHHHI mpocBeT"
/UHTEpBaJI MEXIY TpaHCHad-
LUuAMUM NpOT'PaMM CeTH, KOr-
Ia cTraHLuA-PUIMal MOXeT
nepenaBaTh peKJamy, MOJy-
yaeMyw €K HanpaMyw, Kak

NpaBUlIO, OT MECTHHX peK-
JaMmonaresueun/
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87. station
call letters
HasBaHue Teje- Wi paguo-
CTAHUMU /OGHUHO U3 Hec-

KOJPKUX GyKB: CBS, WNAY
nr.n./

88. station
identification
MMO3HBHHE palio- WU
TeJiecTaHUN

89. station identi-
fication break
[epepuB B panuo- U Teje-
nporpaMMax IJA repenauy
MO3LBHHX CTA&HUUU

90. station poster
CTaHLMOHHHIA TJIaKaT /Ha
BOK3ase U T.4./

91. status product
NPECTIXHHIT ToBap

92, staying power
CIIOCOGHOCTHL TOBapa IoJ-
roe BpeMA yHep#yuBaTh
BHUMaHue noTpeduresei

93. steady buyer
MOCTOSIHHHI TIOKYMNATeJb

94, stitch-in
BRJelKa
CM, blow=-in

95. stock art
MacCoBHil musailH pexJjam-
HHX O0OBABJEHMA /npopaeT-
CA IJIA HECKOJIbKUAX peKrJia-
MojaTeneit/

96. stockout
CUTyalUsl, KOrja B TOPro-
Bofl TOuke KoHUawTCA 3a-
nacH ToBapa

97, store brand



Mapka KOHKPETHOro mara-
31Ha

98, store circular
pPEKJIaMHHA BECTHUK Mara-
31Ha /OOHUHO COOGMANWKIA,
Kakue TOBapH MpojalnTcA
CcO CHKUAOKON/

99. store
demonstration
[EMOHCTpaLUsa ToBapa Mpo-
naBlLiOM B Mal'a3uHe

100. store traffic
noceaemMocTb /roKynatTe-
JAMU/ marasvHa, MNOnyJjap-
HOCTh MarasuHa

101, Strategic

Business Unit
"crparernueckad rpymna"
/OTleN WIM nojpaspnelieHue
¢MpMbl, 3aHUMaKRmUCA Onpe-
OEJIEHHHM TOBapoOM WA TO-
BapHOW cepueil U ABJIANIMA-
CA aBTOHOMHO# camOMHaH-
cupyomeiica emuHulen/
CM.TaKkXe SBU

102, street
encounter
YyJINYHOE MHTEPBBIO

103. strip show
peryJjspHasa exefHeBHad
Tesenepenava
CM. across the board

104, strong market
CHJIbHHI DBHOK /pHHOK, Ha
KOTOpPOM CHpOC IPEBHUAET
rnpemjioxeHue/

105, subliminal
measage
06bABJIEHNE NMPOLOJKUTENBb~

HocTeio B 1/30 ceryHOH,
TpaHCIMpyeMOe MHOI'OKpaT-
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HO BO BpeMs OOHUHO# Te-
JlenporpaMMel; "nojpcosHa-
TellpHad" pexJaMa

106, suggestive
brand name
CYyrrecTMBHOE HasBaHUe
TOBAPHOI Mapky /Hamp.,
"Life-Safers', Ha3BaHue
MapKy JIe[IEHL[OB C OHpOY-
KOW rocpepuHe/

107. Sgn Belt
"COJIHEYHH nosAc" /XHhHE
wraTH CHA/

108. superior _good
"IponopLMOHaibHET ToBap"
CM., normal good

109. superiority
claim
YTBEDPROEHUE O MPEBOCXOJ-
CTBe /OOHOI'0 TOBapa Hal

Ipyrum/

110. superstore
MarasuH Tuna cynepmapke-
Ta, HO C paCWKPEHHOH Npo-
Jaxeil HenpoAyKTOBHX TOB&-
pOB

T

1. tabloid insert
MaJiopopMaTHas perJiamHas
BKJIaJKa /B rasery WM
XypHaji/

2. tag line
3aKJounTeNbHan fpasa pe-
KJIGMHOI'O O06BABJIEHUA

3. ""take-one"
literature
perjiaMHad Jureparypa s
6ecriaTHOM pasnauu



4, take-out foods
rOTOBHE MUIEBHE MPOAYKTH,
nponapaeMbe xadeTepuaMu
"Ha BHHOC" /CEI'MEHT DHH-
Ka NUIeBHX TOBapoB/

5. takeover
marketin
"3aBoeBaTeNbHEN" MapKe-
TUHI /MapKeTUHI', paccuu-
TaHHH Ha MOIVIOWEHUE Of-
HuX ¢upM IpyTuUMiA/
CM. merger

6. target
audience
lieJleBasA ayOouTopusa /B pe-
Kyaame/

7. taste-test
HOTpe6MTeanKHe WCIIHTa-
HUA HOBOI'O TOBapa Ha
BKYC

8. tax write-off
OCBOOORIIEHME OnpeneseH-
HOW uyacTM HOXOoma OT HaJo-
ra /mepegaueit yactu
CpelicTB Ha 6J1ar0TBOpPHU-
TEJNbHHE HYXIOH ¥ T.M./

9. team
pa6ouas rpymna

10. teaser
"3aTpaBKa'" /peKJaMHHI
npYeM, HarpaBJIeHHH! Ha
T0, UTOOH BH3BaTh MHTE-
pec K mnoclenyomeMy DeK-
JIAMHOMY OGBABJIEHHMI0/

11, teleconference
hookup
TEJEMOCT

12, telemarketing
IpAMOM MapKeTHMHI' Mo TeJye-

Gony
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13. telephone
interviewer
JMLO, Beymee Onpoc Io
renedoHy

14, telequalifica-
tion system
cucTeMa OIrpoca MnoKynare-

Jgeit no TenedoHy /06 ux
HO?YH&TGHBCRMX HaMepeHn-
AX

15. teleshopping
TIOKYIKUA TI0 TeJiepoHy

16. telethon
TesiemapadoH /6JaroTBOpu-
TeJbHaA TeJeBUBUOHHAsA
nepepaua/

17. test
advertisement
NPo6HOE OOBABJIEHNE

18. test check
KOHTPOJIbHOE MCIHTaHNe

19. test marketing
MPOGHLI MapKeTHHT

20. theater exhibi-
tion pattern
CTDYKTypa NpoKaTa B KWHO-

TeaTpax /o0 ¢uiasMe/

21. theater screen
advertising
pexysaMa B KOMMEDPUECKOM
KMNHOIpPOKaTe

22, themeline
OCHOBHafl pEeKJIamMHad Tema
/cPOpMyIMpOBaHHaA B Ofi-
HOX ¢pase Miesd DeKJaMm-
HO# xamnaHuu/

23. thin market
"MPOCJIOEUHHI" DHHOK; pe-
aKTUBHHI /BAJLIE/ PHHOK



24, tie-in
"cpaAska" /coBMecTHas pe-
kJlamMa HECKOJbKUX TOBapOB
OJHOM WIM pasHHX ¢upm/

25. time buyer
CIELMAJIMCT M0 3aKYIIKe
BPEMEHN B CpeLCTBaX Mac-
CcOoBO# MHpopMaLuy IJA pas-
MEIEHUA DeKJIaMu

26, top-of-the-line
goods
NNIEPBOKJIACCHHE TOBaPH TO-
BapHO#l cepun

27, total
advertising
ofmue KalTajJOBJIOXEHUA B
pexJjamy

28. total market
coverage
TOTaJIbHHM OXBAT PHHKA

29. tracking system
/KOMIBTEpHadA/ cucrema
CJIEXEHUA /3a TOPIOBHMHU
ornepauusammu/

30. trade
acceptance
peakuus Topryomux ¢upm
Ha TpeNJIOXEHUA DeKJaMo-
JaTellfl 10 IPOBEIEHM KaM-
MaHW¥ CTUMYJUPOBAHUA COH-
Ta

31. trade
advertisement
peKrJiaMHOe OOBABJICHUE Ha
chepy TOpIroBIU

32, trade booth
BHCTABOUHHI CTeH[
CM, trade show exhibi-
tion booth

33. trade fair
TOproBas ApMapKa
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34, trade Journal
RYPHaJ I CreLuajucToB
KaKXo#~TO OnpenejeHHoR
oblracTy

35. trade magazline
CleLMaJu3MpOBaHHHil npo-
deccuoHanpHHA, OoTpacie-
BOR RypHaJ

36. trademark
bulletin
6lJJIeTeHh TOBApHHX 3Ha-

KOB

37. trademark
expert
BKCIEPT 10 TOBAPHHM 3Ha-
KaM

38, trade name
TOPI'oBO& Ha3BaHWe TOBApa

39. tradeoff
BHIMOJIHEHVWE KaKux-Jubo
KOMMEpUECKUX 06A3aTeJECTh
B OTBET Ha MOJYUEHHHE YC
JyIry

40, trade show
exhibit booth
BHCT2BOUHH CTEH[
CM, trade booth

b1, trade support
rnoniepxka ToBapa /v 3a-
MHTEPECOBAHHOCTE B HeM/
paGoTHUKaMX TOPIOBJIK

b2, trading
stamps, pl

TOPI'OBHE MapKu, KOTOpHE
NOKyrnaTeay MoJyJuanT B
HEKOTODHX MarasuHax npu
NOKYINKe ToBapa, & 3aTeMm
MOI'yT OOMEHATH Ha KaKoii-
-T0 TOBap /OJHO U3 Mepo-
NpUATHIA TI0 CTUMYJIMpOBa-
HUO CcOHTa/



43, traffic
nocemaeMocgb TMoKynaTend-
MU TOPI'OBOM TOUKU

b4, traffic
department
OTIes NMpPOXOXJEeHUd 3aKa-
30? /B pDEKJaMHOM areHTCT-
BE

ks, traffic
management
PYKOBOLCTBO CJIYX60# Mpo-
XOX[eHUsA 3aKasoB /B peK-
JJaMHOM areHTcTBe/

46, transit
advertisament
peKJaMHOe OOBABNEHNE Ha
TpaHCcIopTe

k7. trial size
NMpo6HasA yrnaxoBKa TOBapa
/OGEHUHO YMEHBIIEHHOT'O pas3-
Mepa/

48. triple
keystoning
YTpOeHue OINTOBOR LieHH /B
1JleHO06pas30BaHUu PO3HUY-
Hoil Toprosau/
CM. keystoning

k9., turnkey
craua "mox wuou" /mpemo-
CTaBJieHMe BCEero  LMKJa
YCAYT WM TIOJIHOT'O KOMII-
JieKca TOBapoB - 1O COOT-
BETCTBYWIEMY KOHTPaKTy/

50. TV/radio
spot buyer
areHT, creuuaJgucT no 3a-
KyNKe BPEeMeHM mia "Toueu-
HO" peRJIaMH

51. two-step
marketing
IBYXCTyNeHUaTHil MapKe-
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TUHD
CM. conversion rate

52. two-tier

pricing system
cHucTeMa 11eHO06pasoBaHud,
cocToAmas M3 IByX KaTe-
ropul LieH /pacCurTaHHHX
Ha pa3HHe KJaCCH MNoTpe-
oéureneit, Hamnp., OnHa Ue-
Ha IJIA ONTOBOW Mpomaxy U
Ipyraf Ijig POBHUUHON/

U

1. underdog
He OueHb KDYIHbBW MNpennpu-
HUMaTeJlp U peRJaMoraTelb

2. under-
-merchandise
He TMOJKPENJIATh NpemJIoRe
HUE O BO3HArpaxjeHuu 3a
TMIOKYTIKY JIOCTATOYHO! TO-
BApHO# LIEHHOCTBHI0

3. Universal
Product Code
yHUBEpCAaJIbHHI TOBApHHI
Kojn, UPC
CM. bar code

L, upper-income
BHCOKOOIJIAUMBAEMEIt, C Bbi-
COKMMU Hoxomamy /O mpo-
cioitke HaceseHUs/

5. usage pattern
OCOGEHHOCTM MCHOJAb30Ba-
HuA /Tosapa/

6. upscale market
PHHOK MOTpe6uTeseit c
YpOBHEM JIOXOIIOB U 06pa-
30BaHUA BHIIE CpPEJHEro

7. usage cycle



JOJIOBEUHOCTh, IIUTEIb-
HOCTB MCIIOJH30BaHUA /0
ToBape/

8. utility
vehicle
aBTOMOOWJIL CpEOHEero

KJjacca

\'

1. value-conscious
cTpemAnyiica K SKOHOMHUU
/0 norynarene/

CM., budget-conscious

2, vending machine
TOpPr'OBHMA aBTOMAT

3. vendor analysis
rpoiecc oréopa MoCTaBlU-
KOB

4. vendor
supported
uMeny rnognepXKy n OIl-

TOBUMKOB /0O ToBape/

5. venture team
pa6ouas rpymnmna ¢upMH-
-TNIPOMBBOJUTEINA, 3aHUMa-
madcAa pa3paboTKON U Map-
KETHMHI'OM HOBOI'O TOBapa

6. vertical merger
"BepTuUKaJpHOEe" CAUAHUE
dvpM, BXOAAWMX B OIHY
CUCTEMY KaHaJOB OUCTPU-
Oyuuu

7. videologue
BUNIE0JIOT, KATaJOI' Ha BU-
JleoKaceTe

8. viewing diary
3PUTEJIbCKUIA JHEBHUK /vc-
noJib3yeTCA MpU aHajause
cocTaBa 3pUTENBLCKON ay-
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JUTODUM M [iA peiiTUHIa
TeJienporpamm/

9. VIP pack,
NnoioopKa peKJIaMHBX MaTe-
pHaJIOB, PACCHJIAEMHX MO-
TEHLMAJBHEM TTOKYNaTelIaM
IOpOrOCTOANMX TOBApOB /B
TIpAMOt TIOUTOBO# pekryame/

10. visor
PEeKJaMHh¥ TiaHueT
CM. promotional visor

11. voluntary chain
cucrema Koomnepaugun ONnTo-
BUKOB MPOTUB KPYMHHX
PO3HNUYHHX TOPIrOBLIEB

w’

1. walking
advertisement
"xopauaa" win "xusan"
pexJiama /T.e. UeJIOBEK,
Hecyumii pexJiaMHHE WHTH
WIN TpaHCrapaHTH/

2. warehouse club
TOpI OBasf 6a3a-MarasuH,
MarasuH-CHJIAL
CM. shopping club

3. wars
"BOWHH" NpOM3BOIUTENE-
-KOHKYPEHTOB 3a DPHHKU
cOuTa, UsBecTHH "cola
wars" /Mexny KOMMaHUAMU
Pepsi ¥ Coca Cola/,
"burger wars" /MEXLY
KOMIaHUAMW Mac Donald U
Burger King, NPpOV3BOIsA-
muMy Trameypreps/, "pc
wars" /Mexay Npov3BOIM-
TeJAAMY TEPCOHAJIBHHX KOM-
NBIOTEPOB Apple U IBM/,



"jeans wars' MeXmy dupma-
M{, NPOMBBOJAWMMY IKUHCH
Jordache 1 Murjani/

4, waste
clrculation
THpax, OCTaBuWMiicA Hepac-
NpOCTPAHEHHEM

5. wasted coverage
6ecriojie3Huil 0XBaT /pex-
JamHoit aygpuropun/

6. well-establlished
product
MPOYHO BapEeKOMEeHJ0BaBUMA
ce6s Ha DHHKE TOBap

7. wheel of
retailing

KOJIECO POBHUUHO} TOpPIroB-
J¥ /Teopuss TOro, UYTO BHa-
yajie peJlaeTcs yrop Ha
HUBKYK LieHy HOBOI'O TOBa-
pa, OJHAKO CO BpPEMEHEM
LleHa Ha Hero pacreT U Ho-
BHE KOHKYDEHTH Ipejiara-
0T 60Jiee IeuweBHid TOBap/

8. white goods
"6eJuii" T0Bap /O6HTOBHE
BJEKTPONPUOOPH 3HAUUTENB-
HLX ra6apuroB: XOJOLUIb-
HUKKA, CTUpAJIBHEE MaWMHE
uoroa./

9, wholesale outlet
OTITOBAA TOPI'OBas 0asa

10. wine cooler
JerKoe cyxoe CTOJIOBOE
BUHO

11. with=-pack
premium
BO3HArpaxjeHue 3a MOoKym-
Ky, nojiyuaemoe IOKynaTe-
JeM B YINaxKoBKe BMeCTe C
TOBapOM
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12, ward-of-mouth
advertising
YCTHaa pewxJama, "MoJjBa"
CM. endless chain

13. wrap-up
/®apr./ "nmerkuit" nokyna-
TeJb, "npocrToduna" /noky-
nareib, C POTOBHOCTBIO IO~
Kynawumii kaxoit-ro0 Tosap/

Y

1. yellow pages, pl
TeJIePOHHHA CIIPaBOUHMK
TOPIOBJIY

2. yupple (young

urban professio-

nal)
ANNM, MOJIOOHE TpeyclieBan-
mye I'OPOJICKME XMTeJMU C
BHCLIMM 00pa30OBaHMEM U BH-
COKMMM [oXofjamu /pemolrpa-
¢uueckad rpyrnna/

Z

1. zap
/pa3r./ 0CTaHOBUTH, ''BH-
py6ure" /Hanp., Telepex-
Jamy/

2. zapper
TOBap, MpUHOCHIMHA 60Jib-
1y NpUOHUIL U OHCTPO 3a-
BOEBHBaOWWA PHHOK

3. zip code
MOUTOBHI MHIEKC



COKPAIEHUA

AMA (American Marke-
ting Association)
AMepuranckas accouunanus

MApKeTUHIa

AS1 (Audience

Survey's Ihe)
"OnueHc cepBeit3", kammna-
HUA MO KUCCAENOBaHW0 3pU-

TeNLCKUX pearuuid /CUIA/

CEO0 (Chief Execu~-
tive Officer)
TVIaBHHIA yTIpaBaSomumit

CPI (Consumer

Price Index)
NoKa3arTep MOTpe6UTeNbC-
KUX LieH

CUME (Camulative
Audience ratings)
CyMMapHHil peldTUHD aymn-

TOPUK

DAGMAR (Defining

Advertising Goals

for Measured Adverti-

sing Results)
"onpepeiieHne ueled nia
pacueTHHX DPEKJIaMHHX pe-
3yapTaToB" /pacrnpocrpa-
HEeHHHil MeTOJ MJaHMpoBa-
HUAL DEeKJIaMHOM KaMraHuu/

DIS (Direct

on Sales)
npsiMad 3aBUCHMOCTHL COH-
Ta_OT NpPOBOJMMO¥ pexjaM-
HOIl KaMnaHuy

DIY (Do-it-
-yourself) .
ToBapu Tuna "cpenaih cam"

EDI (Electronic
Data Interchange)

Impact
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cucTeMa O6MeHa BJIeKTPOH-
Holt uHdopMaLmeit

EOM (end of the
month)
nocjenHue OHU MecdAua

GAF (General mer-

chandise, Apparel

and Furniture)
TOBapH MOBCEOHEBHOI'O
crpoca, omnexna, mMebelb
/OGHUHHII acCOpPTUMEHT Ma-
P&?MHOﬁ PO3HMUHOR TOproB-
amn

GWP (gift with

purchase)
GeCIIaTHHIA NoJapok, BPY-
UaeMHil TOoKynaTeio TMpy Io-
KYTNKe Kakoro-To omnpene-
JICHHOI'0 TOoBapa /B Mepo-
NMPUATUAX M0 CTUMYJIUPOBA-
HUI0 C6HTa/

HUT (Household
using television)
CEMbSi, MMeplas TeJeBU30p

LDC (Low Developed
Country)
pas3BrBRapILanscaA cTpaHa

LOH (Lady of the
House) .
"noMamHAA Xxo3dAiKa"

M&eA (Mergers and

Acquisitions)
OTIeJIEHUE MHBECTULIMOHHO-
ro 6aHka, 3aHUMaKIErocs
KalUTaJIOBIOKSHUAMU, CBA-
3aHHHMA CO CJMAHUEM KOM-
naHuii WM npro6peTeHneM
OJHO! KOMIaHuM JpyTroi
/T.e. c MapkeTuHrom "3a-



BoeBaHuii", "takeover mar-
keting/

Mc K (Mc Kittrick)
fupma "MaxruTpUK"

MNC (Multinational

Corporation)
MeXHaluoHaJipkHad Kopropa-
LUA

MR (manufacturer's

representative)
npencTaBuTeNp QUPMH-UBI0-
TOBUTENA

MS1 (Marketing

Science Institute,

Cambridge, Mass)
MHCTUTYT MapKETMHIOBHX
uccyenosaHur /CUA/

NARB (National
Advertising Review
Board)
HauuoHaJbHE COBET no
HaOJI0AEHN0 38 PEeKJaMHOM
neArelpHocThio /CUA/

NIC (Newly lIndustria-

lizing Country)
cTpaHa 6LCTPO pasBUBaKw-
Was TEXHUUSCKOE IPOU3-
spoucTso /nanp., TaiBaHb,
xuas Kopest, I'oH-KoHr/

NPO (nonprofit

organization)
HEeKOMMEepUeCKan opraHnaa-
L

NRP (Net Ration
Point) _
eIMHULA pEeATUHTa

0PM (orders per
thousand)
KOJIMUECTBO 3aKas30B HA ThH-~-
cAUy eIVUHML] THpaka rneuar-
HOI'O UBJAHWUA WM TPAMOM
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[OUTOBOM pEKJIaMu /ToKasa-
TeJb OQPEKTUBHOCTU peKJa-
MHO{l KamnaHuu/

0T0 {(one time only)
pPEKJIaMHOE OOBABJIEHUE, TM0-
MElasMoe B CpPENCTBAX PEK-
JIaMH TOJIBKO OJIMH pas3

P.0.P. (point-of-
-purchase)
MecTo rnpomaxu /roBapa/

PSA (Public Service

Announcement)
00BABJIEHUE CIYXKOH OOWECT-
BeHHOW vH$opMaLuun

PWP (Purchase with

Purchase)
TNOKYNKa BMECTe C MMOKYyIl-
KOl /TOpProBOE TMpemyioxe-
HUe NpUOGpecTy BMECTEe C
TOBapOM, NPONAaBaEMEM 3a
OGHUHYI0 LieHy, [HOTOJHK-
TeJIbHO JpYroM TOBap Mo
CHMXEHHOW LeHe/

rep. (representa-
tive)
npencTaByUTeNb /TOProBOM
Wiyl npyroi ¢upmu/

ROP (run-of—Paper)
user "or raseru"

SBU (Strategic
Business Unit)
"crpaTeruueckas” rpynia

SMSA (standard

metropolitan statis-

tical area)
CTaHIAPTHHIA METPONOJUC-
HHT cTaTUCTHUECKMI apean
/CIA/

UPC (Universal
Product Code)



YHUBEPCAJIbHHIA TOBaPHHIA vp (vice president)
KOJT BHLIe-TIPE3ULEHT
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YKA3ATEJIb PYCCKUX TEPMWUHOB

A

aHaJu3 phHga M 39

B

Bpema-nvk P 59
BHCTABOUHHE O06pa3LH

E 28
BHCTaBOUHHI cTeHpy T 32

A

JOeMapKeTUHr D 14

IeMorpaguueckue rnoxasare-
a1 p 16

Iuiep p 6

X
EABHEHHHA LMKJ TOBapa
P 77

XypHaJi-xarajor M 5

3

saxasuuKk A 4

H

wioctpauus A 81

K

KaMraHua MeponpuaTuil 1o
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CTUMYJIMPDOBAHUI0 COHTA
S 10

KOHEUHHI MOTpe6uTenp
E IS

kynon C I62

J

augo ¢up A 88
JIOI'OTHUI ME 33

M
MaxKpoMapkeTuHr M 1
MapKEeTUHIOBEE MUCCJIEN0Ba-

HuA M 64
MepuaHmaisuHr M 116
Mecgozgponamn TOBapa

MUKPOMapKeTHHr | 23
mynpTunag M 143

H

HeTpaJuUMOHHEE CpeNcTBa
DPEeRJIaMH 75

)

onTgsgﬁ NMoTpebuTeNn

oxBarT CEGHCTBaMM pexrJa-
Mhl 9



n

riepeHachilieHue PHHKa TO-
BapomM O 43
NMO60UHHE TOBapH F 16
norpaHuuHoe BpeMf. F 42
MO3MLMOHMpoBaHue P 32
npeseHrTauua P 46
NpoGHuit MapkeTuHr T I9
npAMad TOuUTOBaA PEHJIaMa

D 26
MpAMOA MApKeTHHI p 31

P

pa6ouaa rpymma T 9
paspa60THa YIaKOBKU
PaCCHJIOUHH CIUCOK
perjaMa A 26
pexﬁa¥goe areHTcTBO

Fa?

pexﬁa¥?oe 06bABJIEHUE
DPEKJIaMHHI
PEeKJIaMHHIA
DEKJIaMHH KyTIeT
pexjamHuil npus P 41
pexnamHuii posvk C 57
perjamomareap A 25
peMapKeTuHr R 27
phiHOK M 35

puHouHad mond M 79

6omker A I0
KOHTaxT A 42

C
CEeIMEHTUPOBAHIE PHHKA
M 78

cavsaHue ¢upM M II7
COBMECTHaA peKJaMa

Cc I3I
CIOHCOp S 73
CpeIHecTaTUCTUUECK M

spUTeNBCKvl peATvHD A 1
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CpejicTBa MapKeTHHIa
M 68

cpeficTBa pekJamMa M 95

cpencTBa CTUMYJMPOBaAHUA
c6ura P 9

cpe3 puHKa M 75

cmugygngBaHme cOHTa

CYMMapHHi 3pUTEJbCKUiA
pegTMHP C I82

T

TEKCT PEKJIaMHOI'O OGBAB-
Jenua C 136
TeneMapagoH T 16
rejemoct T II
TOBapHasfi Mapka B 52
TOBapHHil karajor M II3
TOBapHag cepus P 78
TOBapHHit KJacc P 68
TOpProBHA aBTOMAT V 2

y

YHUBEPCAJBHHA TOBAPHHIMA
Kom U 3
NpaBJALKA 110 TOBA
y R py

b

MpMa-us3rotosurean M I7
MpMEHHH ctunb C 148
OKyC-rpynna F 20
opMyJa MapketuHra M 63

11

uenepag ayguropua T 6



1} d

mrpuxoBoit koxm B I6 SKOJIOI'MUECKM UMCTHIA TO-
Bap E 2I
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